index to Special Articles, Page 103 Established 1869 Index to Ads., Page 137 
3 QELS y; : CT 





























SWATH WHICH ARE 


RIGAN HOROLO 


SS. 


. 
- 


= 





ay: 


AS 


Copyright, 1922, by 
The Jewelers’ Circular 
Publishing Company 


: 
435 


vv 
PIC 


11 John St., Corner Broadway, New Y ork 


Entered as second-class matter February 15, 1902, at the Post 
Office at New York, N. Y., under the Act of March 3, 1879. 


oe Net C2 




















=—> 


FL ATTIENL 





VR 
& 


Kd 
wats 
—, 


see eee eee 














The Russian Crown Jewels, Valued at Many Thousand Millions, Now in the Hands of the Soviet Government. From the 
First Photograph of the Collection Recently Taken at Moscow. 
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Sterling Silver 


(“Sterling” means solid silver, 925/1000 fine.) 





e 


FLANDERS 

















| A New Pattern RNG 
S N A 
HE extreme good taste of Lees 













master silversmiths is re- 
called in this new pattern, dis- 































N ZB 
N Z 
N Z 
) Sy . . ° Z 
: N tinguished by delicate propor- y 
- NY . Z 
MIF tions and refined ornament. S 
Lys ‘IN Platinum Finish Z 
/ , 4 
Af a N G 
f AN . . i 
N Send for Price List KA 6) 
S N 2 ¥ 
IN —AN 
N Z\) 
WN Ey) 
x SN zB 
N ALVIN SILVER COMPANY Dy 
“ N ae Z 
N Sag Harbor, N. Y. 7 
q y) \ Ngo York Chicago A\ 
‘IN 20-Maiden Lane 10 8. Wabash Avenue Z 
N ZV 
Liuge\\\ Os 
oe SE = S DB 
S 7 

















lea Spoon 
FLANDERS PATTERN 





LdddddaddsacimenccccccE LVOPIOPPALIPLLSDADSS SAD PSS- 























SSSA Io 























THE eEJEWELERS’ WEEKLY 








WITH WHICH ARE 


CONSOLIDATED 


AMERIGAN HOROLOGIGAL JOURNAL 
€y me JEWELERS REVI 














Vol. LXXXV 


WEDNESDAY, SEPTEMBER 20, 1922 














The Bijouterie and Joaillerie Trades in France 








By Edward Conner 














THE progress of French bijouterie has 

been checked by a curious obstacle. 
Feminine coquetry and fashion seem to have 
heen for some time past disposed to look 
coldly on the gold bijou, in spite of the 
esteem it has long commanded from artists 
in virtue of its power as a means for the ex- 
pression of very varied forms and styles—the 
most severe equally with the most fanciful. 
Another cause which contributes to hinder 
the progress of bijouterie in France is the 
tendency of nations nowadays to appropriate 
each other’s artistic originality. The bijou 
is so much the “creature” of caprice that at 
present it does not even hold its own for a 
period like a fashion; it has to submit to 
feminine fancy and to the changing taste of 
the manufacturers. In spite of all this, Paris 
still contains a certain number of bijoutiers 
and joailliers who labor to maintain the tra- 
ditions of good taste and progress among 
sincere lovers of the beautiful; and, if they 
are deficient in inventive power, they make 
up for it by nicety of execution. Some 
workmen work at home; others come to 
the workshop, and place their services at 
the disposal of the manufacturer, who em- 
ploys them to carry out designs either traced 
by himself or else by special artists on his 
behalf; hence the sameness of work so no- 
ticeable in modern jewelry. Though fash- 
ions alter the style of jewelry every year, 
they scarcely affect the way in which it is 
worn, 

If in bijouterie objects of real beauty are 
relatively scarce, in joaillerie, on the other 
hand, they abound. The reason for this is 
partly because it is an easier matter to make 
precious stones sparkle than it is to cut 
out a design properly on a stem of gold ‘or 
silver, and partly because for their orna- 
ments, their earrings, or their coronets, 
ladies prefer diamonds. In joaillerie, as a 
matter of fact, the best and most elegant 
productions of French makers are based on 
imitations of flowers. The secret of accom- 
plishing real feats of artistic strength in 
joaillerie is to know how to observe the 
following three cardinal rules: 

Ist—To design the joyou freely and sim- 
Ply in outline, cutting it out, if we may say, 
as a whole. 

2nd—To design it so as to present a 
center or guiding point of light. 

3rd—To make the mounting strong, but 
not heavy. 

By observing these important rules, it is 
Possible to produce surpassingly truthful 
and graceful imitations from nature—leaves, 
flowers of hazel, eglantine, volubilis (con- 
Vulvolis), or water-lilies drawn out in dia- 





monds and different colored stones. Re- 
specting these two branches of fine art 
industry included in France under the terms 
bijouterie and joaillerie,. which may well be 
appropriately called the “twin daughters” 
of the goldsmith’s craft, it is not by any 
means an easy task to define exactly the 
present condition and relations of these in- 
dustries, or to gauge the merits of their 
respective productions, or to discover, by 
analyzing the quality of the work produced, 
whether the art which begets so many deli- 
cate treasures every year is, in point of fact, 
progressing or declining. 

Jewels as articles of luxury were chiefly 
invented for the purpose of female orna- 
ment. They are usually made up by the 
workmen in one or two ways; either so that 
the beauty of an ornament results from the 
dexterity with which the metal is wrought 
and chased, or from the skillful cutting and 
arrangement of the precious stones. 

Now what is meant by bijouterie? When 
the metal is the important part, the orna- 
ment is classed as bijouterie; when, on the 
other hand, the precious stones are the lead- 
ing feature, it is described or included in 
joaillerie. These two French terms (bi- 
jouterie and joaillerie) have no exact equiv- 
alent in English; hence why it is as well to 
define precisely what they mean. The dis- 
tinction, again, is of some importance, be- 
cause both the design and execution of an 
ornament are in a measure dependent on it. 
For instance, a piece of joaillerie ought to 
be constructed in such a manner that the 
gold and silver mounting is hidden by dia- 
monds and colored stones, the gold and 
silver being subordinated, and performing 
only the humble part of keeping the stones 
in their places. 

The workman’s aim should be to show 
off the stones to the very best advantage 
and in the greatest brilliancy, using only 
enough metal to secure the necessary co- 
hesion. If he be really clever, he will work 
by outline: in other words, his ornament 
will be designed in such a way that it will 
be possible to make out, from some little 
distance, what is intended to be represented 
by the arrangement and colors of the stones. 
So, too, he will be careful to see that the 
decorations are strictly suited to the destina- 
tion of the ornament. Thus, he will not 
embellish a necklace in the same fashion as 
an aigrette, nor a bracelet like a necklace. 
If a joaillier, in copying a flower, were to 
set the stones askew, with intent to follow 
his model more faithfully, their best quali- 
ties would not be brought out properly, and 
so much of their beauty would he lost. It 


must be clearly understood that joaillerie 
has special rules and customs which the 
workman is bound to follow and respect. 

In bijouterie, on the other hand, so far 
from hiding the mounting under the precious 
stones, the object is to make the metal 
mounting the principal feature, and in this 
way occurs an obvious opportunity for ad- 
ditional artistic refinement; not only’ can the 
material be engraved, but it can be easily 
drawn and made to assume whatever shape 
the workman, pleases, so that he has 
unlimited opportunities of impressing his 
handiwork with every nicety of expres- 
sion which an imaginative temperament 
can suggest. The bijoutier can command 
resources beyond those of any other artist. 
He may employ all the fast colors of 
enamel, opaque or clear, as he pleases; the 
processes of casting and chasing, or of re- 
poussé embossment to model gold like wax; 
of stamping, to cut metal out like Jace; of 
nicllo, to imprint in two tones of color all 
his fanciful designs on the champlevé or 
embossed material, the engraver to enrich 
it with delicate arabesques; lastly, stones 
whose facets and round surfaces stud the 
gold with all the colors of the palette (a 
painter’s pallet)—fiery rubies, azure sap- 
phires, smooth pearls, sparkling diamonds, 
and emeralds of transparent greenness. 

Bijoux are made in so many and such dif- 
ferent forms that it is impossible to classify 
them in styles. More than 80 years ago 
they were all more or less imitations of 
flowers or plants. About the early days of 
the French Empire, the taste for English 
work called forth jewelry such as a lock- 
smith would make—ornaments in imitation 
iron rings, cannon balls, horse-shoes, straps, 
padlocks, and all kinds of ironwork with 
nails and screws. When the late Napoleon 
[11 purchased the Campana collection and 
caused it to be exhibited at the Louvre in 
Paris, the bijoutiers flocked thither to draw 
inspiration from its antiques. Then M. 
Zoucheron, the richest fancy jeweler in 
Paris, introduced bijoux in red gold by the 
process of stamping, which remained in 
fashion about 10 years. This was succeeded 
by the craze for Japanese work, which had 
a great run of success, 








Jewelers unfamiliar with platinum work 
have often been misled by the use of the 
name “platinum solder,” believing that the 
metal itself contains platinum whereas in 
most cases it does not. To avoid all mis- 
understanding of this kind, one New York 
refiner of platinum, Sigmund Cohn, 44 Gold 
St., is labeling and billing such material as 
“solder for platinum” and not platinum 
solder. This is a move in the right direc- 
tion which lets the buyer know the purpose 
for which the solder is intended without 
giving an excuse to believe that it contains 
any platinum. 
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The House of Larter presents for the considera- 
tion of both dealer and the public a new line of 


stone rings. 


One of the series here illustrated. 


All the essential attributes for an attractive line 
of rings; namely, design, shape, proportion, finish, 
and price, are combined in this new series. 


The series is unusually complete, all in 14K 


green gold; four sizes in both octagon and oval 
shape stones as follows: 


Ametiiyst 
Aquamarine 
Garnet 


Topaz 
Opal 
Red Sard 


Green Sard 
Bloodstone 
Black Onyx 


LARTER & SONS 


15 Maiden Lane 








New York 
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Some Facts About Moldawite and Its Origin 











By Dr. Alfred Eppler 


Translated expressly for THE JEweLeRs’ CrrcuLar from the Deutsche-Goldschmiede-Zeitung. 














N OLDAWITE, a bottle-green, glass-like 
+"* mineral, cut by the lapidary and used 
for ornament from olden times, is for many 
reasons a most remarkable stone, but above 
all because the most varied views as to its 
origin have succeeded each other, and up to 
this very day scientists are not agreed 
when it came nor how to classify it. 

Formerly it was considered to be a sort 
of obsidian and, therefore, of volcanic 
origin; but, as it occurs in strata never in 
any way connected with volcanic activity and 
as it cannot be established that volcanic 
eruptions have ever occurred anywhere near 
the places where it is found, this opinion has 
had to be abandoned. In the lack of better 
explanation of the origin of Moldawite, it 
was said to be glass of prehistoric manufac- 
ture. And thereupon it was thrown out of 
most mineralogical collections and no more 
considered as a product of nature. When, 
however, later on, individual investigators 
yet again studied these singular formations 
found in the old Bohemian strata, it seemed 
to them little incredible that in pre-historic 
times men had manufactured glass, and they 
accordingly looked for some other origin 
for these little glass-like pebbles with their 
strangely marked surfaces. 

A comparison of the surface of Molda- 
wites with that of meteorites gave rise to 
the surmise that these furrows and cup- 
shaped cavities had been caused by flight 
through the atmosphere, that, in short, 
Moldawites were themselves a peculiar kind 
of meteorites. Similar stones were found 
in other places, in Australia and in the 
Malayan Archipelago, and were classed 
along with Moldawite as Tektites or glass- 
meteorites, in a new subdivision of meteor- 
ites. This conception was supported by 
the fall near Halle on the Saale on Jan. 24, 
1904, of a reddish-brown meteorite, resem- 
bling obsidian, which was still plastic when 
it reached the earth. We owe this new view 
of the source of Moldawite to Professor F. 
E. Suess, who made a thorough investiga- 
tion of the matter. 

But, although by this theory it was easy 
to explain all the hitherto irreconcilable 
observations concerning Moldawite, it was 
not accepted without opposition. Some 
scientists reverted to the old view, that 
Moldawites were obsidians; others anew 
maintained that they were relics of a pre- 
historic glass industry. 

In support of the former idea, pieces of 
undoubtedly genuine obsidian, which had 
been found in screes near Santa Fe in New 
Mexico, and which had a similarity to 
Moldawite, were brought forward. But a 
close examination showed that these were 
something quite different from Tektite. The 
latter opinion found a particularly zealous 
advocate in Professor Berwerth. 

In the seventh volume of “Progress of 
Mineralogy, Crystalography and Petrog- 
taphy” (Fortschritte der Mineralogie, Kris- 
lallographie und Petrographie, edited by 

t. A. Johnson, Professor of Mineralogy at 
University of Berlin, for the German 


Mineralogical Society, and published by 
Gustav Fischer in Jena) there is an essay 
compiled by Dr. Herman Michel of Vienna 
concerning progress in the knowledge of 
meteorites since 1900. (“Fortschritte in der 
Meteoritenkunde seit 1900.”) In the latter 
part of this essay Dr. Michel treats of 
Tektites or glass-meteorites, whereof Mold- 
awite is the most important representative. 
Michel gives a lucid comparison of the 
various theories, so that it is easy to weigh 
the “pros” and “cons,” and the conclusion 
reached is, that at present the majority of the 
investigators incline to the view that Tektites 
are of cosmic origin, that, accordingly, we 
may with the sanction of the learned take 
Moldawites to be messengers come to us 
out of the depths of space. 

It would lead too far were one to give 
even an epitome of Michel’s entire and so 
meritorious work. I must, therefore, limit 
myself to a few short notes. 

Berwerth, the advocate of the idea thar 
Moldawites are pieces of glass from pre- 
historic times, relies mainly upon chemical 
grounds and points to the similarity of new 
red sandstone to a certain Tektite, the so- 
called Queenstownite. In contradiction to 
this view, Suess says: 

“No other relic of pre-historic man ex- 
hibits such a singular distribution; on the 
cne hand, what may be called world-wide, 
and yet, on the other hand, so capriciously 
restricted to certain, if indeed large, areas. 
The geographical distribution stands in no 
connection with any known ethnographical, 
either of ancient or of modern times. . Are 
we to believe that the exceedingly difficult 
art of making glass of the highest melting- 
point was discovered and practised. inde- 
pendently in three so widely separated and 
uncommunicating regions as Bohemia, South 
Australia and the Malay Archipelago, 
whilst the rest of the world remained ab- 
solutely ignorant of it?” 

Instigated by Berwerth’s theory, J. Bayer 
took up the study of Moldawite on pre-his- 
toric grounds; for if Berwerth was righ 
and Moldawites were products of a pre- 
historic glass industry, they would even as 
such be worthy of the highest regard and 
deserved to be worn as gems. Bayer coines 
to the conclusion: That men of the Aurigna- 
cian period, about 20,000 years ago, did in- 
deed collect Moldawites and treat them as 
they did jasper, which is proved by the 
paleolithic discoveries at Willendorf, but 
that they were by no means capable of mak- 
ing glass of that kind. Ceramic art was 
still unknown even many thousand years 
after the Aurignacian period, and not until 
the Hallstatt period do the first traces of 
glass appear—namely, in the form of beads 
and of a chemical composition very similar 
to that of today. According: to Bayer, the 
Tektite question cannot be considered as 
an historical problem. 

C. E. Tilley (Mineralogical Magazine, 
1922; Bd. 19, pages 275-294) has studied the 


refraction of natural glass in relation to its 


density, and has arrived at results which - 
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confirm the view that Moldawites are en- 
tirely different from natural and terrestrial, 
as well as from artificial glass. 

In regard to the chemical composition of 
Moldawite: Professor Suess has demon- 
strated that the predominance of potash and 
lime over native carbonate of soda, together 
with the high amount of silicic acid, differ- 
entiates the analysis of every kind of Tek- 
tite from that of any stone of volcanic 
origin. 

According to V. Goldschmidt (Zeitschrift 
fiir Krist., 1921, Bd. 56, pp. 420) there can 
no longer be any doubt that Tektites are of 
cosmic. origin. 

An entirely new assertion concerning the 
source of Moldawite has been made by N. 
Wing Easton, Jr. (Verh. d. kon. Akad. V. 
Wetenschappen, Amsterdam, 1921, 22 Teil. 
Nr. 2). He does not take it to be glass at 
all, but dried up colloid containing silicic 
acid. Irrespective of other counter-argu- 
ments, it is claimed in opposition to this 
opinion that Tektites never occur as the 
filling of fissures nor as incrustations upon 
other stones, that they are never cloudy 
and that they are found only in limited areas. 

Opinions vary, too, as to the cause of the 
singular surface of Moldawite. Some—F. 
E. Wright, for instance—believe that this 
has been produced ‘subsequently by a sort 
of weathering; but this is contradicted by 
the absence of a transitional layer between 
the weathered rind and the sound internal 
core. Others again, like V. Goldschmidt, 
are of the view that Moldawites have re- 
ceived their sculptured surface when in the 
world-spaces and during their flight through 
our atmosphere. 

In fact, there is hardly any stone worn for 
ornament, which has so much attracted the 
attention of scientists, as Moldawite has, 
and concerning which their opinions are sa 
diverse, 








Luther’s Wedding Ring for Sale? 


66 NOTICE has recently circulated among 
the newspapers that Martin Luther’s 
wedding ring was offered for sale. About 
this the* Naumberg Tageblatt says: At 
Luther’s marriage no wedding ring was 
used as the wedding took place hurriedly at 
his wish and the ceremony was unbeknown 
to others. However, certainly, there existed 
a ring that, according to the inscription, 
‘D. Martino Luthero Catharino von Boren 
13. Juni 1525’, Luther received later, in 
memory of that day, from his wife. This 
ring was later copied a number of times. 
“As to this example offered by a Ber- 
lin business, it is clearly one of these copies. 
The ring bears a crucifix and the emblems 
of martyrdom. Besides this there is in the 
Brunswick Museum a double ring [gimmel] 
consisting of two intertwining circlets, of 
which one has a diamond with the initial 
letters of Luther’s name (M. L. D.), the 
other a ruby with the name of his wife. 
“This valuable double ring was, suppos- 
edly, the present of a friend of Luther, or, 
as others assume, to his wife. The ring that 
Luther wore every day and with which he 
generally sealed his letters, had, on an in- 
serted stone, the well-known symbolic signs, 
a white rose surrounded by a gold circle 
in a sky-blue field, in the center a red heart 
on which is seen a black cross.”—Deutsche 
Goldschmiede-Zeitung. 
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A Jewel-Besieged Paris 





MUCH-USED term of the French is 

“embarras de richesses” (an embarrass- 
ment of riches), and that is just what the 
French say Paris is suffering from. Le 
Moniteur de la Joaillerie says the bombard- 
ment of lovely jewelry thrown into the 
French capital since the armistice is ex- 
asperating the dealers. Léonard Rosenthal 
reckons no less than a billion (milliard) 
of francs worth of jewels and precious 
stones has recently passed from hand to 
hand in Paris. The jewels thrown on the 
market by Russian exiles fleeing from the 
Soviets amounted into the hundreds of mil- 
lions. They escaped the Russian guards by 
being secreted in the hair, in clothes-linings, 
in the stomach even (“for many did not 
hesitate at swallowing their treasures”). 
“And in Paris, these fugitives all had an 
agreeable surprise. They sold their stones 
at unhoped for prices. Thus the case of 
Prince de L. is cited, who obtained three 
million and a half for a parure of emeralds 
which had enriched the patrimony of his 
family for centuries and the price paid for 
which had been 180,000 francs! A single 
emerald from the Tsar’s collection bought 
for 2,500 francs per carat by a Petrograd 
jeweler, was parted with at the price of 
80,000 francs to a Paris dealer! Certain 
Russians, who were able to carry away all 
their jewels, thus realized fortunes that 
reached to twenty-five millions often. Twen- 
ty-five millions, that is an enormous sum, 
you say. But, alas! everything is relative, 
M. Einstein would say! The Duke of M., 
who got a liquidation of ten millions for 
jewels, complained, in tears, one day, at hav- 
ing only five hundred thousand francs in- 
come! True, at Petrograd, in the time of 
his splendor, the Duke de M. expended 
twelve to fifteen millions yearly.” 

And then came the next wave to strike 
on the shores of Paris. This consisted of 
the gems “confiscated” by the Bolsheviki 
from the palaces of the Tsar, the private 
hotels, the banks. “One saw, at first, a 
crowd of bizarre intermediaries of all kinds 
of professions and all kinds of nationalities, 
carriers of magnificent stones that the deal- 
ers would not buy. In the presence of this 
unexpected resistance, the Bolshevist gov- 
ernment took the chance of making direct 
Propositions and called in the intervention 
of international bankers and brokers in high 
standing. The Bolsheviki had had 
the entirety of the stones which they wished 
to sell in Europe transported to Reval. 
Those who saw the piled up diamonds, 
pearls, emeralds, rubies, sapphires and other 
colored stones filling great chests or stream- 
ing over immense tables are still dazed. 
Half the wealth of ancient Russia was there 
and, said a Russian who was admitted to 
view all these riches, ‘in looking at that spec- 
tacle one thought of the garden of Aladdin 
in the Arabian Nights, where the trees were 
covered with fruit which was nothing but 
marvelous precious stones.” . . . 

“Then came the débacle of thrones! 
Kings and kinglets, dukes and princes of 
Germany and Austria-Hungary, hunted by 
the revolution, brought their festival pieces, 
composed of unique stones, collections of 
long and patient search through centuries. 
ttainly,’ writes M. Rosenthal, ‘it would 
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be difficult for me to enumerate the collars, 
diadems, splendid parures, composed of the 
loveliest diamonds, the greatest pearls, the 
purest emeralds, the most marvelous rubies, 
the rarest sapphires, that passed before my 
eyes.’ But that which, above all, moved 
M. Rosenthal, was the visit he made to 
Lucerne, where he expertised the jewels of 
the unfortunate Charles of Hapsburg, and 
of which he retains a striking memory. 
‘The jewels of Charles of Hungary alone 
that were offered me and for which I went 
to Lucerne covered the surface of several 
great tables and would have sufficed to 
petrify the admiration of any lapidary most 
habituated in the kinds of wonderful stones, 
both on account of their wealth and their 
quality. Crowns, diadems, sautoirs, orders 
of all kinds covered with gems, historic 
jewels of the Middle Ages, wonders of the 
Renaissance, all that an imperial and royal 
family that was for centuries the most 
powerful in the world had accumulated in 
exceptional stones and unique jewels, all 
were there on several miserable hotel tables. 
By the irony and cruelty of the game of 
fortune the selections of centuries of rule, 
the stones that had shone at coronations 
and at the greatest festivals of the Court of 
Hapsburg, the jewels of Charles V. and of 
Joseph II. were stranded in the drawing 
room of a furnished lodging-house and, 
swept away by storm of defeat, were offered 
to those merchants who would give the high- 
est price. Just for the crown jewels the 
agents of King Charles asked 50 millions! 
They were sold at between 25 and 30 mil- 
lions.” 








Metal Work Forgeries 





| his “Gentle Art of Faking,” Riccardo 
Nobili says: “Florence, Venice, and the 
town of Urbino furnish the Italian market 
with the best imitations of old candelabra, 
andirons, lamps, and keys; in fact, every 
thing that is likely to attract the tourist or 
please the collector. Nearly every country 
possesses good imitators of artistic old iron. 
The most difficult in this field are 

the imitations of arms of all kinds, which 
require a skillful workman and often a fin- 
ished artist in iron work. In this particular 
branch of faking it is only a question of 
reproducing old weapons of a national char- 
acter, but the forger frequently turns his 
attention to imitating arms of exotic type. 
We all know that Constantinople is the 
place par excellence for imitations of old 
Oriental arms and armor, but very few are 
aware that when they buy an Oriental 
poignard or Turkish gun ornamented with 
passages from the Koran in Africa, for in- 
stance, they are buying goods made in Ger- 
many. As a matter of fact, however, 
German factories supply. Oriental maritime 
markets with all their fine arms. We still 
recollect the amazement of an American 
tourist who on returning from a fair near 
Tangiers showed the hotelkeeper his find, a 
fine Morocco knife with a carved scabbard 
in brass, and was told it was German. As 
he persisted in his incredulity, the hotel- 
keeper showed him the mate of his bargain, 
which had been presented to him by the 
German commercial traveler who had lodged 
in his hotel.” Nobili has a good word for 
many Italian metal craftsmen in this imita- 





65 





tion work, as they, unlike the others are not 
practicing in a factory but in their little 
individual shops. “One of them used to 
live in Lucca whose imitations of old dag- 
gers cinquedee or lingue di bove have be- 
come famous. Another in a town of North- 
ern Italy, imitates Negroli and Milanese 
work with uncommon success. 


“Many of these artists, who imitated and 
copied old damascened work to perfection, 
with no thought of cheating, have executed 
fine work that can stand upon its own 
merits so to say. Such, for instance, is the 
work of Zuloaga, the father of the painter 
of that name, and of another Spaniard of 
repute in the artistic world, Mariano For- 
tuny. This excellent painter was also a 
first-rate chiseller and good artist in 
damascened work. He imitated the Moresque 
style to perfection, At the sale that took 
place after his death, one of his productions, 
a damascened sword, fetched the price of 
15,000 francs, and was sold with no other 
recommendation than that of being a modern 
imitation of the antique by Mariano For- 
tuny. In a letter written to the well-known 
amateur Baron Davillier, Fortuny speaks 
of a flourishing factory near his studio in 
which excellent imitations of armor were 
made, chiefly repoussé shields. - 
Damascening, such as is rarely done now, 
even in the East, was a skillful and com- 
plicated operation by which steel blades and 
armor were inlaid with gold or silver. 


“The first of three identical shields, all 
of which came to Paris, was palmed off on 
Mr. Didier-Petit, an excellent connoisseur, 
who paid the good round sum of £400 for 
this fine piece of imitation, It was repoussé 
work with a mythological subject in the cen- 
ter, ‘Jove fulminating the Titans,’ The per- 
son to be struck down really, however, was 
poor Mr. Didier-Petit, rather than the 
Titans, for on realizing he had been fooled 
he died of grief or apoplexy. . The 
second, of identical make, was very nearly 
passed off on Baron Davillier, perhaps the 
most esteemed connoisseur of his _ time. 
Baron Davillier was offered the rare piece 
in Spain. He was struck at first by its 
beauty and appearance of authenticity as 
well as the plausible story by which the 
owner explained his possession of such a 
valuable object. The bargain was struck 
at £320 and happy over his piece of good 
luck, Baron Davillier, like a true collector, 
hastened to convey his find safely to his 
home in Paris. Noticing at the Custom 
House that the official treated his precious 
find with indifference, he became suspicious, 
and his suspicion of having been cheated 
grew to certainty before the end of his 
journey.” The Baron recovered his money 
from the Spaniard, however. “But there 
was still the third of the shield triplet fated 
to come to Paris, bought by the well-known 
expert called, or rather nicknamed, Couvreur. 
Curiously enough, this third expert from 
one and the same city was also a specialist 
in arms, ” Couvreur paid £800, and 
to the same Spaniard Davilier dealt with. 
3ut the shield was not the same, though of 
identical workmanship, it differed slightly. 
The money, in this case, was never re- 
covered, and, when the piece was refused 
display at the 1878 World’s Fair as a fake, 
Couvreur insulted the judges and declared 
it genuine.” 
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Russian Crown Jewels Photographed at Last 
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Soviet Government Permits World to See the Gems Said to Be Worth 
Many Billions of Dollars Which Have Come Into Its Possession 














N unusual and exclusive photograph, said 

to be the first picture ever taken of the 
wonderful collection of crown jewels of the 
former rulers of Russia now in possession of 
the Soviet government, was recently made 
at Moscow and is reproduced upon the front 
cover of this issue. In the glittering array 
of crowns, sceptres, diadems, necklaces and 
other pieces which are displayed on the table 
in the center of this photograph, is included 
the entire collection of the jewels of the 
former rulers of the world’s largest empire 
together with their inheritances from 
Catherine II and Paul I. 

Among the principal pieces of this collec- 
tion are the Czar’s crown (shown on the 
dais) made for Catherine II and containing 
the uncut Balai ruby brought from Pekin 
in the 17th century; the huge diamond pre- 
sented to Catherine II by Oroff, mounted 
in the sceptre (shown in the diagonal position 
directly beneath the crown); the jewelled 
fan showing the only extant picture of the 
palace of Alexander I (later destroyed by 
Paul I); the coat pocket made for Paul I 
when he was 12 years old containing 13,000 
gems weighing 3,000 carats and valued then 
at $45,000,000 (and later made into a coat 
valued at many times that amount); four 
crowns including the wedding crown (shown 
to the left of the Czar’s crown) which 
shows some most unusual diamonds; the 
Shah diamond as large as a man’s fist and 
almost uncut with a cord about it and count- 
less other gems of historical and incalculable 
intrinsic value. 

The men in the photograph include the 
Soviet Treasurer Fund Administrators 
together with M. Farberger, the French 
jewel expert, who made the official valuation 
of the collection for the Soviet government 
and who is standing second from the left. 
The besmocked peasants are guards who are 
constantly on watch over the gems. 

The valuation of the collection given out 
to the world about the time the photograph 
was taken, was $60,000,000,000, but this 
means nothing owing to the fact that a 
large number of these gems are so valuable 
as to be practically unsalable except as 
crown jewels, What the Soviet government 
intends to do with this collection is not 
definitely known but according to Charles 
Recht, the legal representative in this coun- 
try, he did not believe that they intend to 
sell these treasures to jewelers, though he 
thought they might dispose of some of 
these pieces to some of the great museums 
of the world. 

The Russian Crown Jewels were described 
by Walter Duranty, special correspondent 
of the New York Times, in a wireless dis- 
patch to that journal from Moscow Aug. 
25 and published Aug. 26 and 27. The 
story which is copyrighted by the Times, 
and published herewith by permission, reads 
im part like a description of treasures 
taken from the Arabian Nights. He speaks 
of many articles not clearly shown on the 
Photograph, which must have been taken 
about the time the dispatch was sent. 


Walter Duranty’s Description of the Russian 
Crown Jewels 

With Samuel Speewak, correspondent of 
The New York World, in the fifth year of 
ti.e All Russian Soviet Federation of Social- 
ist Republics, I saw them (the crown 
jewels) today in a high, bare, whitewashed 
room in what was formerly the new Moscow 
law courts. There are a dozen jewels that 
lie in the glass case. A big flat table with 
white paper in squares. Three workmen in 
gray smocks—pocketless—one an expert in 
jewelry, and two officials, Begasheff, who 
heads the jewel commission, and Soboeof, 
the Secretary, and the two correspondents 
in plain sack suits. 


In the middle room is a big box of tested 
steel with the stamp of the crown of Im- 
perial Russia on the cover but secured by 
the red seals of the new Russia of the 
Soviets, of peasants and workmen. They 
lift from the chest a square wooden box 
and set it on the table. 

“Here,” says Begasheff, opening it with 
hands that tremble ever so little despite his 
air of unconcern, “is the crown of the 
Emperor.” 

He puts a square foot of incandescent 
fire on the table. Diamonds, diamonds and 
diamonds with two rows of pearls over the 
middle milk-white iridescent. Above a red 
stone, uncut but surmounted by a diamond 
cross, 

“Thirty two thousand eight hundred 
carats of diamonds,” says the expert. 
“Please note the unrivaled rose diamonds, 
12 of them, averaging 30 carats each. There 
are 50 big diamonds altogether. The big 
one which is polished but not cut is Balai, 
a ruby really, a sort of red diamond, It 
came from Peking in the 17th century, and 
weighs 389 carats.” 

“Ts it heavy?” asked one of the corre- 
spondents. 

“No,” said one of the workmen, “Five 
pounds at the most—try it,” and he placed 
it straightway on my head. 

It wasn’t heavy, but for the moment it 
felt as if the head were in a balloon into 
which gas was being pumped under pressure 
and when a second later Speewak had the 
same experience his face flushed dark, then 
went ivory pale. For this was the symbol 
of the world’s biggest white empire, the 
Imperial Crown of Catherine the Great, 
designed by Pauzier Mauer, jeweler of 
Geneva, and without peer in his art today. 

The Curator in charge of the museum 
had discovered two pictures of this crown 
in chalk and charcoal by the Frenchman De 
Veilly, who was commissioned by Catherine 
to make a_ record—unfinished—of her 
treasures. 

Then they showed us Catherine’s golden 
sceptre, a yard long rod .of fine gold 
encrusted with diamonds with a knob of 
glittering brightness—the historic Orloff 
diamonds, the third greatest in the world, 
set six inches from the top. Orloff on his 
return from Persia gave it to Catherine as 
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a New~Year’s~gift -when the-rest~ of the 
horrified courtiers gave bouquets of flowers. 
It won back for him the waning favor of 
his Imperial Mistress, who repaid the gift 
in honors and palaces that made the Orloff 
family one of the mightiest in Russia. 

There sat opposite me at the table one 
of the smock clad workmen, who fondled 
and polished the sceptre in his huge hands 
with long, spatulate fingers and what 
chirologists call “murderer’s thumbs.” His 
cranial development was akin to that of a 
gorilla, with a pointed skull, a prognathous 
jaw and outstanding ears. A novelist might 
have made a romance of revolution around 
this low physical type, handling the sceptre 
of a great empress, with its jewel of des- 
tiny. But the man was not a communist’ or 
revolutionary, just a simple workman, taking 
the naive delight of the Russian peasant in 
a beautiful object, with no lust of avarice— 
indeed, nothing but mild pleasure in his soft 
blue eyes. 


No. 3 was an ordlasie gold ball, six 
inches in diameter, surmounted by a sapphire 
of 100 carats supporting a diamond c?bss, 
173 carats in all. A crown of 1,933 dia- 
monds made for Catherine the Great—who 
wore it on many occasions on days of real 
importance—was shown. There are 487 
carats altogether in this crown, set with dia- 
monds so as to quiver like a mass of giant 
jelly. 

The fifth was a necklace worn by the 
Emperor of the orders in diamonds of 
ancient Russia, Five years were spent in 
collecting and matching old Indian stones, 
numbered by thousands, veritable gems of 
Golconda at the command of Czar Alex- 
ander I. With it there was worn a star 
flaring with 50 carats weight of diamonds 
around a blue enamel core, on which in gold 
Russian letters were the words, “Faith and 
Honesty.” 

“We hardly know the history of most 
of these stones,” said the expert, “although 
the clerical staff is busy investigating here 
in Petrograd. For some reason the royal 
family never allowed photographs of them 
or gave facilities for public exhibition. You 
can imagine you are the first in the world 
to see the cream of the treasures.” 

They are so little known that the eye of 
the great Orloff diamond was falsely esti- 
mated until quite recently. It was 84 carats, 
but in 1913 the court jeweler properly ar- 
ranged the setting for 10 carats more. 


Composed of pearls as big as bids’ eggs 
in a double row was a diadem of the 
Dowager Empress. It is shown in a portrait 
painted by a French artist, with a big dia- 
mond in front and hundreds of smaller dia- 
monds to offset the pearls, 700 carats of 
diamonds and 2,800 carats of pearls alto- 
gether. 

A seventh piece was a truly imperial 
diadem of the style one sees as a laurel 
wreath gracing the brows of royal Cesars, 
but here the laurel leaves’ weight was as 
of leaves on the trees of jewels Aladdin 
saw in the wonder garden beneath the earth. 
In the centre there was a pear-shaped dia- 
mond an inch and a half long of seventy 
carats with a round stone of twenty 
carats above it. Of all the jewels we saw 
this was the most regal. 

The next was the diadem of the Empress 
Elizabeth, daughter of Peter the Great, 
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A N invention which both solves a great problem 
and adds to the sum of human happiness has 
all the requisites of greatness. 


The invention of the HOPE* Sapphire solved a 
stupendous chemical problem—the task of pro- 
ducing in a laboratory a true sapphire identical 
with nature’s own marvelous stone. 


And withal, by making it possible for tout le 
monde to enjoy the exotic beauty of the sapphire, 
this invention became notable as an addition to 
the sum of happiness. 
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*The HOPE Sapphire was invented in the Heller Paris Laboratories by Professor 
Verneuil. It is identical with the fine natural mined stone in all but origin. Compared 
with the price of the natural stone, the cost of the HOPE Sapphire is exceedingly moderate. 
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which was worn by the late Empress at 
her coronation. One huge oblong rose dia- 
mond in the centre weighs 125 carats and 
js without peer outside the fabled treasures 
of an Indian Rajah. Its full fire is lost 
because it is set in a gold locket, which the 
tradition of the imperial dynasty forbade to 
alter. Above it there is a row of diamonds 
as big as a finger nail and below a second 
row of pear-shaped pendants, of which one 
is missing. 

The ninth piece aroused the communist 
officials to enthusiasm, for it is the true em- 
blem of agricultural Russia, a diadem formed 
of ears of wheat in diamonds with one big 
stone of thirty-seven carats in the centre. 
Scattered among the wheat ears are fat 
chunks of diamonds gleaming in the harvest 
sun. 

“This is the true wealth of Russia,” says 
Begasheff, “not platinum, or diamonds 
wrung from the sweat of workers, but 
Russia’s own natural grain—her noblest 
jewel.” 

The next—what a shock of wonder— 
emeralds an inch long, 11 of them, in a 
pendant diamond necklace, hanging loose in 
their gold and platinum setting. The smallest 
weighs 29 carats, the largest 45. Uncut, 
just polished and pierced with gold pins, 
they gleam with green fire as a smiling 
workman spreads them across his chest. 


Catherine the Great spent millions of 
dollars to collect these stones from India. 
Since the days of the Egyptian Pharaohs 
they and the rest of the Russian imperial 
emeralds have known no equal. 

Then a small “wedding crown,” with a 
gold pin to hold it in the Empress’s hair. 
Diamonds surmounted a _ cross—six big 
stones. Its 280 carats are scattered over 
a base of royal purple velvet in six half 
hoofs, 

As we examined it we were amazed to 
see two of the workmen sit down at the 
desk to their lunch of bread and cheese 
utterly and comfortably indifferent to the 
jewels that wrecked nations and dethroned 
kings, 

For now we see the Shah diamond, the 
most wonderful and historic stone civiliza- 
tion has known. It looks like the cut glass 
stopper of a decanter, this inch and quar- 
ter long stone with the queer Arabic in- 
scriptions. Otherwise it is uncut and un- 
polished, rough and ordinary as a piece of 
rock crystal, But this is the diamond that 
hung on a silken cord before the Peacock 
throne of Akbar the Great, Emperor of all 
India. A quarter of an inch from the end 
is a groove made to hold the Akbar’s cord 
and above and below Arabic letters that date 
back to the year 1,000. 


It is a funny feeling to slip this stone 
into your pocket and jingle it with your 
keys. For its value cannot be estimated, 
and it, and it alone, caused three wars, 

“Put it back,” said Begasheff, and he 
threw it across the table as you would throw 
@ pencil, 

Evidently these people are used to 

ndling jewels of priceless value, but just 
the same, his careless gesture made every 
one in the room jump, It seemed somehow 

li a sacrilege—it is not human to fool 

ly with something worth millions of 
dollars, Begasheff felt this himself. 
e forgets,” he said apologetically. 
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“They seem to lose value if you see. t 
much of them and anyway”—he shrugged 
his shoulders, 

They showed Catherine’s stomacher of 
glittering diamonds linked in two pieces and 
then came the work of Pauzier of Geneva, 
bouquets and sprays of colored gems ar- 
ranged to imitate flowers. The expert 
literally danced with excitement. 

“It is the climax of the jewelers’ art,” 
he cried... “There never was anything like 
it before and never will be again.” 

A great bouquet for a girdle had rose 
diamonds as flowers and green emeralds 
as leaves, then a ruby hairpin of flowers 
and a comb of colored stone. Of the same 
style was a tabatiére of the fifteenth cen- 
tury, probably Italian, of black enamel on 
gold with perfectly harmonized flowers, 
sprays and insects on rose, white, yellow 
and blue diamonds. Taken all in all, it 
is perhaps the most beautiful of the lot. 

Then two brooches each of diamonds 
round an enormous sapphire. The largest 
was oblong, an inch and a half by an inch, 
250 carats; the smaller nearly an inch 
square, 142 carats, and deep azure blue. 

A neck ornament of Empress Elizabeth 
shone with rubies “big as the signal lamps 
of a liner,” as one workman put it, but 
outshone by an emerald brooch with two 
huge oval stones like giant green eyes. One 
hundred and seventy-four carats they meas- 
ured and another beneath them as a 
pendant 226. They were offset by a mass 
of diamonds and their green depths were 
flanked with a cloud no synthetic emerald 
can imitate. The biggest was estimated to 
be worth 20,000,000 rubles. 

The next piece was late romantic history. 
It was a belt and pendant of diamonds given 
by Catherine to her lover, Potemkin. In 
those days royalty and royal favorites were 
literally covered with jewels. There was 
a coat made from Czar Paul I. when only 
12 years old which contained 13,000 dia- 
monds, worth 90,000,000 rubles, Later Pau 
elaborated it into a suit of 22,000 diamonds 
in Cossack style, with a total weight of over 
5,000 carats and a value of upward of 
$100,000,000. 

Two matched bracelets of diamonds that 
shot rainbow flames and then a collar of 
emeralds and pearls, 37 deep, dark green 
stones perfectly matched in a setting of 
diamonds. 

Finally there were two brooches, the first 
a light water green aquamarine of the 
Urals as big as the palm of the hand, and 
the second item a larger Brazilian aquama- 
rine, the blue of sky and sea, both set in 
diamonds. 

Even the professional unconcern of offi- 
cials and workmen is not proof against 
these stones. They held them up and gazed 
at them across the room to admire them 
properly, 

“For such as these men go mad,” said 
the expert, adding with an obvious effort 
at calm, “the blue stone is over 1,000 carats. 
We cannot compute its value, for it is 
utterly unique.” 

Then suddenly thrilling with enthusiasm: 
“Just look, look, how it gleams! it is more 
beautiful than diamonds, the first stone of 
the world.” 

What we saw was but the cream of the 
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thousand odd pieces of imperial jewels 
which are now being catalogued. Of ‘many 
absolutely nothing is known. Of the ma- 
jority the history must be dug from molder= 
ing archives, 

How vast and priceless was the treasure 
of Czars may be judged from the fact that 
the historic Shah diamond of Akbar’s glory 
lay’ for 100 years after its acquisition un- 
known and unconsidered in the cellar of the 
Imperial Palace of the Kremlin at Moscow. 








Davis & Kopp, Albany, N. Y., File Volun- 
tary Petition in Bankruptcy Showing | 
Liabilities of $33,569, and 
Assets of $17,932 


Utica, N. Y., Sept. 14—Davis & Kopp, 
a partnership composed of David Davis and 
Reuben F. Kopp, jewelers at 12 S. Pearl 
St., Albany, filed a voluntary petition in 
bankruptcy in United States District Court 
here today with liabilities of $33,569, prac- 
tically all unsecured, and assets of $17,932, 
the principal items of which are stock, 
$8,500; fixtures at cost, $8,000; accounts 
$416 and deposit to insure payment $1,000. 
Edward C. Conway, administrator of the 
estate of Henry Lucks, is the only secured 
creditor, claiming $625 for rent. Gustav 
M. Hart of Albany claims $160 wages. The 
petition was filed through Attorney Lester 
W. Bloch of Albany. 

There are about 80 creditors, the principal 
ones being as follows: 

Albany—Eliassof Bros., $1,326; William 
Cohn, $112; Leopold H. Katz, $146; Albany 
Trust Co., $1,075; Mrs. D. L. Kopp, $2,259, 
and Harry Bernstein, $7,221. 

New York—J. Bush, $584; Cohen & Plat- 
zer, $96; Franklin & Sperling, $396; L. 
Gismond, $150; I. Goldberg, $250; Harry 
Goldstone, $404; M. & I. Goldstein, $140; 
Hyman & Zoslov, $211; Leon Hirsch, $381; 
Robert Kegerras, $117; Lubow & Marcus, 
$392; Laubheim Bros, $202; Meyer & Gross, 
$600; L. Manheim & Co., $996; Prestom 
Bros., $355; O. J. Somers, hia 
Schmukler, $730; Somers & Braunstein, 
$400; H. a §l 038; Untermyer Rob- 
bins Co., $575; . Waterman Co., $135; 
Zimmerman Sooty $2,770; Crystle & 
Sussles, $393; American District Telegraph 
Co., $100; Leopold Katz, $146; Daniel 
Magaloff, $115; The Henshel Co., $129; J. 
Gottleib, $119; Levine & Fruchtbaum, $216; 
Charles Keller & Co., $305; Mabie Todd & 
Co., $242; Robert H. Ingersoll & Bro., $122. 

Robins, Fladen & Robins of Buffalo, $492; 
Dultz Belos of Newark, $394; Traub Mfg. 
Co. of Detroit, $349; The Wahl Co. of 
Chicago, $200; International Silver Co., 
Meriden, Conn., $769. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Domestic 
Selling Price Silver 
london U.S.Gov’t Standard 
Date Offcial. Assay Bars. Price, 
Sent. 12 35% 72% 99% 
es a - 71% 99% 
BR a ina ni 35% 71% 99% 
PEE | eee 35% 71% 99% 
Sept. THT... 35% 72% 99% 
os Re <a 35% 71% 99% 
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Retail Jewelers Start Active Tax Fight 





Special Excise Tax Elimination Committee with Ralph Roessler at the Head 
Takes Steps to Have All State Associations Line Up Nominees 
for Congress Following the “Indiana Plan.” 
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Marion, Ind.—Ralph Roessler, chairman have successfully done? 


of the newly instituted Special Excise Tax 
Elimination Committee of the American 
National Retail Jewelers’ Association, has 
started in his campaign to line up all the 
States’ organizations and get them actively 
at work in getting on record the nominees 
for the next Congress of the United States, 
as to their views on the tax situation and 
particularly whether they will favor and 
work for the elimination of the unjust excise 
taxes which are now placed upon certain 
specific industries like the jewelry trade. 

The idea is to put the candidate on record 
either as for or against the repeal of these 
taxes, or if he is evasive and dodges the 
question, have the facts so established. Every 
jeweler of every State is to be presented 
with a record of the nominee on the tax 
question and he is to be requested to vote 
for congressman and senator not as a Re- 
publican, Democrat, Prohibitionist or Pro- 
gressive, but as a businessman to whom the 
tax question is the prime issue of the 
moment. 


In connection with this campaign, Chair- 
man Roessler has sent out a letter of 
instruction to State presidents outlining the 
so-called “Indiana Plan” which has ‘accom- 
plished such great results for the jewelers 
of the Hoosier State and put the candidates 
of that State distinctly on record as regard 
to taxes. This letter goes to all the State 
presidents and secretaries with a complete 
outline of procedure, while a circular, a re- 
production of which is shown herewith, goes 
to every member of the American National 
Retail Jewelers’ Association. This is the 
irst step in the campaign which will be 
carried to all States. 

A very comprehensive program has been 
arranged for and will be carried out and 
all plans are now laid to put over a whirl- 
wind campaign in true Indiana style. 

The committee of which Mr. Roessler is 
the head consists of Wm. H. Rindt, Rich- 
mond, Ind.; Robert H. Shipley, Wichita, 
Kans.; Armand Jessup, San Diego, Cal., 
and Wm. Sellers, Altoona, Pa. This com- 
mittee is having the backing and co-opera- 
tion of the Jewelers’ War Revenue Tax 
Committee which had had charge of the tax 
fight for the jewelry trade for the last four 
years, 

Jewelers who wish any information about 
the tax fight are requested to send all ques- 
“—y to Mr. Roessler at his office in Marion, 

The letter which has been sent to the 
; Officers of the State Retail Jewelers’ Asso- 
Clations, follows: 


“Dear Sir :— 
; - last the great opportunity to obtain 
. a and just taxation and the elimination 
“* our unjust and obnoxious war excise tax 
S arrived! Are we content to accept this 
rues, Or are we going to assert our rights 
other individuals and other organizations 





It is now up to 
the jeweler! 

“A plan which has been carefully worked 
out by the Indiana Association, and suc- 
cessfully used’in that State, was presented 
to the National Convention at Cincinnati 
and unanimously adopted as the National 


EQUAL TAXATION FOR ALL! 


MR. JEWELER-- 


Do you believe in equal taxation for all business? 
Do you want the removal of the unjust and dis: 
criminatory war excise tax, or are you content to 
assume this burden for the rest of ‘your business 
career? 


ItIs Absolutely Up to You as an Individual 


At the convention of the Ameriean National Retail Jewelers’ Association, Cincin- 
nati, August 31, 1922, the tax plan which has been used #0 successfully in the State of 
Indiana was adopted as the National Tax Plan, and a Special Excise Tax Elimination 
Committee was formed to carry on this work Nationally. This plan operates through 
the officers of the various state associations, but requires the solid support of every in- 
dividual interested in EQUAL TAXATION. 














The following four questions will be submitted to every candidate for Congress 
and the Senate, and no candidate Who believes in that fundamental of Americanism, 
the Constitution, whereip “Equal rights to all, Special privileges to none” are guaran- 
teed, can refuse to answer them. !n choosing certain industries for special and exces- 
sive taxation is it granting “Equa! rights to all?” in allowing others to go entirely 
free, is it according “Special privileges to none?” 


We are told we are chosen for special taxation because we distribute so called 
“luxuries.” Can any sane thinking person convince you that the railroad watch is a 
luxury? That the clock that times our daily living is a luxury? That the silverware that 
we, as civilized people eat with, is aluxury? That the wedding band, held for ages as 
the sacred symbol of wedlock ig a luxury? That the dozens of utility items sold by the 
jewelers are luxuries? And yet we fmd last year that the same tax was re pealed from 
the following items, classing what were once luxuries, as necessities Phonographs, 
pianos, musical and jazz instruments, gaat eed 
base ball games and other places of amusement, base balls, bats, ice cream, sc" 
drinks, cosmetics, paints, powders and perfumes, and a number of other items. JUST 
WHO IS TO DECIDE WHAT IS A LUXURY AND WHAT IS A NECESSITY? What 
is a luxury to one, may be a necessity to another. Again, if such classification must be 
made, is it not fair that all lines of business be analyzed, and those artieles properly 
classed as luxuries be taxed as we are taxed? In the department store will you not 
find articles that are decided luxuries? In the furnishing stores, yes even in the cor- 





ner grocery store will you find numerous items that are distinct luxuries. Again, who is 
to decide what is a luxury and what is a necessity? If one business must be taxed on its 
sales, then all business must be taxed alike without any discrimination whatsoever 


And the following four questions place these arguments squarely up to the candidate, 
to answer for or against, or politically side step as he sees fit. 


1. Do you believe that all legitimate business should be treated alike in times of 
peace? 

2. Do you believe that it is American in principle to tax one business on its sales, 
while other business is not so taxed? 


3. If you are elected to the Senate (or House) will you make every effort to secure 
equal taxation for all business through the prompt repeal of all war excises on busi- 
ness? 

4. If the Government requirements make it necessary to place a levy on the sales 
of business, will you vote to place that levy on all business alike, without any diserim- 
ination whatsoever? 


Here Is Your Part of This Great Work! 


Assist your State President or Secretary to obtain answers from all candidates in 


your particular district. Use every effort in your power to aid in the election of the 
candidate pledged for the repeal of this unjust tax. See your local auto dealers, deal- 
ers in accessories and other lines so taxed, and enlist their support 
- i 
r Once In Your Life--FORGET POLITICS! 
Work and vote for the man who will properly and justly represent you in the 
Halls of Legislation. Your State Secretary will advise as to who will do thie,—then— 


WORK FOR HIM, VOTE FOR HIM, ELECT HIM 


For further information write your State President or Secretary or the 


Special Excise Tax Elimination Committee 


RALPH ROESSLER, CHAIRMAN, 
MARION, INDIANA. 











CIRCULAR SENT TO RETAIL JEWELERS 


Tax Plan. A National Committee was cre- 
ated which is known as the “Special Excise 
Tax Elimination Committee’ of which I 
have the honor of being chairman, The line 
of work to be followed in this plan, deals 
entirely with the candidates for Congress 
and the Senate, and it is up to the indi- 
viduals to elect the men who will properly 
and justly répresent them ‘in the halls of 
legislation. 

“A complete outline of the ‘Indiana Plan’ 
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is contained in a booklet which was pub- 
lished and a copy of which is sent to you, 
and in it you will find a suggested line of 
procedure, samples of letters written to can- 
didates, copies of answers received, and in 
some cases, complete correspondence to 
show the number of times it is sometimes 
necessary to write the candidate before re- 
ceiving a satisfactory reply. 

‘To carry out this work nationally, there 
must be organized procedure, a definitely laid 
out plan must be followed, and results ree 
ported in a systematic way. For this work 
was this special committee appointed, and 
in a few to the point sentences, I will out- 
sr the work as we would like it carried 
out. 

“1. Al! correspondence should be referred 
to Ralph Roessler, Chairman Special Ex- 
cise Tax Elimination Committee, Marion 
Indiana. ' 

“2. Letters will first go from this office 
to the president and secretary of each State 
who will immediately decide which one will 
assume the responsibility of carrying on the 
work in the State. Notify this office at once, 
and all further correspondence will be taken 
up through this one member, This eliminates 
duplication of work in the State and in the 
national office. 


_ “3. If you have not divided your State 
into districts, it is very advisable to do so, 
Congressional districts preferred, with a 
chairman in each district. Report all dis- 
trict chairmen with home address at once. 


“4. After choosing the officer responsible 
for the work in the State, outline your cam- 
paign, as follows: 


“ 


a. Obtain the name of every candi- 
date for Congress or the Senate. This 
can be done through your district chair- 
men, your State political headquarters, 
newspapers and other sources, Send 
these names to this office. 

“b. Write every candidate, all parties, 
enclosing a copy of the revised ques- 
tionnaire as shown in the tax book. Urge 
them to answer each of the four ques- 
tions so that you may obtain his attitude 
toward equal taxation, and the removal 
of unjust and discriminatory taxation. 
Some of the letters in the tax book 
may suggest some thoughts to use in 
your letters, but by all means put your 
own personality in the appeal, do it 
earnestly, and do not give up until you 
receive an answer from the candidate. 
If you find it impossible to obtain an 
an answer through your letters, enlist 
the aid of your district chairman in the 
particular district where the candidate 
resides, and he in turn will find some 
one politically close to the candidate 
and through whom an answer will be 
obtained, Every candidate will even- 
tually answer, some for, some against 
but to make this work effective, an 
answer of some kind must be obtained 
from every candidate. 

“c, Send sample copies of the let- 
ters you first send out. Also copies, of 
all letters containing special information 
that may be of help in other States. 

“d. Send the originals (or copies of 
the originals if you. prefer to retain 
them) of all answers received from 
candidates. This is important, as tabula- 


a 
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tion of all answers must be made in 
this central office: 

“e. Enlist the help. of the officers of 
the local automotive and accéssories 
trade organizations, for they are equally 
interested in the results of this work. 

“5S. This plan is endorsed by and a part 
of the’ work of the American National Re- 
tail Jewelers’ Association and is endorsed 
by the War Revenue Tax Committee, To 
make this effective, this work must be car- 
ried on simultaneously throughout the entire 
country. Every State will be tabulated, 
checked and followed up until a 100 per 
cent. report shows. Indiana is 100 per cent. 
now, who will be next? 

“Now, in obtaining the answers to these 
questions what do you as an individual 
accomplish ? 

“First, you awaken the realization of the 





RALPH ROESSLER, CHAIRMAN 


candidate to the fact that he is dealing with 
an Association, yes, a National Association, 
of strength and power, which must be recog- 
nized at the polls and after the election. 

“SECOND, you obtain information and data 
of vital importance for those who head this 
fight. Every candidate will be pledged for 
or against equal taxation, and this informa- 
tion will be most valuable later on. 

“Tuirp, you will find in your work that 
you will educate our politicians to the fact 
that numerous items of the jewelers’ mer- 
chandise are necessities, and it is unjust to 
class them otherwise. You will educate them 
to the fact that great numbers of articles 
sold by other merchants are decidedly 
greater luxuries than our wares, yet are un- 
taxed. You will educate them that if it is 
fair to tax one business on its sales, it is 
equally fair to tax all legitimate business 
alike on its sales, without any discrimina- 
tion whatsoever. 

“Can I have your pledge, now, that you 
will enter in this work with all your heart, 
enthusiastically and earnestly, and if you 

0, I assure you in a very short time you 
will find relief from that taxation which 
today is a positive burden to our business, 
in some cases actually endangering business. 
Write to me now. Start your campaign at 
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_once, .then send ,to.,this. sadist 
of results obtaimed,’ "gue ©: ; 


os “Sincerely Same” eae ie 
“(Signed) RALPH ‘Rorsster, 


‘Chajrmoan.”. ee ; 








BUSIN ESS CONDITIONS ABROAD 





St. Louis Jeweler Outlines the. Trend in 
Trade in European Countries Visited 
During Four Months’ Trip 


St. Louis, Mo., Sept. 15.—That business 
conditions in Europe are irregular and have 
not as yet arrived at an entirely satisfactory 
state but that the anticipated return to 
“equilibrium” following the war still left 
large room for improvement, was the opinion 
of Fred W. Drosten, president of the F. W. 
Drosten Jewelry Co., St. Louis, and presi- 
dent of the St. Louis Jewelers Club, who 
returned to this city this week after a buy- 
ing trip of four months in Europe. 

During Mr. Drosten’s trip he visited Eng- 
land, France, Germany, Austria, Holland, 
Belgium and Czecho-Slovakia. He ex- 
plained that he had made a number of rare 
purchases in the jewelry line and would 
have been able to purchase many art 
treasures had his time not been limited. 

“In addition to buying pearls and dia- 
monds,” Mr. Drosten stated, “I spent much 
of my time studying conditions among the 
business and middle classes, The business 
conditions in general are irregular and are 
not conducive to the substantial arrangement 
that we are accustomed to in this country. 
There are many American tourists in 
Europe and the merchants charge them 
correspondingly high prices in the belief 
that they are best able to pay. Diamonds 
are proportionately higher in price than they 
are in this country, and the selection in 
most cases is not as complete. 

“This condition is due largely to the fact 
that the large gem syndicates are not min- 
ing as many precious stones ‘as in the past. 
Practically all of the best grades of pre- 
cious stones are being exported to the 
United States. The cutters of Holland, how- 
ever, continue to demand the best grade of 
diamonds obtainable, 

“When in Antwerp, I was able to pur- 
chase several rare pearls and pearl necklaces 
from brokers. Most of these gems had been 
disposed of by Russian Generals and other 
notables whom the war reduced to poverty. 
Art treasures, including beautiful paintings, 
rugs and marbles also the property of 
wealthy Russians are being offered for sale 
in France at prices rediculously low con- 
sidering their original value. It is highly 
probable, of course that much of the valu- 
able property was seized as loot in the 
castles and palaces, which since the over- 
throw of the Russian monarchy have been 
systematically pillaged by the soldier class. 

“France with its large occupational army, 
seems to advance much slower than Ger- 
many. England has practically recovered 
from the war. The diplomats of France 
probably feel that the many thousands of 
men now stationed in the armies of occupa- 
tion would prove a poor adjunct to the 
commercial and rural development of the 
country, due to the fact that they have lived 
in practical id'eness for almost seven years. 
These soldiers would not be willing to ac- 


73 


custom themselyes, to, the hard.work.of. ,farm- 
ing and their influx in the large @ities like 
Patis would ‘merely make matters. worse. 
The French farmer is not. taxed: im <propor- 
tion to the American farmer and-in time 
co-operation between the cities and the farms 
will undoubtedly work for. better results. 

“In Germany most of the industries are 
hampered on account of the difficulty ex- 
perienced in obtaining raw materials. This 
is not true, however, of the iron and steel 
industry, which is progressing with leaps and 
bounds. Thousands of workers employed in 
these industries are now .known to have 
severed their connections with so-called 
unions and have urgently requested their 
employers to allow them to work overtime. 
This arrangement, it is claimed, would en- 
able them to purchase clothing and other 
necessities of life. It is even said that the 
advisability of instituting the piecework sys- 
tem is being considered. 

“German exporters doing business with 
the United States and its possessions now 
transact their sales on specified prices using 
the dollar as the medium of exchange. When 
deals are made with British importers the 
shilling and pound sterling are employed 
while the Dutch guilder becomes the sole 
medium of exchange in deals with other 
countries. The mark, so to speak, has prac- 
tically lost its identity in international com- 
mercial relations in which Germans are in- 
terested.” 








St. Louis Jeweler Starts Civil Action Against 
Real Estate Dealer to Recover $32,800 
in Deal Involving Jewelry and 
Apartment House 


St. Louis, Mo., Sept. 15.—Suit for $32,800 
alleged to have been lost when an inexperi- 
enced auctioneer sold his stock, was filed in 
the Circuit Court here this week by Louis 
C. Ebeling, who formerly owned a jewelry 
store at Grand Ave. and Hebert St. 

The suit is against Frank I. Mittemeyer, 
real estate operator, with whom Ebeling 
says he entered into a realty deal May 20. 
Under the contract, Ebeling says, his stock 
and fixtures, valued at $32,800 was to be 
accepted as part payment on a $65,000 apart- 
ment house, 

Dittemeyer told Ebeling he knew an ex- 
perienced auctioneer who would obtain the 
full valye of the stock and fixtures, the 
petitioner continues, and on this representa- 
tion Ebeling agreed. 

When the smoke of the auction cleared, 
only $2,300 had ‘been realized on the $32,000 
value, Ebeling says. Further, he alleges, 
Dittemeyer gave him a warranty deed 
signed by Joseph Barrett on this apartment 
and lately Ebeling charges that he discovered 
that neither Dittemeyer nor Barrett had any 
valid title to the property. The net result 
of the transaction and its incidental auction 
has been, Ebeling alleges, a loss to him of 
his jewelry stock and fixtures, He sues to 
recover their alleged worth, 








The J. P. Clary Co. designers and 
makers of art jewelry and silver, recently 
announced its removal to a new home, the 
concern having purchased the beautiful 
Wheeler Mansion in Orange, Mass., which 
will be its headquarters hereafter. 
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Gardner F. Williams Passes Away 








Former Manager of De,Beers Mines Who Developed Diamond Industry of 
South Africa, Dies in San Francisco at the Age of Four Score 














Many members of the diamond trade 
learned only last week of the death of Gard- 
ner I’. Williams, for many years the engi- 
neer and general manager of the De Beers 
Consoidated Mines, whose name was indeli- 
bly stamped on the history of diamond min- 


ing and through his association with the de-. 


velopment of the South African diamond 
mines from the primitive workings there 
until the establishment of the systems now 
in vogue. Mr. Williams, who was 80 years 
old, had not been in ‘good health for some 
time, but, nevertheless, his passing on Aug. 





WILLIAMS 


THE LATE GARDNER F. 
22 at San Francisco, Cal., caused both 
surprise and grief. Despite his great promi- 
nence and the wonderful work he had done 
in the mining world, but little mention was 
made of his death in the newspapers in the 
east. 

A native of Saginaw, Mich., Mr. Williams 
first saw the light in 1842, and in 1858 en- 
tered the College School at Oakland, Cal., 
the precursor of the College of California 
and the University of that State. He grad- 
uated in 1865 and went to Saxony, where 
he studied in the Mining Academy at Frei- 
burg, and devoted his life thereafter to the 
big mining projects. After doing notable 
work in the United States, he turned his 
efforts to foreign fields, and in 1884 took 
charge of gold mines in the Transvaal, later 
returning to the United States. In 1887, on 
4 voyage to Cape Town, he made the ac- 
quaintance of Cecil Rhodes, who later asked 
him to take charge of the De Beers Mines 
at Kimberley, and on May 1 of that year he 
became manager of the De Beers Mining 
Co., which was succeeded by the De Beers 
Consolidated Mines, Ltd. He held this posi- 
tion as manager of the De Beers Mines 
from 1887 until he resigned in favor of his 
Son, in 1905. 

In 1872 Mr. Williams married Miss Fanny 





Martin Locke, of Oakland, who was drowned 
in the shipwreck of the Spokane on June 29, 
1911. He leaves a son, Alpheus, who is now 
manager at Kimberley, and three daughters. 

In an appreciation of Gardner F. Williams, 
written by T. A. Rickard for the Engineer- 
ing and Mining Journal, he says: 

“During his management of the old De 
Beers mine it became the nucleus of a big 
consolidation made by Cecil Rhodes—a con- 
solidation so comprehensive that it con- 
trolled the diamond market of the world. 
At one time 90 per cent. of the South Afri- 
can diamond output came from the De Beers 
group of mines. During his management 
the primitive and dangerous system of open- 
pit mining was abandoned in favor of shaft- 
sinking and systematic underground ex- 
ploitation of the big chimney-like deposit of 
blue ground in which the diamonds are 
found. The Kimberley mine is now 3,520 
feet deep, although the stopes do not extend 
below 2,500 feet. Here I may state that the 
diamantiferous deposit is a volcanic vent of 
crater-like shape, that in its vertical exten- 
sion it traverses a nearly horizontal series 
of sedimentary rocks (shale, conglomerate, 
and quartzite) overlying a quartz-porphyry. 
The huge ‘pipes’ or ‘chimneys’ are occupied 
by the diamantiferous ‘blue ground,’ which 
is a breccia, of various constituents, includ- 
ing fragments of the enclosing rocks; it has 
been described by Stelzner as ‘a porphyritic 
volcanic peridotite of basaltic structure.’ 
These notes I obtain from the book on ‘The 
Diamond Mines of South Africa,’ prepared 
and compiled by Gardner Williams, with the 
literary assistance of Eliot Lord, author of 
one of the Comstock monographs. This 
work, pubished in 1902, in two handsome 
volumes, will remain an enduring monument 
to the manager of the De Beers and to the 
generosity of his directors, who contributed 
£10,000 of the company’s funds to the pub- 
lishing of it. Thanks also to the generosity 
of its author, the book has been widely dis- 
tributed among colleges and libraries. It is 
a most interesting history of a great mining 
enterprise. 

“In 1905 Gardner Williams resigned his 
managership and returned to the United 
States. He bought a mansion at Washing- 
ton and lived there until 1914, when his 
failing health caused him to come to San 
Francisco to visit his youngest daughter, 
Mrs. Eyre Pinckard. While here he re- 
newed acquaintance with many of the 
friends of his youth.” 








in Taxes on Diamond Exports 


Collected by South Africa 

In the course of the report on the im- 
provement in the South African mining 
cituation sent by Trade Commissioner P. J. 
Stevenson at Johannesburg, to the Depart- 
ment of Commerce, Mr. Stevenson calls at- 
tention to the fact that during the two 
months ending May the duty collected on 
diamonds exported was £90.000, which is 
approximately the same as the amount re- 


Increase 
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ceived from-that source during =the “seven 
months ending in March. -The export duty 
collected in the months of April and May, 
1921, amounted to but £12,000. 

“Diamend - sales,” ‘said Mr. Stevenson, 
“continue good but there is very little pros- 
pect of immediate resumption of general 
diamond mining.” And this despite reports 
coming from the continent that indicate that 
diamond: stocks in Europe are almost de- 
pleted owing to the purchases of American 
and other tourists. 








Death of Walter S. Gardner 


ProvipeNce, R. I., Sept. 16—Walter S. 
Gardner, for more than a quarter of a cen- 
tury well known in the jewelry circles of 
the country as a jobber and salesman, died 
in this city last Thursday in the 50th year 
of his age, after an illness of nearly two 
years. He retired from active business about 
18 months ago following a general break 
down resulting from a complication of trou- 
bles and had since been gradually declining. 
Universally liked by everyone with whom 
he came in contact his retirement was 
greatly regretted by his employers and 
associates, 

Walter Slade Gardner was born in Provi- 
dence, a son of the late Frederick Gardner, 
and for many years lived at 95 Broadway. 
He attended the public schools and later 
took a commercial course and then began 
business for himself as a jobbing jewelry 
concern with offices in the Butler Exchange 
building. After a few years he disposed of 
his interests to a partner who had come into 
the firm, and accepted a position with the 
sales forces of the Bassett Jewelry Co.; with 
whom he remained for 23 years, until fail- 
ing health necessitated his retirement. 

He was a member of Providence Council, 
United Commercial Travelers of America. 
He is survived by his widow. 





Morris Straitman, Newark, N. J., Jeweler 
Manufacturer, Files Bankruptcy 
Petition 


TRENTON, N. J., Sept. 14—Morris Strait- 
man, a manufacturing jeweler at 247 New 
Jersey Railroad Ave., Newark, filed a peti- 
tion in bankruptcy in the Federal Court here 
today.’ He gives liabilities of $7,293, com- 
posed of taxes of $250 and unsecured claims 
of $7,043, while the assets are listed as 
amounting to $4,541, consisting of cash on 
hand of $20.29, stock in trade of $500, house- 
hold goods of $25, machinery, tools, etc., of 
$3,500, debts due on open accounts of $295.92 
and property claimed to be exempt of $200. 

Judge Charles F. Lynch has referred the 
petition to Charles M. Mason, a referee in 
bankruptcy, for a hearing at Newark on 
Sept. 27. Silberman and Grosman, of New- 
ark, are the attorneys for the petitioner. 

Straitman’s creditors include R. A. Brei- 
denbach. Inc. (merchandise), $2,576; Gold- 
smith Bros. Smelting & Refining Co., $267; 
D. Probstein, $500; R. A. Breidenbach, Inc. 
(notes). $475: Lowenstein & Rutsky, $230; 
Philip M. Friedlander, $300; City of New- 
ark, for personal taxes. $250; Thomas 
Pruitt, $150; Blancard & Co., Inc., $38.50. 





W. C. Smith will onen a jewelry store 
at 205 S. Phillips Ave., Sicux Falls, S. Dak. 
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Imported and Distributed by 


BLAUER-GOLDSTONE CO. 


Manufacturers of Gold and Diamond Jewelry 
39 North Wabash Ave. CHICAGO 


El TA 


DUVETS EEA UNL 





am 




















September 20, 1922. 


HOLD THIRD CONVENTION 


Members of South Carolina Retail Jewelers’ 
Association Meet at Charleston, Discuss 
Important Topics and Elect Officers 


CHARLESTON, S. C., Sept. 15.—The third 
annual convention of the South Carolina Re- 
tail Jewelers’ Association was held in 
Charleston Sept. 13 and 14. The sessions, 
which were in the Charleston Hotel, were 
presided over by A. T. Vaughan, of Green- 
ville, president of the organization. 

The next meeting will be held in Colum- 
bia, S. C., in March. W. E. Avery, Colum- 
bia jeweler, was elected president; Miss 
Margaret J. Mabus, of Charleston, first vice- 
president; W. R. Hale, Jr., of Greenville, 








W. E. AVERY, PRESIDENT-ELECT 


second vice-president, and W. P. Cart, of 
Charleston, secretary and treasurer. 

At the opening session reports of the 
president and the secretary were heard. 

During the afternoon session there were 
interesting and instructive discussions and a 
brief address by W. S. Allan, jeweler of 
Charleston, on “What We Need in the Way 
of Legislation and How to Get It.” W. E. 
Avery, of Columbia, talked on “Duties of 
Officers and Members to Their Association.” 

The following were subjects discussed, 
Practically all delegates taking part: “The 
Collection of Bad Accounts,” “The Risk of 
Selling Engagement Rings,” “The Best 
Form of Advertising,” “The Best Method 
to Equalize Stocks and to Dispose of Sur- 
plus Stocks,” and “How to Induce Greater 
Interest in Our Association.” 

W. E. Avery, advocated the establishment 
of an examining board in South Carolina, 
requiring all watchmakers to stand a rigid 
examination. He said that too large a num- 
ber of men engage in the repairing of 
watches who are “green” at the business, 
and as a result turn out unsatisfactory work. 
Mr. Avery urged that steps be taken to put 
a stop to “butchering” in the watch repair- 
ing business, 

Mr. Avery also expressed the hope that 
the jewelers’ apprentices would at an early 
date pass from existence, and that all young 
men or young women contemplating follow- 
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ing the business of watchmaker and jeweler 


would make an effort to secure professional. 


training, such as is now offered at various 
schools in the country. 

The members of the South Carolina Re- 
tail Jewelers’ Association numbers 54 of the 
leading jewelers of the State, and it is the 
hope of the membership committee to bring 
this number up to 100 before the next annual 
convention. 

An important feature of. the convention 
was the discussion concerning the need of 
modifying the new law on the sale of un- 
claimed repair work, holding that the present 
statute is too cumbersome, They want the 
law simplified so they can sell unclaimed 
work without further proceedings than 
reasonable notice to owner. Many of the 
jewelers have unclaimed work in their safes 
that has been there a score or more years. 
They find it expensive to keep wound up 
and regulated time pieces left with them for 
a long period, They claim that under the 
present law they have to go through too 
much preliminary advertising of such sales, 
Proper steps will be taken to bring the 
wishes of the jewelers before the State’s 
lawmakers at the next session of the South 
Carolina legislature. 








CAMPAIGN UNDER WAY 
President Clark of New York State Retail 


Jewelers’ Association Reports Progress 
in Fight Now Being Waged 
Against Excise Taxes 


Syracuse, N. Y., Sept. 16—Harry N. 
Clark, president of the New York State 
Retail Jewelers’ Association, has just pre- 
pared the following letter to members of 
the State association relative to the prog- 
ress of the fight in this State to eliminate 
the obnoxious jewelry taxes: 

“Syracuse, N. Y., Sept. 16, 1922. 
“Dear Fellow-Jeweler : 

“The tax elimination drive for New York 
State is being pushed forward step by step 
and all indications point to the greatest suc- 
cess in securing the co-operation of the Con- 
gressional candidates. 

“T have just returned from New York 
city and vicinity, where I was in conference 
with many of the leading jewelers, and I 
now believe the situation there is well in 
hand. 

“Upon my return I was encouraged to 
find that all replies received from Congres- 
sional candidates promised co-operation. 

“A letter is now in preparation notifying 
you whether the Congressmen of your dis- 
trict have replied. 

“Be sure that all the jewelers in your 
district are familiar with the objects of this 
drive. Probably as comprehensive a de- 
scription as can be given is contained in the 
speech by Meyer D. Rothschild at the 
jewelers’ convention. This is published in 
the Sept. 6th issue of THe JEwELers’ Cir- 
CULAR. 





“Sincerely yours, 
“Harry N. Crark.” 








Charles Newcomer, one of the leading 
jewelers of Dawson, N. Y., a thriving 
little western New York town, has re- 
turned from a business trip to several points 
in Ohio, 
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Rochester Retail Jewelers Hold Interesting 
Monthly Meeting 

Rocuester, N. Y., Sept. 16—Members of 
the Rochester Retail Jewelers’ Association 
held the regular monthly meeting at the 
Powers Hotel Thursday evening, with a 
good attendance. In the absence of the 
president, E. A. Handy called the meeting 
after the dinner and called on E. J. Scheer 
for a report of the national convention held 
at Cincinnati. 

Mr. Scheer gave a very full outline of the 
proceedings and urged the members to read 
the report published in Taz Jeweters’ Cir- 
CULAR, especially the papers on business 
ethics, Joseph Mazer’s talk on Gifts That. 
Last, and the Jewelers’ War Revenue Tax 
Committee report of M. D. Rothschild. He 
spoke of the splendid reception given to the 
jewelers during the convention. On reso- 
lution a vote of thanks was tendered to Mr. 
Scheer for this report. 

C. E. Sunderlin called attention to a 
booklet sent to him gotten out by the 67th 
(second session) Congress Committee show- 
ing many articles purchased at retail in 
New York and the cost of the same articles 
in Europe, also with the cost to the mer- 
chants in New York city. Mr. Sunderlin 
said jewelers are timid about putting a rea- 
sonable overhead expense on their business. 

Mr. Handy called attention to the letter 
received from Harry N. Clark, president of 
the State association, enclosing the Con- 
gressional Questionnaire issued by the as- 
sociation and the nationwide protest of 
jewelers against unjust taxation. A cam- 
paign is slated in this State for October and 
Walter Mellor, national field secretary, will 
visit Rochester in the early part of the 
month. It was left with Secretary Scheer 
to take this matter up with President Given, 


_and have him appoint a committee to wait 


on Mr. Mellor and assist in every way pos- 
sible to make the drive a success. The sec- 
retary was also requested to reply to Mr. 
Clark’s letter. 

The vigilance committee intends to follow 
up the war on fake auctions in this city and 
an effective plan has been laid out to secure 
legal evidence here which will put a stop 
to the business. The last one held here was 
an expensive fizzle and many of its patrons 
are wiser from their experience. 

In the round table talk which usually fol- 
lows the more formal part of the meeting, 
many interesting matters come up in the 
course of conversation. 

The next regular meeting will be held in 
October. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Sept. 16, 1922. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $992,522.12 
Gold bars paid depositors............ 101,777.10 





Te Run TS $1,094,299.22 
Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchange 
ee $339,362.00 
| 216,580.95 
a 145,385.36 
WONT Fiitacecxeeb dédds 119,856.04 
WOT EE "s chabeavuronace 88,174.00 
ONG wiigin ckaeeusawe 83,163.77 

OE Cideiswucciies $992,522.12 
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A New Wheeler Ring Mounting 


Made in Platinum, also in 18 kt. White Gold 


Another Wheeler pattern has won instant success, our Style No. 1400. In de- 
sign it is so pleasing and refined that it sells on sight. Repeat orders are coming 
in daily from our customers. They say it is proving to be their most helpful pat- 
tern in making sales, because it is an exclusive looking ring at a suprisingly low price. 

Like all Wheeler products the quality, style and workmanship of this model 
are beyond criticism. In real value this pattern offers convincing proof of the 
Wheeler advanced methods in producing distinctive jewelry at low cost. It stands 
comparison with rings that are much more costly. 


ESTABLISHED 1852 


The Guarantee H of Quality 
TRADE MARK 


Our stock of platinum ring mountings is at your service. We are featuring 
both tool made and hand made rings, in a wonderful variety of patterns. 


Ask for this new number. 


ayden (Wheeler & Co, ne 


OFFICE AND FACTORY 


‘58 West 40th Street - New ‘York: 


Telephone Longacre 7300 
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ROBBER DIES IN HOSPITAL 


Police Character Shot by St. Louis Jeweler 
Succumbs to Wounds and Jeweler Is 
in a Serious Condition 


Sr. Louis, Mo., Sept. 16.—Leo Giesecke, 
20 years old, a police character, died in the 
city hospital early Monday from bullet 
wounds inflicted by Edward Gotsch, pro- 
prietor of the Gotsch Jewelry Co., whom 
Giesecke and another man attempted to hold 
up in his office, 629 Arcade building, at 
10 o’clock Sunday morning. Gotsch was 
shot in the neck and in the right hand, and 
is in a serious condition in the hospital. 

Gotsch is a former special agent of the 
Missouri Pacific Railroad, and is a deputy 
constable of Bonhomme Township, St. Louis 
County. At the hospital Gotsch was not 
permitted to talk to any length, but told 
briefly of his encounter with the robbers. 

“I was sitting at my desk,” he said, 
“when two men came up to me and said 
‘Stick ’em up.’ I seized my revolver and 
fired, but I am not sure whether I got in 
the first shot or the other did. 

“The man who was killed was the one 
who came closest to me but I think more 
than likely it was the other man who shot 
me, I grappled with the one who came 
near me and got his revolver away from 
him. But the only gun I remember firing 
was my own.” 

Giesecke had 11 wounds in the body, ac- 
cording to physicians who examined him 
in the hospital. Comparison of the wounds, 
with the weapons found seems to indicate 
that every shot fired by Gotsch took effect. 
Eleven shots had been fired from two 
weapons belonging to Gotsch, seven of the 
shots being from an automatic pistol and 
four from a revolver. Another automatic 
belonging to Gotsch and another revolver, 
not his property, neither of which had been 

.fired, were found. The police believe the 
weapon with which Gotsch was shot, was 
carried away by the other robber. 

Giesecke, after being shot, staggered into 
the hallway and went through a window to 
the fire escape where he collapsed, a few 
steps below the sixth-floor landing and lay 
screaming for help. His cries and the 
shots brought two policemen, who found 
him and found Gotsch lying on the floor 
in his office. 

The robber who escaped is believed to 
have descended the inner stairway of the 
building, at least as far as the second 
floor. Attorney Hiram N. Moore, former 
Judge of the Court of Criminal Correction, 
was in the hallway on the third floor, on 
his way to an office, when he heard the 
shots. Soon afterward he saw a man de- 
scending the stairs from the fourth floor 
and Moore asked him where the shooting 
had been. 

“Sixth floor,” said the man: “You had 
better hurry up there,” and he darted down 
the stairs to the second floor. The police 
believe the man seen by Moore was the 
fleeing robber, 

Giesecke was conscious and said his name 
was Dalton. He was identified by relatives 
with whom he lived. He has been arrested 
on suspicion several times and the police 
Were looking for him in connection with the 
inquiry into the killing of a watchman on a 
itreet car last May. 
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Mr. Gotsch has become paralyzed from 
his chest down and is in a critical condition. 
He was shot twice in the right hand and 
in the throat. The bullet in the throat en- 
tered the spinal canal and is the cause of 
the paralysis. 








Providence Jeweler Appointed to Standing 
Committees of the Providence Asso- 
ciation of Credit Men 


ProvipeNce, R. I., Sept. 16—The Prov- 
idence Association of Credit Men has or- 
ganized its forces for the Winter activities, 
begun a membership campaign, and, begin- 
ning in October, will hold meetings the 
second Tuesday of each month. 

With these activities the manufacturing 
jewelry and kindred and co-ordinate inter- 
ests will be prominently identified. Howard 
F, Baker, of the Belcher & Loomis Co., who 
is a past president of the Providence asso- 
ciation and a director of the National 
Association of Credit Men, will go to the 
directors’ meeting at Atlantic City late this 
month, with instructions to attempt to per- 
suade the officials to hold the next annual 
convention in Providence. 


Among the appointments on the 1922-1923 
standing committee, announced by the presi- 
dent are the following: 


Bankruptcy Committee—Horace M. Peck, 
secretary-manager of the Manufacturing 
Jewelers’ Board of Trade (chairman.) 

Business Meetings Committee—Edgar M. 
Docherty, of Wm. C, Greene Co. (chair- 
man); Ralph Griffith, of R. L. Griffith & 
Son Co. 

Credit Department Methods Committee— 
Charles W. Young, of Young, Leonard & 
Harrall Co. (chairman) ; G. Elmer Lord, of 
Belcher & Loomis Co. 

Investigation - Prosecution Committee — 
Henry C. Becker, of Blanchard, Young & 
Co.; H. H. Austin, of the George L. Claflin 
& Co. 

Fire Insurance Committee—Charles E. 
Hancock, of Charles E. Hancock Co. 

Foreign Credit Committee — Russell W. 
Wright, of Martin-Copeland Co.; Alfred B. 
Lemon, president of E. L. Logee & Co., and 
H. B. Sonneborn, Jr., of H. Nordlinger’s Sons. 

Legislative Committee—William G. Lind, 
of T. W. Lind Co. (chairman); Joel J. 
Pincus, of J. Samuels & Bro., Inc. (The 
Outlet Co.) ; George L. Church, of Brown 
& Sharpe Mfg. Co, and Augustus E. 
Saunders, of the Nicholson File Co. 

Membership Committee—Alfred J. Le- 
Bel, of Bassett Jewelry Co.; Arthur L. 
Pierce, president of the American Emery 
Wheel Works, and Frederick A. Barnes, 
vice-president of the Jencks Paper Box Co. 

Mercantile Agency Committee—Frank W. 
Bailey, secretary of the Improved Seamless 
Wire Co., and Ford Moran, of the Gorham 
Mfg. Co. 








Correction 


It was recently reported that the Keystone 
Watch Case Co. is establishing a branch 
plant in Toronto, Can. This report is with- 
out foundation in fact as the Keystone Watch 
Case Co. does not contemplate building a 
factory in Canada and is at a loss to under- 
stand the source of this information. 
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HOLD MONTHLY MEETING 


Members of Board of Directors of National 
Jewelers Board of Trade Adopt Resolu- 
tions of Regret Upon the Death of 
Late A. K. Sloan and Transact 
Other Business 





Resolutions of regret over the death of 
Augustus K, Sloan, late head of Sloan & 
Co., manufacturing jewelers, 15 Maiden 
Lane, New York, who died last June were 
adopted at a regular monthly meeting of 
the Board of Directors of the National 
Jewelers Board of Trade held at the or- 
ganization’s headquarters in New York. 
Mr. Sloan was for many years an official 
of the board and was at one time president 
of the Jewelers Association and Board of 
Trade which was the name under which the 
‘National Jewelers Board of Trade was 
originally known, 

The resolutions as prepared and presented 
by a special committee of which M. Luther 
Bowden was the chairman reads as follows: 

WHEREAS, in His infinite wisdom, God has 
taken unto himself our friend and associate, 
Augustus K, Sloan; and 

WHEREAS, in recognition of his wholehearted 


devotion to this organization, we desire to record 
our appreciation and our deep sense of loss; be it 


RESOLVED, That we, the members of the Na- 
tional Jewelers Board of Trade, express our pro- 
found sorrow in the death of our greatly respected 
and beloved fellow member, Always straightfor- 
ward and upright, an exponent of the highest 
ideals in business, loyal and unselfish in friendship, 
we shall always cherish the memory of Augustus 
K. Sloan as one whose qualities of mind and heart 
earned our admiration and affection, Be it further 

RESOLVED, That this tribute be entered on our 
minutes and an engrossed copy be presented to 
his family with the expression of our heartfelt 
sympathy in their hour of bereavement. 


Signed G. H. Niemeyer, 
President. 

Signed F. C. Backus, 
Secretary. 


In addition to passing the above resolu- 
tions the directors also transacted other 
important business at the meeting which 
was presided over by President G. H. Nie- 
meyer. The directors indorsed the work 
of the Arbitration Society of America, 
which organization’s work is in line with 
that being done by the Board’s own arbi- 
tration committee. It was also voted at the 
gathering that President Niemeyer represent 
the Board at the coming meeting of the 
various trade organization heads. 

There were 20 applications for membership 
received at the meeting. Secretary Backus, 
reporting for the Finance Committee, stated 
that an appropriation had been made from 
the fighting fund .for the prosecution of 
fraudulent bankruptcies. The Good and Wel- 
fare Committee also reported that at its 
last meeting the proper stamping of 
jewelry was taken up as well as the mis- 
representations made in advertisements. 





Miss Pauline Gilbert, daughter of Mayor 
William C. Gilbert of Danbury, Conn., and 
H. D. Pulver of New Milford were married 
Saturday afternoon, Sept. 9, at the chapel 
of St. James’ Protestant Episcopal Church 
in Danbury by Rev. Aaron C. Coburn, the 
rector. Upon their return from their honey- 


moon Mr. and Mrs. Pulver will make their 
home in New Milford, where Mr. Pulver is 
in business with father, under the firm name 
of C. D. & H. D. Pulver. 
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DETROIT JEWELER ROBBED 





Five Men and a Young Woman Visit Store 
of Louis Miller—One “Gunman” Is Shot 
But Others Escape with Diamond 
Valued at $6,500 


Detroit, Mich., Sept. 18—In one of the 
most deliberately planned robberies of re- 
cent years in Detroit, five men and a blonde, 
bob-haired girl, at 10 o’clock Friday morn- 
ing, Sept. 15, entered the store of Louis 
Meier, at Gratiot Ave. and E. Grand boule- 
yard, and robbed Mr. Meier and his clerks 
of $6,500 in diamonds and gems. 

In making their escape, George Penza, 
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clerks occupied with other customers, the 
young couple were asked to wait a few 
minutes until they could be waited upon. 
The young couple changed their mind and 
left suddenly, saying they would be back 
later. 

About 10:15 Friday morning the young 
couple returned and this time Meier 
was ready for them. Although his sus- 
picions were aroused he placed a tray of 
diamonds before the couple, with stones 
worth from $350 to $850. Stepping aside a 
moment, he handed an automatic revolver 
to his clerk Penza, and told him to stand 
guard on the outside of the store. 

Hardly had the young couple started to 











- 


THE SCENE OF THE CRIME 


one of Meier’s clerks, fired upon one of the 
bandits named Samuel Tasco, 25 years old, 
993 Medbury Ave., a bantamweight boxer 
known locally as the “Tobasco Kid,” who 
was hit and seriously wounded and was 
later captured under a porch. Tasco is now 
in the receiving hospital with bullet wounds 
in his head and leg, and may die. 

The police later captured a girl named 
Lauretta Lee, said to be the sweetheart of 
one of the bandits. She is 22 years old, 
pretty and full of nerve. She has been 
living at 2208 John R. St., and is being held 
for questioning by the police in connection 
with her alleged part in the robbery. She 
was locked up on the technical charge of be- 
ing a disorderly person. 

Later the same detectives who took Miss 
Lee into custody, also arrested Almo Pa- 
lombo, 20 years old, of 2245 Wilkins St., 
charging him with robbery while armed. A 
like charge was posted against Tasco, now 
in Receiving Hospital. Both are said to 
have been implicated in other jewelry store 
robberies, especially one out on Woodward 
Ave. near the Seven Mile road. 

Early Wednesday morning, according to 

t. Meier’s story, the blond young miss 
and a well dressed young man drove up to 
his store in a taxicab, and entering the 
store in a bashful manner asked to see 
some diamond rings. They acted the part 
well, giving every appearance of being a 
Young engaged couple. 

Meier being busy at the time and his 


oe 


GEORGE PENZA 


examine the gems when two men entered 
the store, and one of them, covering Meier 
with an automatic, ordered him and _ his 
clerk, William Schubert, to lie flat on the 
floor. Before the two men pulled their 
guns, however, they had asked to see some 
gold watches. 

When Meier and Schubert complied with 
the first bandit’s request to lie on the floor, 
with which the jewelers readily agreed, the 
second robber immediately went to the safe, 
and finding the combination locked against 
them, told his companions to flee for their 
safety. 

All four, including the woman, made a 
dash for the street. The woman was 
thoughtful enough, however, to sweep the 
contents of the tray of diamond rings into 
her handbag. A sport car in which the two 
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gunmen had arrived was standing at the 
curb with the sedan of the young “engaged 
couple.” Both motors were humming, and 
the bandits made a dash for the machines. 

As the bandits came from the store, a 
fifth bandit who was hiding behind a tree 
opened fire on Penza, who returned the fire. 
When Meier heard the shots he came out 
with another revolver and helped Penza fire 
at the fifth bandit. This man started to 
run east on Gratiot Ave., and when the 
girl and the two men of the store hold-up 
heard the firing they left their besieged 
comrade and drove away. 

When the girl and the two men jumped 
into the touring car, the girl took the wheel 
and began to drive recklessly. She drove 
east on Gratiot Ave. and then turned houth 
on Canton Ave. The two men in the sedan 
drove north on the E. Grand Boulevard 
to Palmer Ave., where the trail was lost 
by citizens. 

When Penza started shooting, Tasco 
reeled but kept on going out Gratiot Ave., 
and finally turned off the main thoroughfare 
and started darting through alleys and side 
streets. Officers Garnet Tyro and Robert 
Munley, of the Chene St. Station, then 
joined in the chase. They trailed the man 
to the home of Frank H. Morris, 1224 E. 
Grand Boulevard, two blocks from the scene 
of the robbery, where they dragged Tasco 
from under Morris’ porch. 

Meier gave the following descriptions of 
the woman and her male companions. He 
said the woman was about 23 years old, 
blond bobbed hair; weight, 110 pounds; five 
feet tall, and wore a blue suit with red 
trimmings and a dark hat. 

He said the first man was about 33 years 
old, weight 185 pounds; 5 feet 7 inches in 
height. He wore a brown suit and a black 
soft hat. The second man was of the same 
age as the first; weighed 160 pounds; 5 
feet 7 inches tall, and wore a green suit 
and a dark cap. He had a swarthy com- 
plexion. 

Lauretta Lee, the girl arrested in the case, 
after being questioned severely, has been 
released. Persons in the store said she was 
innocent. She had been arrested because 
the police said they knew she was the friend 
of one of the men under suspicion. 

Mrs. Louis Meier, the proprietor’s wife, 
was standing outside of the store when the 
bandit party drove up the Wednesday be- 
fore the robbery. She immediately became 
suspicious of their appearance and followed 
them into the store. When the man saw 
her he spoke hurriedly to the girl. She 
looked at a few goods, and then hurriedly 
left the store, saying they would be back 
later. 

Miss Marie Meyer Hoffman, a clerk in 
the store, who waited on the man and girl 
in the store upon the occasion of their first 
visit on Wednesday, saw Lauretta Lee 
at police headquarters and said she was not 
the woman bandit in the case. She added 
that she would know any of the bandits if 
she saw them. 








The Ciner Mfg. Co., Inc., makers of dia- 
mond mountings, 45 Lispenard St., New 
York, announced last week that its 1923 
catalogue is now being completed and will 
be ready for distribution to the trade about 
Oct. 1. 
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JEWELRY STORE LOOTED 


Safe Breakers Visit New York Establish- 
ment and Escape with Booty 
Valued at $3,000 


Sometime last Wednesday night burglars 
forced their way into the jewelry store of 
Morris Kroock, 862 Third Ave., New York, 
and after prying open the safe stole jewelry 
valued at $3,000. Although the thieves in 
order to accomplish the job had to remove 
a picce of the floor of the jewelry store, 
cut away part of the wall and then move 
the safe to the rear room, they worked 
without being heard or seen. The only 
clues left were a number of tools which 
were found in front of the safe. 

Mr. Kroock closed his store at the usual 
hour on Wednesday night, and when he 
came in the following morning found his 
place in a chaotic condition, An investiga- 
tion showed that the thieves had “jimmied” 
their way into the basement underneath the 
store, then sawed out a piece of the floor 
and crawled through the hole into the rear 
room. The safe, which was standing in 
store near a partition, and within sight of 
pedestrians passing the place, was removed 
to the back room, but before the thieves 
could accomplish this, it was necessary to 
rip away part of the partition. After get- 
ting the safe in the rear room, it was then 
drilled and “jimmied,” and was opened ap- 
parently without much trouble. 

The safe was then rifled, but before 
leaving the thieves also ransacked the show- 
cases and picked up whatever other jewelry 
they could find. In order that they might 
work without any interference, the thieves 
also cut the wires on the burglar alarm. 

The only clues left by the thieves were 
a number of tools. No finger prints could 
be found as an investigation showed that 
the thieves had worked with gloves. 











Silver Service of Battleship “Rhode Island” 
to Be Placed on Exhibition in the 
State Library at the Capitol 


ProvipENCE, R. I., Sept. 16—The hand- 
some silver service of the battleship Rhode 
Island, purchased several years ago by 
popular subscription of the residents of this 
State and recently presented to the State 
by the Government, is soon to repose in 
a solid bronze, gold-plated display case, the 
gift to the State of the Gorham Mfg. Co. 
The case and service will then be placed 
on exhibition in the State Library in the 
Capitol, according to the decision of the 
State House Commission, the guardians of 
the service, 

The case is said to have cost more than 
$3,000, and was originally made by the Gor- 
ham Mfg. Co. for displaying its own silver- 
Ware exhibit at the Panama-Pacific Exposi- 
tion in San Francisco in 1914, where it was 
teferred to as a remarkable piece of work- 
Manship, It is seven feet in length, four 
feet deep, and 2% feet in width with bevel 
Plate glass top and sides. Some polishing 
and renovating work on the sides will be 
Recessary, as it has been in storage at the 
Gorham plant since the exposition. The com- 
Mission has agreed to pay for this work, 
ithe expense of which is not to exceed $450. 
| The display case wil! rest on a heavy 
Wartered-oak base, harmonizing with the 


THE JEWELERS’ 





finish of the State Library, which is already 
in place, occupying the centre of the library 
floor in front of the entrance. It was deemed 
more suitable to place the display in this 
location, where it always will be under ob- 
servation, rather than in an alcove of one 
of the corridors. 

The silver service is at present at the 
plant of the Gorham Mfg. Co., being 
polished and repaired. A few of the larger 
pieces are somewhat the worse for wear 
and the buffeting about which they received 
on steel floors of the battleship in heavy seas. 
Several of the pieces are wired for elec- 
tricity and can be lighted to make their 
display effective. It is expected that the 
case and silver will be on exhibition within 
a short time. 

Col. J. Edward Studley, chairman of the 
State House Commission, lauded the public 
spirit of the donors of the case, who were 
in no way obligated to make the gift. “The 
State House Commission,” he said, “and 
especially the people of the State, should 
feel honored and deeply appreciate this rare 
gift.” 








Members of Manufacturing Jewelers’ Golf 
Association Will Hold Fall Tournament 
at Wanamoiset Country Club, 

Oct. 3 

ProvipeNce, R. I., Sept. 16—The mem- 
bers of the Manufacturing Jewelers’ Golf 
Association that was organized last Spring 
will hold their Fall tournament at the 
grounds of the Wanamoisett Country Club, 
at Rumford, R. I., on Tuesday, Oct. 3, and 
the announcement has been greeted with 
considerable interest and enthusiasm. Al- 
ready the number of entries that have been 
received by “Gene” T. Abbott, of the Pot- 
ter & Buffinton Co., who, as secretary of 
the association, is clerk of the coming tour- 
ney, indicates that the number of contestants 
will be considerably larger than participated 
in the matches at the first tournament held 
at the Metacomet links last May, and as 
a result of which the association was 
organized. 

President Samuel B. Levy and his board 
of officers and committees are working hard 
to have the October event of such a char- 
acter as to meet every requirement of the 
members, and the committee on prizes is 
authority for the statement that while the 
trophies for the initial tournament were 
pretty good those offered for the coming 
tourney will be something worth while. With 
the Summer’s hardening and practice it is 
expected that a number of good cards will 
be turned in. 

The tournament will only be for one day, 
instead of two as in the Spring event, and 
play will start promptly at 9 o’clock, the 
contestants electing to play either an 18 or 
a 36-hole course with prizes for each di- 
vision, the players to arrange their own 
foursome. In case where none has been 
arranged the tournament committee will ar- 
range. Following the tourney a dinner will 
be served in the club house at 7 o'clock, 
at which time there will be a musical pro- 
gramme, entertainment and the prizes will 
be awarded. 

Attention is called on the circulars sent to 
the members that all dues must be paid be- 
fore the entry of a member can be received. 
Since the Spring meeting the executive com- 
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mittee has received a number of applications 
for membership and the election of these 
will be ratified at'a short business meeting 
to be held following the dinner. 








Jewelry and Allied Industries in Birming- 
ham, England 


In a report recently received by the Bu- 
reau of Foreign and Domestic Commerce 
at Washington, D. C., Vice Consul Herbert 
C. Biar writes interestingly of commerce 
and industry in Birmingham, England, in 
1921. 

In reviewing the jewelry and allied in- 
dustries, Vice Consul Biar says: 

“There are over a thousand manufac- 
turers of jewelry and allied products in 
this district. Many of these firms are small, 
but their work is known for its fine quality. 
They manufacture every kind of jewelry, 
imitation jewelry, and silver and plated 
ware. For these industries there is a large 
import of precious and semi-precious stones 
and metals. During normal times, Birming- 
ham affords an excellent market for such 
raw materials. A large share of the jewelry 
manufactures is exported, much of it going 
to the United States. 

“In 1921, however, exports fell off con- 
siderably. In electroplate goods the turn- 
over was not nearly so large as in the pre- 
vious year. Manufacturers with large 
stocks on hand showed a tendency to sell 
their products more cheaply in order to 
maintain the necessary outflow of goods.” 








Most enthusiastic reports are coming in 
from the Erie Watch Case Co., 106-108 
Fulton St., New York, over the success of 
the “Princess Pat” ring which the concern 
has just introduced, as jewelers, who have 
been displaying this ring with a watch, re- 
port that it seems to have struck a popular 
fancy and takes their customers by storm, 
owing to the unusually clever arrangement 
whereby the crown is concealed. The won- 
derful little pivot which controls the wind- 
ing mechanism is so completely incorporated 
into the general plan as to appeal to the 
technical sense of the jeweler and make 
him realize that this ring watch is not only 
a novelty but a practical addition to the 
line of “Gifts That Last” that will meet 
favor for a long time. Julius Sissler of the 
Erie Watch Case Co. is now laying plans 
to develop this business on a large scale 
as the initial sales have shown the demand 
to be very much greater than was ex- 
pected. Already the facilities of the con- 
cern are proving inadequate and work is 
now progressing for the development of 
new and larger facilities to take care of 
quantity production on a quality basis. The 
extensive advertising campaign which this 
concern has inaugurated is bringing this 
new ring watch before every progressive 
jeweler of the country and the general 
magazine advertising together with the 
illustrated folders to the jobber and retail 
jeweler are accomplishing remarkable 
results. According to reports received from 
the jobbers who were fortunate enough to 
be fairly well stocked with these watches, 
they were able to partly supply the demand 
which has arisen for them, but in the ma- 
jority of the cases, telegraphic orders have 
been pouring in to the manufacturers from 


the wholesalers. who are not: well stocked. 
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Artificial Pearl Necklaces 


a superior reproduction 






direct from France 


GATTLE & HUNTER 


576 Fifth Ave., at 47th St., New York 
Telephone Bryant 7085 
















Importers of Pearls, Diamonds and Other Precious Stones 


























FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


created by an expert in the perfect blending ot 
color and graduation of size 


i 








Pearl Ropes Loose Pearls for Additions 
| Fancy Cut Diamonds and Precious Stones 























PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 
The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 
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Jewelry Schedules of the Fordney-McCumber Tariff Bill 


Few Important Changes in the Revenue Bill Reported by the Conference Committee as Affecting 
Jewelry, Gems, Precious Stones and Kindred Lines. 
Watch Cases and Parts of Watches, Enamel Dials and Clock Movements. 





Bill May Be in Force This Week 


Five Per-cent Reduction Made in 




















WASHINGTON, D. C., Sept. 19—The Ford- 
ney-McCumber Tariff Bill may be passed 
today, the Senate having yesterday agreed 
to adopt the report of the Conference Com- 
mittee at 4 o’clock this afternoon after THE 
JEWELERS’ CIRCULAR goes to press. If it is 
adopted, it is believed that there will be no 
delay in the president signing it and that it 
will become a law at the earliest possible 
moment. | 

For a short time it looked as if the bill 
might be recommitted to the Conference 
Committee on a very complicated point of 
order raised in the Senate Saturday by 
Senator Simmons, to the effect that the con- 
ferees had exceeded their authority in giv- 
ing the president the right to change rates 
from the foreign valuation plan to the Ameri- 
can plan. Senator Cummins, president pro 
tem of the Senate, reserved decision on this 
point until yesterday, when he ruled against 
it and his ruling was upheld by a vote of 
43 to 21. After this it was finally agreed to 
put the Conference Bill before the Senate to 
a vote this afternoon. 

It is expected that no further parliamentary 
tactics will be used to delay the measure and 
that it will be approved by the Senate today 
and go to the president. 

The Conference Bill has already been 
passed by the House and immediately goes 
into effect when the president’s signature is 
attached. 





Collectors to Be Advised by Telegraph When 
New Tariff Bill Goes Into Effect 

WasHINGTON, Sept. 16.—The Treasury 
Department has advised collectors of cus- 
toms that they will be advised by telegram 
when the new tariff act becomes operative. 
Collectors, however, were ordered to con- 
tinue to assess estimated duties on import- 
ed merchandise at the rates provided for 
under the tariff acts of Oct. 3, 1913, and 
May 27, 1921, but they will suspend liqui- 
dation of the entries until receipt of the 
official copy of the new tariff act. This 
will be forwarded at the earliest practicable 
moment, and upon its receipt the entries 
will be finally liquidated at the rates pro- 
vided for under the new act. 

Collectors were also advised that when 
the act becomes operative the Treasury De- 
partment will issue instructions continuing 
existing regulations wherever applicable and 
will prescribe such further regulations as 
May be required. 

“In case of doubt as to the proper con- 
struction to be given to any of the pro- 
visions of the new tariff, or as to the pro- 
teedings to be followed thereunder,” the 

artment’s circular to collectors said, “col- 
ts should request the instructions of 
‘the department, in order that uniformity of 


action may be secured in the administration 
of that act at the various ports.” 


The Jewelry Schedules 


Par. 1428. Jewelry, commonly or com: 
mercially so known, finished or unfinished, 
of whatever material composed, valued 
above 20 cents per dozen pieces, 80 per 
centum ad valorem; rope, curb, cable, and 
fancy patterns of chain not exceeding one- 
half inch in diameter, width, or thickness, 
valued above 30 cents per yard; and articles 
valued above 20 cents per dozen pieces, 
designed to be worn on apparel or carried 
on or about or attached to the person, such 
as and including buckles, card-cases, chains, 
cigar cases, cigar cutters, cigar holders, cig- 
arette cases, cigarette holders, coin holders, 
collar, cuff, and dress buttons, combs, match 
boxes, mesh bags and purses, millinery, mili- 
tary and hair ornaments, pins, powder cases, 
stamp cases, vanity cases, and like articles; 
all the foregoing and parts thereof, finished 
or partly finished, composed of metal, 
whether or not enameled, washed, covered, 
or plated, including rolled gold plate, and 
whether or not set with precious or semi- 
precious stones, pearls, cameos, coral or am- 
ber, or with imitation precious stones or im- 
itation pearls, 80 per centum ad valorem; 
stampings, galleries, mesh, and other ma- 
terials of metal, whether or not set with 
glass or paste, finished or partly finished, 
separate or in strips or sheets, suitable for 
use in the manufacture of any of the fore- 
going articles in this paragraph, 75 per 
centum ad valorem. 

Par. 350. Pins with solid heads, without 
ornamentation, including hair, stafety, hat, 
bonnet, and shawl pins; and brass, copper, 
iron, steel, or other base metal pins, with 
heads of glass, paste, or fusible enamel; all 
the foregoing not plated with gold or silver, 
and not commonly known as jewelry, 35 per 
centum ad valorem. 


The Gem Schedules 


Par. 1429. Diamonds and other precious 
stones, rough or uncut, and not advanced in 
condition or value from their natural state 
by cleaving, splitting, cutting, or other pro- 
cess, whether in their natural form or 
broken, any of the foregoing not set, and 
diamond dust, 10 per centum ad valorem; 
pearls and parts thereof, drilled or undrilled, 
but not set or strung, 20 per centum ad 
valorem; diamonds, coral, rubies, cameos, 
and other precious stones and semi-precious 
stones, cut but not set, and suitable for use 
in the manufacture of jewelry, 20 per centum 
ad valorem; imitation precious stones. cut 
or facetted, imitation semi-precious stones, 
facetted, imitation half-pearls and hollow or 
filled pearls of all shapes, without hole or 
with hole partly through only, 20 per centum 
ad valorem; imitation precious stones, not 
cut or facetted, imitation semi-precious 
stones, not facetted, imitation jet buttons, 
cut, polished, or facetted, and imitation solid 
pearls wholly or partly pierced, mounted 


or unmounted, 60 per centum ad valorem. ~ 





The Watch Schedule 


Par. 367. Watch movements, whether im- 
ported in cases or otherwise, assembled or 
knocked down, if having less than seven 
jewels, 75 cents each; having seven and not 
more than eleven jewels, $1.25 each; having 
more than eleven and not more than 15 
jewels, $2 each; having more than 15 and 
not more than 17 jewels unadjusted, $2.75 
each; having 17 jewels and adjusted to 
temperature, $3.50 each; having 17 jewels 
and adjusted to three positions, $4.75 each; 
having 17 jewels and adjusted to five posi- 
tions $6.50 each; having more than 17 jewels, 
adjusted or unadjusted, $10.75 each; watch- 
cases and parts of watches, chronometers, 
box or ship, and parts thereof 45 per cent. 
ad valorem; all jewels for use in the man- 
ufacture of watches, clocks, meters, or com- 
passes, 10 per cent. ad valorem; enameled 
dials for watches or other instruments, 3 
cents per dial and 45 per cent. ad valorem: 
Provided, that all watch and clock dials, 
whether attached to movements or not, when 
imported shall have indelibly painted or 
printed thereon the name of the country of 
origin, and that all watch movements and 
plates, assembled or knocked down and 
cases shall have the name of the manufac- 
turer or purchaser and the country of man- 
ufacture cut, engraved or die sunk con- 
spicuously and indelibly on the plate of the 
movement and the inside of the case, re- 
spectively, and the movement and plates 
shall also have marked thereon by one of 
the methods indicated the number of jewels 
and adjustments, said numbers to be ex- 
pressed both in words and in arabic nu- 
merals, and if the movement is not adjusted, 
the word “unadjusted” shall be marked 
thereon by one of the methods indicated, and 
none of the aforesaid articles shall be de- 
livered to the importer unless marked in 
exact conformity to this direction. Provided, 
further, that only the number of jewels 
which serve a mechanical purpose as fric- 
tional bearings shall be marked as herein 
provided. 


The Clock Schedule 


Par. 368. Clocks and clock movements, 
including lever clock movements, and clock- 
work mechanisms, cased or uncased, whether 
imported complete or in parts, and any de- 
vice or mechanism having an_ essential 
operating feature intended for measuring 
time, distance or fares, or the flowage of gas, 
electricity, or similar uses, or for regulating 
or controlling the speed of arbors, drums, 
disks or similar uses, or for recording, in- 
dicating or performing any operation or 
function at a predetermined time or timés, 
or any of the foregoing whether wholly or 
partly complete or knocked down (in whieh 
condition they shall be appraised at the 
valuation of the complete article); cases and 
casings for clock work mechanisms imported 
separately; all the foregoing 45 per cent. ad 
valorem; and in addition thereto, upon an 
of the foregoing articles or parts the 


“having jewels, but not more than two jewels, 
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.— EMERALDS |= 
SAPPHIRES SAPPHIRES 
RURAL CUT and SQUARE CUT RUBIES 
CALIBRE : Upward to 5 carats for single stone rings. ALSO AND 


ea oy Fancy Cut Diamonds 


SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 





















LONDON E. C.—50 Holborn Viaduct 
PARIS—11 Rue de Chateaudun 


ROY PRESENT 


ANTWERP—1 Rue Van Lerius 


AMSTERDAM—2 Tulp Straat 


DIAMONDS 


170 Broadway New York 
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Baumgold Bros. & Co. 


Cutters of 


DIAMONDS 


Our Increase of Business Has Forced Us to Enlarge Our Factory 


The satisfaction we give our customers leads to greater volume continually 
THE REASON IS: Superiority of Workmanship 


Wholesalers will find it to their advantage to communicate with us 


General Offices 
71 NASSAU ST., NEW YORK 
















Factory and Cutting Works 
71 NASSAU ST., NEW YORK 
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‘in the escapement, $1 each; having more 
than two but not more than 4 jewels $2 
each; having more than 4 jewels, $4 each; 
if without jewels in the escapement and 
valued at not over $1.10 each, 35 cents each; 
valued at more than $1.10 and not more than 
$2.25 each, 70 cents each; valued at more 
than $2.25 but not more than $5 each, $1 
each; valued at more than $5 but not more 
than $10 each, $2 each; valued at more than 
$10 each, $3 each; all parts and materials for 
use in any of the foregoing if imported 
separately, and not specially provided for 50 
per cent. ad valorem: Provided, that all dials, 
whether attached to movements or not, when 
imported, shall have indelibly painted, 
printed or stamped thereon the name of the 
country of origin, and the front or back 
plate of the movement frame of any of the 
foregoing when imported shall have the 
name of the maker or purchaser, the name of 
the country of origin where manufactured, 
and the number of jewels, if any, indelibly 
stamped on the most visible part of same; 
but if such markings are in whole or in part 
sufficiently similar to the trade names or 
trademark of an established American man- 
ufacturer as to be liable to deceive the user 
in the United States, entry thereof shall be 
denied if such trade name or trademark has 
been placed or filed with the collector of cus- 
toms. 


The Optical Schedules 


Par. 225. Spectacles, eyeglasses and gog- 
gles and frames for the same, or parts 
thereof, finished or unfinished, valued at not 
over 65 cents per dozen, 20 cents per dozen 
and 15 per centum ad valorem; valued at 
over 65 cents per dozen and not over $2.50 
per dozen, 60 cents per dozen and 20 per 
centum ad valorem; valued at over $2.50 per 
dozen, 40 per centum ad valorem. 

Par. 226. Lenses of glass or pebble, 
molded or pressed, or ground and polished 
to a spherical, cylindrical, or prismatic form, 
and ground and polished plane or coquill 
glasses, wholly or partly manufactured, with 
the edges unground, 40 per centum ad va- 
lorem; with the edges ground or beveled, 
10 cents per dozen pairs and 35 per centum 
ad valorem; strips of glass not more than 
three inches wide, ground or polished on 
one or both sides to a cylindrical or pris- 
matic form, including those used in the con- 
struction of gauges, and glass slides for 
magic lanterns, 35 per centum ad valorem. 

Par. 227. Optical glass or glass used in 
the manufacture of lenses or prisms for 
spectacles, or for optical instruments or 
equipment, or for optical parts, scientific or 
commercial, in any and all forms, 45 per 
centum ad valorem. 


Other Paragraphs 


Other paragraphs of the act of general interest 
to jewelers, manufacturers and importers include 
the following: 


Par. 31. Compounds of pyroxylin, of other cel- 
ulose esters or ethers, or of cellulose, by whatever 
name known (except compounds of cellulose known 
as vulcanized or hard fibre), in blocks, sheets, rods, 
tubes, or other forms, and not made into finished 
or partly finished articles, 40 cents per pound; 
made into finished or partly finished articles, of 
which any of the foregoing is the component ma- 
terial of chief value, 60 per centum ad valorem: 
Provided, That all such articles (except phonographic 
and moving-picture films), whether or not more 
Specifically provided for elsewhere, shall be duti- 
able under this paragraph. 

Par, 32. Compounds of cellulose, known as 
mlcanized or hard fibre, made wholly or in chief 
value of cellulose, 35 per centum ad valorem. 


Par. 211. Earthenware and crockery where com- 
Posed of a nonvitrified absorbent body, including 
white granite and semiporcelain earthenware, and 
“ream-colored ware, and stcneware, including clock 
‘ses with or without mcvements, pill tiles, plaques, 
Smaments, toys, charms, vases, statues, statuettes, 
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mugs, cups, steins, lamps, and all other articles 
composed wholly or in chief value of such ware; 
plain white, plain yellow, plain brown, plain red, 
or plain black, not painted, colored, tinted, stained, 
enameled, gilded, printed, ornamented, or deco- 
rated in any manner, and manufactures in chief 


value of such ware not specially provided for, 45° 


per centum ad valorem; painted, colored, tinted, 
stained, enameled, gilded, printed, ornamented, or 
decorated .in any manner, and manufactures in 
chief value of such ware, not specially provided 
for, 50 per centum ad valorem. 


Par, 212. China, porcelain, and other vitrified 
wares, including chemical porcelain ware and 
chemical stoneware, composed of a vitrified non- 
absorbent body which when broken shows a vitri- 
fied or vitreous, or semi-vitrified or semivitreous 
fracture, and all bisque and parian wares, includ- 
ing clock cases with or without movements, plaques, 
pill tiles, ornaments, toys, charms, vases, statues, 
statuettes, mugs, cups, steins, lamps, and all other 
articles composed wholly or in chief value of such 
ware, plain white, or plain brown, not painted, 
colored, tinted, stained, enameled, gilded, printed, 
or ornamented or decorated in any manner, and 
manufactures in chief value of such ware not 
specially provided for, 60 per centum ad valorem; 
painted, colored, tinted, stained, enameled, gilded, 
printed, cr ornamented or decorated in any man- 
ner, and manufactures in chief value of such ware 
not specially provided for, 70 per centum ad 
valorem. 

Par, 351. Pens, metallic, not specially pro- 
vided for, 12 cents per gross; with nib and barrel 
in one piece, 15 cents per gross. 

Par. 325. Jeweler’s and other anvils weighing 
less than five pounds each, 45 per centum ad 
valorem; * * * 

Par. 352. Penholder tips, penholders and parts 
thereof, gold pens, combination penholders com- 
prising penholders, pencil, rubber eraser, automatic 
stamp, or other attachments, 25 cents per gross 
and 20 per centum ad valorem; mechanical pen- 
cils made of base metal and not plated with gold, 
silver, or platinum, 45 cents per gross and 20 per 
centum ad valorem: Provided, That pens and pen- 
hclders shall be assessed for duty separately. 

Par. 353. Fountain pens, fountain-pen holders, 
. Stylographic pens, and parts thereof, 72 cents per 
dozen and 40 per cent. ad valorem: Provided, That 
the value of cartons and fillers shall be included 
in the dutiable value. 

Par. 376. Antimony, as regulus or metal, 2 
cents per pound; needle or liquated antimony, one- 
fourth of 1 cent per pound. 

Par. 378. Cadmium, 15 cents per pound. 

Par. 380. German silver, or nickel silver, un- 
manufactured, 20 per centum ad valorem: nickel 
silver sheets, strips, rods, and wire, 30 per centum 
ad valorem. 


Par, 582. Silver leaf, 5 cents per hundred 
leaves, 

Par. 399. Articles or wares not specially pro- 
vided fer.°if e mpesed wholly or in chief value 


of platinum, gold, or silver, and articles or wares 
plated with platinum, gold, or silver, or colored 
with gold lacquer, whether partly or wholly manu- 
factured, 60 per centum ad valorem; if ccm- 
posed wholly or in chief value of iron, steel, lead, 
copper, brass, nickel, pewter, zinc, aluminum, or 
other metal, but not plated with platinum, gold, or 
silver, or colored with gold lacquer, whether partly 


or wholly manufactured, 40 per centum ad 
valorem. 
Par, 1403. Spangles and beads, including bu- 


gles, but not including beads of ivory or imitation 
pearl beads and beads in imitation of precious or 
semiprecious stones, 35 per centum ad valorem; 
beads of wory, 45 per centum ad valorem; fabrics 
and articles not ornamented with beads, spangles, 
or bugles, nor embroidered, tamboured, appliquéd, 
or scalloped, composed wholly or in chief value of 
beads or spangles other than imitation pear] beads 
and beads in imitation of precious or semiprecious 
stones, 60 per centum ad valorem; imitation pearl 
beads of all kinds and shapes, of whatever material 
camposed, strung or loose, mounted or unmounted, 
60 per centum ad valorem; all other beads in imi- 
tatien of precious or semiprecious stones, of all 
kinds and shapes, of whatever material composed, 
strung or loose, mounted or unmounted, 45 per 
centum ad valorem: Provided, That no article com- 
pesed wholly or in chief value of any of the fore- 
going beads or spangles shall pay duty at a less 
rate than is imposed in any paragraph of this Act 
upon such articles without such beads or spangles. 
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Par. 1422. 


Fans of all kinds, except common 
palm-leaf fans, 50 per centum ad valorem. 


Par. 1432. Bags. baskets, belts, satchels, card- 
cases, pocketbooks, jewel boxes, portfolios, and 
other boxes and cases, not jewelry, wholly or in 
chief value of leather or parchment, and moccasins, 
and manufactures of leather, rawhide, or parch- 
ment or of which leather, rawhide, or parchment 
is the.compenent material or chief value, not 
specially provided for, 30 per centum ad valorem; 
any of the foregoing permanently fitted and fur- 
nished with traveling, bottle, drinking, dining or 
luncheon, sewing, manucure, or similar sets, 45 
per centum ad valorem. 


Par. 1446. Rosaries, chaplets, and similar ar- 
ticles of religious devotion, of whatever material 
composed (except if made in whole or in part of 
gold, silver, platinum, gold plate, silver plate, or 
precious or imitation precious stones), valued at 
not more than $1.25 per dozen, 5 per centum ad 
valorem; valued at more than $1.25 per dozen, 30 
per centum ad valorem; any of the foregoing if 
made in whole or in part of gold, silver, platinum, 
gold plate, silver, or precious or imitation precious 
stones, 50 per centum ad valorem. 


Par. 1449. Works of art, including paintings in 
oil or water colors, pastel, pen and ink drawings, 
and copies, replicas, or reproductions of any of the 
same; statuary, sculptures, or copies, replicas, or 
reproductions thereof; and etchings and engrav- 
ings; all the foregoing, not specially provided for, 
20 per centum ad valorem. 

Par. 1454. All thermostatic bottles, carafes, 
jars, jugs, and other thermostatic containers, or 
blanks and pistons of such articles, of whatever 
material composed, constructed with a vacuous or 
partially vacuous insulation space to maintain the 
temperature of the contents, whether imported, fin- 
ished or unfinished, with or without a jacket or 
casing of metal or other material, shall pay the 
following rates of duty, namely: Having a capacity 
of one pint or less 15 cents each; having a ca- 
pacity of more than one pint, 30 cents each; and 
in addition thereto, on all of the foregoing, 45 
per centum ad valorem; parts of any of the fore- 
going not including those above mentioned, 55 per 
cent. ad valorem: Provided, That all articles 
specified in this paragraph when imported shall 
have the name of the maker or purchaser and be- 
neath the same the name of the country of origin 
legibly, indelibly, and conspicuously etched with 
acid on the glass part, and die stamped on the 
jacket or casing of metal or other material, in a 
place that shall not be covered thereafter: Pro- 
vided further, That each label, wrapper, box, or 
carten in which any of the foregoing are wrapped 
or packed, when imported, shall have the name 
of the maker or purchaser and beneath the same 
the name of the country of origin legibly, indelibly, 
and conspicuously stamped or printed thereon. 

Par 1456. Umbrellas, parasols, and sunshades 
covered with material other than paper or lace, 
not embroidered or appliquéd, 40 per centum ad 
valorem; handles and sticks for umbrellas, parasols, 
sunshades, and walking canes, finished or unfin- 
ished, 40 per centum ad valorem. 


The Free List 


On the free list are many articles which come 
into the jewelry trade, including the following: 


Par. 1503. Agates, unmanufactured, 

Par. 1539. Bullion, gold or silver. 

Par. 1566. Glaziers’ and engravers’ diamonds, 
unset; miners’ diamonds. 

Par. 1617. Medals of gold, silver, or copper, 


and other metallic articles actually bestowed by 
foreign countries or citizens of foreign countries 
as trophies or prizes, and received and accepted 
as honorary distinctions. 

Par. 1634. Ores of gold, silver, or nickel, nickel 
matte: ores of the platinum metals; sweepings of 
geld and _ silver. 

Par, 1638, Pearl, mother of, and shells, not 
sawed, cut, flaked, polished, or otherwise manu- 
factured, or advanced in value from the natural 
state. 

Par. 1639. Personal effects, not merchandise, of 
citizens of the United States dying in foreign 
countries. 

Par. 1644. Platinum, unmanufactured or in in- 
gots, bars, sheets or plates, not less than % of 
ome inch in thickness, sponge or scrap. 

Par. 1673. Statuary and casts of sculpture for 
use as models or for art educational purposes 
only; regalia and gems, where specially imported 
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wales Torr || 
Continuous Expansion 


is what characterizes the NORDLINGER SERVICE above all others, in providing 


PRECIOUS and IMITATION STONES 


in quantity lots for manufacturing purposes. Unlike many other well known houses, 
we do not confine ourselves to limited lines, and our stock includes many fine special- 
ties not easily obtainable elsewhere. 

Our Line, our Departments and our Service are constantly expanding to meet the 
rapidly increasing demands made upon us. Place your orders with us, and KNOW 
what REAL Service means. 


H. NORDLINGER’S SONS, Inc. 


f New York, 70 West 40th Street 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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(Cease 


: The Cash Buyer has the Advantage!!! 


I have just returned from a three months’ trip to the European Diamond 
Markets, where I have purchased for cash a large stock of diamonds, all sizes 
and qualities. My ability to pay cash for all of my purchases makes it possible 
for me to offer some of the best bargains in Diamonds. Mr. Jacob Schoen and 
his representative will shortly call on the trade. 








It will pay you to wait 
until you see this stock 


JACOB SCHOEN 


6 Maiden Lane New York 


Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 











Australian Sapphires 


For Bracelets and Rings cut to order 


CALIBRE CUTTING A SPECIALTY 


ESPOSITER, VARNI CO., inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Vice-Pres. 


PLATINUM +See MOUNTINGS 


65 Nassau St, NewYork 
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in gocd faith for the use and by order of any so- 
ciety incorporated or established solely for re- 
ligious, philosophical, educational, scientific, or lit- 
erary purposes, or for the encouragement of the 
fine arts, or for the use and by order of any col- 
lege, academy, school, seminary of learning, or- 
phan asylum, or public hospital in the United 
States, or any State or public library, and not for 
sale, subject to such regulations as the Secretary 
of the Treasury shall prescribe; but the term 
“regalia” as herein used shall be held to embrace 
only such insignia of rank or office or emblems as 
may be worn upon the person or borne in the 
hand during public exercises of the society or in- 
stitution, and shall not include articles of furni- 
ture or fixtures, or of regular wearing apparel nor 
personal property of individuals. 

Par. 1695. Wearing apparel, articles of per- 
sonal adornment, toilet articles, and similar per- 
sonal effects of persons arriving in the United 
States; but this exemption shall include only such 
articles aS were actually owned by them and in 
their possession abroad at the time of or prior 
to their departure from a foreign country, and as 
are necessary and appropriate for the wear and 
use of such persons and are intended for such 
wear and use, and shall not be held to apply to 
merchandise or articles intended for other persons 
or for sale: Provided, That all jewelry and similar 
articles of personal adornment having a value of 
$300 or more, brought in by a non resident of the 
United States, shall, if sold within three years 
after the date of the arrival of such person in 
the United States, be liable to duty at the rate 
or rates in force at the time of such sale to be 
paid by such person: Provided further, That in 
case of residents of the United States returning 
from abroad all wearing apparel, personal and 
household effects taken by them out of the United 
States to foreign countries shall be admitted free 
of duty, without regard to their value, upon their 
identity being established under appropriate rules 
and regulations to be prescribed by the Secretary 
of the. Treasury: Provided further, That up to 
but not exceeding $100 in value of articles ac- 
quired abroad by such residents of the United 
States for personal or household use or as souve- 
nirs or curios, but not bought on commission or 
intended for sale, shall be admitted free of duty. 

Par, 1704, Original paintings in oil, mineral, 
water, or other colors, pastels, original drawings 
and sketches in pen, ink, pencil, or water colors, 
artists’ proof etchings unbound, and engravings 
and woodcuts unbound, criginal sculptures or 
statuary, including not more than two replicas 
or reproductions of the same; but the terms “‘sculp- 
ture’ and “statuary” as used in this paragraph 
shall be understood to include professional pro- 
ductions of sculptors only, whether in round or 
in relief, in bronze, marble, stone, terra cotta, 
ivory, wood, or metal, or whether cut, carved, or 
otherwise wrought by hand from the solid block 
or mass of marble, stone, or alabaster, cr from 
metal, or cast in bronze or other metal or sub- 
stance, or from wax or plaster, made as the pro- 
fessional productions of sculptors cnly; and the 
words “painting” and “sculpture” and “statuary” 
as used in this paragraph shall not be understood 
to include any articles of utility, nor such as are 
made wholly or in part by stenciling or any other 
mechanical process; and the words “etchings,” ‘‘en- 
Sravings,” and “‘woodcuts” as used in this para- 
graph shall be understood to include only such 
a8 are printed by hand from plates or blocks 
etched or engraved with hand tools and not such 
a are printed from plates or blocks etched or 


engraved by photochemical or other mechanical 
processes, 
Par, 1706. Works of art, drawings, engravings, 


Photographic pictures, and philosophical and sci- 
entific apparatus brought by professicnal artists, 
lecturers, or scientists arriving frem abroad for 
use by them temporarily for exhibition and in 
illustration, promotion, and encouragement of art, 
Science, or industry in the United States, and 
net for sale, shall be admitted free of duty, under 
stich regulations as the Secretary of the Treasury 
shall Prescribe; but bonds shall be given for the 
Payment to the United States of such duties as 
may he imposed by law upon any and all such 
articles as shall not be exported within six months 
alter such importation: Provided, That the Secre- 
po of the Treasury may, in his discretion, ex- 
‘end such pericd for a further term of six months 
m cases where application therefor shall be made. 
orit 1708. Works of art (except rugs and 
@rpets), collections in illustration of the prog- 
“> gl the arts, works in bronze, marble, terra 

» Parian, pottery, or porcelain, artistic antiqui- 
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ties, and objects of art of ornamental character 
or educational value which shall have been pro- 
duced more than one hundred years prior to the 
date of importation, but the free importation of 
such objects shall be subject to such regulations as 
to proof of antiquity as the Secretary of the 
Treasury may prescribe. 


Portland, Ore. 


F. M. French, of Albany, was in Portland 
on business recently. 

Jack Shaner and wife, Astoria, spent a 
vacation recently at Seattle. 

Mr. and Mrs, J. P. Jaeger are spending 
a week at their Summer cottage at Sea- 
side, Ore. 

M. J. Abbott, of Forest Grove, was in 
Portland a short time ayo calling on the 
wholesale trade. 

John Sinclair, of the John M. Sinclair 
Co., representing the Norris, Alister-Ball 
Co., in Portland, is now in southern Oregon 
on business, 

John Diem, of Raymond, Wash., was in 
Portland recently on a trip through the 
Willamette Valley, in the interests of good 
business. 

W. F. Boettcher, of The Dalles, spent 
his vacation in Vancouver and Victoria, and 
returned through Portland recently. He 
was traveling by automobile. 

P. A. Rowe, representing A. I. Hall & 
Sons, wholesalers, is now having a taste 
of the life on the road again, having left 
Portland recently on his Salt Lake trip. 

Franz Dielschneider, of Dielschneider 
Bros., McMinnville, has just returned with 
his family from Newport and the lures of 
the Pacific Ocean. He reports a very 
pleasant vacation. 

G. M. Graves, manager of the Smith 
jewelry business at McMinnville, is in full 
charge of the store for about five weeks, 
while Mr. Smith harvests the prune crop 
on his ranch near there. 

There are now 117 jewelers in Portland, 
according to an official list. This includes 
manufacturing jewelers but excludes op- 
ticians. Of this number, eight started in 
business in the last year. 

Hartman Bros. Co., Salem, are remodel- 
ing the front of their store and are installing 
new fixtures throughout, making a_ thor- 
oughly up-to-date establishment. New show 
cases are replacing those now in use. 

Sam Flatow, of the Crescent Jewelry Co., 
Portland, has just returned from a motor 
trip to Spokane and through British Colum- 
bia. He was accompanied by his wife and 
family and reports a splendid vacation. 

F. L. Harwood, who closed his Portland 
store last July and moved to Heppner, Ore., 
where he succeeded Fritz Abendroth in 
business, reports a good sale of jewelry in 
that town. Mr. Abendroth has retired 
from business. 

Oregon jewelers are contemplating a gen- 
eral discussion on repairing and engraving 
charges. A meeting of the State Jewelers’ 
Association will probably be called in the 
near future in order that these questions 
may be brought up. 

Walter G. Brown did a nice business in 
Monmouth, but he saw still better chances 
in Chiloquin, Ore., and consequently, being 
an ambitious jeweler, he moved to the town 
of greater possibilities. In his new location, 
installed in a fine new building, Mr. Brown 
is having great success. 
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Jaeger Bros. report a revival in the 
watch business, this being especially notice- 
able during the last two weeks. Consistent 
advertising and attractive window displays 
have brought about very satisfactory results, 
according to E. J. Jaeger. The month of 
August was one of the largest in the his- 
tory of the firm for a Summer month. 

A. S. McIntyre, of the Norris, Alister-Ball 
Co., wholesaler, has just returned from a 
seven-week trip through Washington and 
eastern Oregon territory, and is planning to 
leave soon on a trip through the Willamette 
Valley. He anticipates a good showing for 
Fall, as retailers have been buying so little 
for two years and must replenish stocks for. 
holiday trade. Watches and clocks seem to 
be selling better than anything right now, 
according to Mr. McIntyre. On his recent 
trip he covered 2,500 miles by automobile, 
being accompanied by his father, J. L. Mc- 
Intyre, of Chicago, who was visiting in the 
west. i 

It is thought generally that a jeweler must 
be a jeweler and nothing else, but M. L. 
Smith of Portland has side-stepped from 
the trade long enough to become an author. 
His book entitled “The Golden God” has 
just been received from eastern publishers 
and is now on sale at his jewelry store on 
Broadway and at the Meier & Frank Co.’s 
book department. It retails for 25 cents, 
and already within a few short weeks Mr, 
Smith has sold $125 worth of the books 
from his own store. “The Golden God” 
contains a message to humanity from the 
infinite, throwing light upon the present tur- 
moil of the world, the author endeavoring 
to’ point out the ultimate end of the greed 
of gold. The book has received a great 
deal of praise from the clergy. 

A historic collection plate of solid gold 
and silver was used for receiving offerings 
at the 47th triennial convention of the 
Episcopal Church, held in Portland, Ore., 
Sept. 6-16. It played an important part in 
the ceremonies connected with the triennial 
thank offering service when Bishop Daniel 
Sylvester Tuttle, presiding bishop of the 
convention, was the celebrant. The golden 
alms-basin, as it is called, was given to the 
church by the corporation of Oxford Uni- 
versity in England in 1852 and has been 
used since 1899 to receive the annual thank 
offering of the Woman’s Auxiliary of Port- 
land. The basin was held by the bishop 
and into it was emptied the contents of all 
other plates passed through the congrega- 
tion, when the basin and its contents were 
blessed. 








Manufacturing, buying, selling, dealing in, 
importing, exporting and trading in jewelry, 
silverware, bric-a-brac, statuary, bronzes, 
etc., are among the principal objects of the 
Ardsley Shop, Inc., which has been char- 
tered in the office of the Secretary of State 
to operate from 4 Hoyt Ave., Fort Lee, 
N. J., with Joseph Decaroli as agent. The 
concern has a capitalization of $15,000, which 
is composed of 150 shares at $100 per share, 
while the incorporators and the number of 
shares held by each are: Ettore Zucchino, 
of West New York, 20; Joseph Decaroli, 
of Fort Lee, 20; Henry Zucchino, of West 
Hoboken, 20, and Frank Knoepfel, of 510 
Morris Park Ave., Borough of the Bronx, 
N. Y., 20. 
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Pearl Necklaces 
Pearl Ropes 


Pearls 








CAAA EE SEO LEE At 


ELK TEETH 


Genuine (now scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
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Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt” Si 
the Black Hills, So . Dakota. Sell 
well everywhere. ’ 
Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, ourma- 
lines, T es, Amethysts, etc., 
all faceted, all the leading Cabo- 
chon, cut semi-precious Stones. 
esale—Memo to Jewelers and 
Manufacturers—Price List free. 


L. W. Stilwell 


Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 980 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 


The Optical Publishing Co., 
11 John S., New York 
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Deadwood, So. Dakota 
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Replated and Relined like new. This is an im- 
portant part of your business and will bring other 
business if done right. We do it right. 





Advance Estimate furnished if desired 


ERVICEE 183 N. State st. 
WARTZ & CISKE: CHICAGO 








Compend of Diseases of 
the Eye and Refraction 


By Gould and Pyle. Including Treatment and Opera- 
tions and a Section on Local Therapeutics. With For- 
mulae, Useful Tables, a Glossary and 111 illustrations, 
several of which are in colors. Price Cloth, $2.00. 





The Optical ne Company 
11 John Street : : New York 
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George J. Lederer, of this city, was in 
New York the past week on a business trip. 

Clarence M. Dunbar, of the Cook-Dunbar- 
Smith Co., was on a business trip to Chi- 
cago the past week. 

A new elevator tower of the most modern 
construction is being installed at the plant 
of the Gorham Mfg. Co. in Elmwood. 

Chris W. O’Brien has been granted per- 
mission by the City Council to erect a four- 
car garage on the north side of Borden St. 

William J. Gow, salesman for the Potter 
& Buffinton Co., is making an extended busi- 
ness trip for that firm through the middle 
west. 

William E. Ensign, of the Williams & 
Anderson Co., Inc., returned last week from 
spending several weeks at New London, 
N. H. 

Permission has been granted by the City 
Council to the Winsor & Jerauld Mfg. Co. 
to erect a four-car garage on Carolina Ave. 
east of Eddy St. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
has been making a canvass of the jewelers 
in Connecticut. 

The Elkay Co. is the style of a new firm 
that has started in the manufacture of metal 
specialties at 42 Weybosset St., of which G. 
I, Landry is proprietor. 

Mr. and Mrs. George W. Parks and Miss 
Ethel Parks, of New York, are registered 
at the Saunders House, Saunderstown, until 
the close of the season. 

Customers of the Seymour Mfg. Co., Sey- 
mour, Conn., in this city and vicinity, re- 
ceived a business call from the firm’s repre- 
sentative, V. F. Hatch. 

Heller & Co., Inc., manufacturers of gold 
emblems, have removed from 246 Eddy St. 
to their new factory at 36 Garnet St., where 
they have increased facilities. 

Albert W. Claflin, of Claflin & Co., this 
city, was elected vice-president at the an- 
nual convention of the New England Inter- 
grotto Association at Worcester on Satur- 


y. 
Harold W. Ostby, president of the Ostby 
& Barton Co., and family, who have occu- 
pied the Goodrich estate at Little Compton 
this season, have returned to their home in 
this city. 

E. Cipolla, for several years engaged with 
Various manufacturing jewelry concerns in 
this city as a journeyman, has recently start- 
ed in business at 56 Penn St., manufacturing 
a general line of novelties. 

Frederick D. Carr, secretary of the Ostby 
& Barton Co., has been attending the general 
convention of the Protestant Episcopal 
Church at Portland, Ore., the past week as 
a delegate from the Rhode Island diocese. 

Mr. and Mrs. A. Dimond entertained < 
large number of relatives and friends on 
Saturday evening at an engagement recep- 
tion for their daughter, Miss Augustine Di- 
mond, at the. Providence-Biltmore Hotel. 

The 65-foot power yacht, Roberta, be- 
longing to Clarence M. Dunbar, of the Cook- 

nbar-Smith Co., was badly damaged by 
fire off Prudence Island last Sunday after- 
hoon while on a cruise of Narragansett Bay. 
John Martin, who started in the refining 
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business for himself at 209 S. Main St. a 
few months ago, after several years with 
John Austin & Son, has sold his business 
and accepted a position with a real estate 
firm. 

Everett L. Spencer, of the E. L. Spencer 
Co., and Frederick A. Ballou, of B. A. Bal- 
lou & Co., Inc., of this city, are being con- 
sidered as possible candidates of the Repub- 
lican party of Barrington, where they make 
their homes, for State Senator from that 
town. 

According to records filed last week at 
the Recorder of Deeds office, City Hall, Pat- 
rick H. Conley, of Conley & Straight, has 
placed a $13,000 attachment upon property 
of Roland E. Arter. The writ is returnable 
in the Superior Court, Oct. 3, in an action 
of assumpsit. 

Harry Fulford, of the Fulford Mfg. Co. 
with his wife, were among the special guests 
at the head table at the banquet in. connec- 
tion with the 50th anniversary celebration 
of Westminster Lodge of Odd Fellows at 
the Roger Williams Park Casino last Tues- 
day evening. 

The F. A. Whiting Co., of this city, has 
been granted a charter under the laws of 
Rhode Island by the Secretary of State, to 
manufacture jewelry and novelties on a cap- 
ital stock of $60,000. The incorporators are 
Mary B. Taft Whiting, Chester A. Salis- 
bury and Ralph Rathbun. 

Arthur Henius, Samuel M. Einstein, Clar- 
ence L. Watson, Theodore W. Foster and 
George H. Cahoone were among the guests 
of Col. Joseph E. Fletcher on a yachting 
party on his yacht Juniata, at Newport, last 
Monday, when he entertained the directors 
of the National Exchange Bank. 

W. R. Cobb & Co., of Pawtucket, was 
granted a charter under the laws of Rhode 
Island last week at the office of the Secre- 
tary of State, to deal in jewelry, jewelers’ 
findings and novelties, the capital stock con- 
sisting of 500 shares of non-par stock. Ed- 
gar E. Baker, George C. Whiltshire and 
Frederick W. Hill are the incorporators. 

John J. Fennerty, formerly in charge of 
the New York office of the C. E. Hancock 
Co., is now associated with David Belais, 
Inc.. New York city, makers of 14 and 
18 Kt. white gold and will in future take care 
of their trade in Providence, the Attleboros 
and Boston, making his headquarters in 
Providence. 

The Dimond Co., of this city, has changed 
its name to the Albert Pfeifer Co., accord- 
ing to an amendment in its charter filed 
Wednesday at the office of the Secretary of 
State. The Dimond store was recentiy sold 
by the Dimond Co. to Albert Pfeifer, for- 
merly of Little Rock, Ark., who is presi- 
dent of the new corporation. Mayer F. 
Gates is secretary. 

The employes of the Progressive Ring 
Co. gave a dinner at Freeman’s restaurant 
last Wednesday evening in honor of their 
president, Guistino Tortolani, who has just 
returned from a three months’ tour of Italy, 
Switzerland and Germany. After the din- 
ner, Mr. Tortolani responded to the ad- 
dresses of welcome expressing his apprecia- 
tion of the reception tendered to him. 

Among the cases brought by Walter L. 
Clarke, City Treasurer of Providence, be- 
fore Judge Nathan Wright in the civil ses- 
sion of the Sixth District Court on Tues- 
day last, to recover taxes, judgments were 
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entered against the following for the amount 
named and costs: Sigmund L. Lederer, as 
administrator of the estate of Elias Lederer, 
$29.98; Arnold C. Messler, $381.69, and the 
Original Ornament Co., $140.33. 

The first meeting of the directors of the 
Manufacturing Jewelers Board of Trade 
following the Summer recess was held last 
Friday afternoon at the Turks Head build- 
ing, President Henry Wolcott presiding. 
Considerable routine business that had ac- 
cumulated during the interim was disposed 
of and a number of applications for mem- 
bership favorably passed upon. Plans for 
the Fall and Winter were discussed. 

A petition has been filed in the Superior 
Court by Helene Dover against George W. 
Dover, Inc., representing that she is a credi- 
tor of the corporation and.a holder of a 
majority of the outstanding shares of the 
concern, which she claims is insolvent and 
asks that a receiver be appointed and the 
corporation dissolved and liquidated. Roland 
G. Wilhelm has been appointed temporary 
receiver and a hearing will be given before 
Presiding Justice Tanner on the petition 
Sept. 27 at 9:30 o’clock. 

Alfred Spear and Louis Susskind have 
withdrawn from the Empire Mfg. Co. and 
have started as Spear & Susskind on the 
second floor of 21 Eddy St., where they 
have a light and commodious plant, directly 
opposite the new Biltmore Hotel and within 
sight of the Union station. The capital 
stock of the new concern will be about 
$150,000 and a general line of jewelry will 
be manufactured and handled. The organi- 
zation of its forces has been completed and 
the large display rooms are rapidly assum- 
ing shape. Mr. Spear will have charge of 
the factory, while Mr. Susskind will have 
charge of the sales forces. H. L. Hurwitz, 
formerly with the Empire Mfg. Co., will 
cover the middle west, with offices’ at 35 
Maiden Lane, New York, while I. Woods 
will be the Coast representative from 127 
S. High St., Los Angeles. 


The following jewelry buyers were among 
those recently reported in this city and vi- 
cinity: V.H. Dennis, of Toronto, Ont., and 
Mr. Hubbs, of Winnipeg, Man., representing 
T. Eaton Co., Ltd., of Toronto, Ont.; L. W. 
Howland, of the Broadway Department 
Store, Los Angeles, Cal.; Mr. Bulland, of 
Carson, Pirie, Scott & Co., Chicago; Mr. 
Seligman, of the Seligman Jewelry Co, 
Seattle, Wash.; Jacob Avidan, of Lippmann, 
Spier & Hahn, New York city; Miss H. N. 
Darnstaedter, of N. Snellenburg & Co., 
Philadelphia; E. E. Pfersich, of A. L. Pfer- 
sich & Co., Philadelphia; Mr. Heimler, of 
Samstag & Hilder Bros., Inc., New York 
city; Mrs. Vernon, of A. I. Namm & Sons, 
Inc., Brooklyn, N. Y.; Mr. Schwartz, of 
Schwartz & Steinberg, New York city; Clif- 
ford B. Poage, of Columbus, O.; Philip 
Stern, of New York city; E. J. Marcouiller, 
of W. T. Grant & Co., New York city; J. 
Michel, of M. & J. Michel, Inc., New York 
city; Mr. Chisiling, of the Empire Jewelry 
and Novelty Co., Birmingham, Ala.; Mr. 
Connell, of the Montgomery Ward Co., Inc., 
Chicago. 

Charles Young, of the firm of Young, 
Leonard & Harrall Co., held an outing for 
his employes last Saturday afternoon at his 
Summer home on Grace Ave., Conimicut. 
Games and sports were on the program and 
a dinner was served. Prizes were awarded 
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It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 




















American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 
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SEED PEARL 


Repairing 
Renovating FRANK CC. OSMERS 


2 West 47th Street, New York City 
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Suggestions and estimates on request. 








Prisms: Their Use and Equivalents 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St.. New York 
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BLACK ONYX 


In All Sizes and Shapes 
Also precious and imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co., Inc. 


51 Maiden Lane, New York 
Phone John 0350 
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Tele. Bryant 4787 and improving fine large emeralds. 
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Mrs. Caroline Gage, Miss Josephson, Mrs. 
Howard Leonard, Miss Helen Leonard, Mr. 
Gage and Jack Cahir. 

That the will of the late Adolph Lederer, 
manufacturing jeweler and president of the 
Consolidated Comb Co., who left the bulk 
of his estate valued at $150,000 to his book- 
keeper, Miss Helen Fuerth, will be con- 
tested on the ground that the testator was 
lacking in testamentary capacity, and also 
was subjected to undue influence on the part 
of his largest beneficiary, is indicated. Ap- 
pearance for Mrs. Julia Lederer, sister of 
the testator and widow of Henry Lederer, 
with whom Adolph Lederer was formerly in 
the manufacturing jewelry business as Henry 
Lederer & Bro., was entered a few days ago 
in the Municipal Court by her attorneys, 
John J. Fitzgerald and Philip C. Joslin. 
That the will “probably” would be contested 
on the grounds mentioned was all that coun- 
sel was ready to say on the matter at this 
time. Mr. Lederer died Sept. 2, and his 
will, filed a few days later, was assigned for 
probate hearing for Sept. 26, at which time 
the intentions of Mrs. Lederer will probably 
be made known. 

Frank Klein, 35 years of age, formerly a 
manufacturing jeweler in this city as F. L. 
Klein Co., 276 Eddy St., and later doing 
business in New York city, who was ar- 
rested several weeks ago by the police of 
New York, just as he was preparing to de- 
part for Austria on a fugitive from justice 
warrant for the police of this city, charging 
him with the embezzlement of a number of 
diamond, valued at $1,110, on July 14, last, 
from Max Gertsacov, of the Gertsacov 
Jewelry Co., 36 Garnet St., this city, was 
released from the Providence County Jail 
last Tuesday, where he has been. awaiting 
trial under $5,000. Bail was furnished by 
the National Surety Co. of New York. 
Klein was immediately rearrested in three 
civil actions aggregating $35,000, papers be- 
ing served by Deputy Sheriff Herman Pas- 
ter, and Klein was recommitted to jail, as 
he was unable to furnish the necessary ad- 
ditional bail. His hearing in the embezzle- 
ment case was scheduled to be heard before 
Judge Gorham in the Sixth District Court 
yesterday (Tuesday). One of the civil ac- 
tions upon which he was held was for $25,- 
000 damages, entered by Conley & Straight, 
refiners, 236 Eddy St., for alleged balance 
due on book account. The same concern 
entered a second action for $5,000, charging 
fraud, and the third action grew out of the 
embezzlement charge, and is entered for’ $5,- 
000 by the Gertsacov Jewelry Co., also al- 
leging fraud. Judge James E. Dooley ap- 
peared for Klein, while Adolph Gorman rep- 
resents the Gertsacov interests. 











from Georgian Bay. 

Harry F. Mott, of the Handy Mott Co., 
has returned from a fishing trip. 

Miss Evelyn Kopelowich, of the Roches- 
ter Jewelry Co., has returned from a trip to 
the Adirondacks. 

A new belt buckle has been designed by 
‘win S. Mix, of this city, who receiyed 
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his patent rights from Washington this 
week, 

A. M. Klem, clock specialist in the Mer- 
cantile building, is back to business again, 
much improved in health. 

Jared A. Darrow, of Penn Yann, was in 
town last week. He attended the meeting 
of the local jewelers’ association. ° 

Mr. and Mrs. Charles Vanderpool have 
returned from an auto trip through New 
Jersey and the southern section of New 
York. Their daughter, Miss Vanderpool, 
who was visiting friends in New Jersey, ac- 
companied her parents on the home trip. 

The Levy Jewelry Co., Inc., 102 Main St. 
E., has been taken over by the J. M. Wild- 
man Co., Inc. About five years ago the 
Levy company commenced business in this 
city. Mr. Wildman was interested in the 
business, and when Mr. Levy decided to dis- 
pense with the store here and confine his 
time to the business in Buffalo, in the same 
line, the Wildman company purchased his 
interests and announced the continuance of 
the business. 














Dr. C. F. Horton, oculist, and family, 
have gone to Georgia for 10 days: 

Percy L. Appel, of W. W. Appel & Son, 
with wife and son, are visiting Spring Lake, 
N. J. 

John B. Roth, manufacturing jeweler, wife 
and son, have returned from a trip ‘to the 
Deleware Water Gap. 

F, A. Wheeler, of the Non-Retailing Co., 
has returned from a two months’ business 
trip through the south, 

The members of the Lancaster Op- 
tometrical Society held a corn roast at 
Williamson Park last week. 

Rev. Harold E. Keller, son of Jeweler E. 
H. Keller, has returned to St. Vincent’s 
Seminary, at Beatty, Pa., having spent the 
Summer with his parents. 

Frank A. Fon Dersmith, head of the 
diamond department of Louis Weber & 
Son, and wife, are home from a two 
weeks’ sojourn at Atlantic City. 

Cleon D. Miller, with the Wolf Optical 
Co., Harrisburg, was married last week to 
Miss Bertha Krupa, daughter of the pro- 
prietor of the Hamilton and Aldine 
Theatres, Lancaster. 

R. B. Hout, of Smithport, Pa., visited the 
Bowman Technical School last week. He 
is a former student. Another recent visitor 
to Lancaster was John Kieffer, of the 
Goodloe-Barnes Co., Kansas City, Mo. 

Word has been received here by A. J. 
Jette, watchmaker, that his son, Eric C. 
Jette, has arrived safely in Gophenburg, 
Sweden, where he will become a student of 
Upsala University, having been awarded the 
Scandinavian Foundation Scholarship. 

The work of enlarging the factory of 
J. F. Apple & Co. by putting on a third 
story is about finished. Frank E. Golding, 
formerly with the Dorst Co., of Cincinnati, 
has taken a position as die cutter at the 
Apple company’s factory. The company re- 
cently furnished cups and medals for the 
Pennsylvania Railroad’s Labor Day athletic 
meet and cups for the Wamego Camp for 
Boys, at Corinth, N. Y. 
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F, Wagner, watchmaker, formerly of 117 
S. Eighth St., has moved to 729 Sansom St. 

A, H. Landis, Lansdale, Pa., accompanied 
by his family, took an automobile trip 
through New Jersey last week. 

Henry Struntz, Lansdale, Pa, and J. 
Greenberg of Vineland, N. J., were among 
the out-of-town: jewelers here last -week. 

Walter Sheppard, jeweler of 10th St. 
below Spring Garden St. has recovered from 
an attack of pneumonia and is back at work. 

Mike Bogdanoff, diamond merchant, has 
opened an office on the first floor at 732 
Sansom St Mr. Bogdanoff has equipped his 
office with new safes and fixtures, 

Sidney Linderman and Jack Fisher, dia- 
mond merchants, who were formerly located 
at 722 Sansom St. have taken an office in 
the Atlas building, 721 Sansom St. 

The Melchiorri Jewelry & Music Corp., is 
now settled in its new quarters, 130 S. 8th 
St., to which it has just removed. From 
now on the business of this concern will be 
exclusively wholesale. 

Louis N. Goldsmith, jeweler with offices 
in the Real Estate Trust building, Broad 
and Chestnut Sts., is touring Europe and 
has written to friends here saying he is 
having an enjoyable time. 

Ben Zion Meyer, of Rothman & Meyer, 
wholesale jewelers at 136 S. Eighth St., met 
with an accident on Sept. 1 when his auto- 
mobile collided with another machine at 
Ninth and Wyoming Sts. He was confined 
to his bed until Sept. 12, but is now able 


‘to be back at business, 


The “Davis Cup and Tray” emblematic 
of the National Tennis Singles Champion- 
ship was on exhibition last week in. the 
Chestnut St. show window of J. E. Cald- 
well & Co., Juniper and Chestnut Sts. The 
National Tennis Singles Championship 
matches were played at Manheim Cricket 
Club last week. 

John D. Enright, widely known Kensing- 
ton jeweler, will be married Oct. 10 to Miss 
Mary Kelly of Norristown, Pa. The cere- 
mony will be performed in St. Patrick’s 
Roman Catholic Church, Norristown, The 
couple expect to spend their honeymoon 
in Bermuda. Following their wedding trip 
they will live at 4642 N. Eighth St., this 
city. 

Thomas M. Durr, salesman, who is asso- 
ciated with Charles Muth & Sons, 5 S. 
Eighth St., was married to Miss Mary Diet- 
rich of Lancaster, Pa. on Aug. 21. The 
ceremony was performed by the Rev. Dr. 
Richards, pastor of St. Luke’s Lutheran 
Church. Mr. and Mrs. Durr spent their 
wedding trip at Lancaster, Pa. and are 
now living at 1506 N. 10th St. 

Dr. Benjamin L. Gordon, brother of Max 
E. Gordon, a member of the firm of Aisen- 
stein & Gordon, 712-14 Sansom St., has pur- 
chased the property at 711 Sansom St, from 
Dr. J. M. Gartman. The old building which 
has been occupied by watchmakers and 
jewelers for a number of years will be torn 
down and a modern office building will 
be erected on the site. The old building 


stands on a lot measuring 20 feet by 95 
feet. 
attic. 


The building has three stories and an 
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You Can Now Buy 
WWW, Guaranteed 
Pearl Necklaces! 


Pearl Necklaces Worthy of Their 
Unusual Guarantee 


For nearly a year we have been devoting time, thought and energy 
to the preparation of going into the Pearl Necklace business. We 
wanted to sell only such Pearl Necklaces as would be worthy of the 
famous W. W. W. guarantee. 


W. W. W. GUARANTEED PEARL NECKLACES give the jeweler 


who features them unmistakable advantages. 


W. W. W. GUARANTEED PEARL NECKLACES will not be sold 
to any but the legitimate retail jeweler—never to department stores 
or mail-order houses. 


To those jewelers who have had the exclusive rights of W. W. W. 
GUARANTEED RINGS, will be given the first opportunity to con- 
trol the W. W. W. GUARANTEED PEARL NECKLACE proposi- 


tion for their community. 
Our twelve representatives are now in their respective territories— 


each one carrying a full assortment of W. W. W. GUARANTEED 
PEARL NECKLACES in addition to their regular line of W. W. W. 
GUARANTEED RINGS, as well as the window display and other 
valuable advertising features, all of which will help sell W. W. W. - 
GUARANTEED RINGS—W. W. W. GUARANTEED PEARL 

NECKLACES. 


WHITE, WILE & WARNER 


“Makers of W. W. W. Guaranteed Nationally Advertised Rings” 
Buffalo, N. Y. 
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To Every Progressive Jeweler— 


CSAINCCS Gp 


NING WATCH 





(PAT PENDING.) 
























-—comes as a Business-Attractor that has 
rarely been equaled in the history of the 
trade. . . . The symmetrical beauty of the 
varied designs added to the rugged depend- 
ability of its actual wearing qualities and 
the remarkably ingenious manner in which 
the patented crown has been concealed 











Made in 5% and 
6 Ligne in Plat- 
inum. 

6 Ligne in 14 and 
18K. Belais. 

Be sure to desig- 
nate ring size 
when ordering. 
























all combine to make the “PRINCESS PAT” 
Ring Watch the outstanding leader among 
the actual dollar and cents sales-getters of 
the year. 

The first shipments have merely whetted 
the appetites of our customers. 


The re-orders have followed with startling 
rapidity. We are straining every resource 
to keep pace with the demands made upon 
our already enlarged facilities. 

The merchant who is displaying the 
“PRINCESS PAT” Ring Watch is wel- 


coming new customers every day. 

Are You Getting Your Share? 

See your Jobber at once! Do not Delay! 
Advertising material furnished on request. 




















DALES OFFICE - 









IE. Water Ase Co 


Manufacturers 


106 FULTON STREET-NEW YORK. 


PHONES BEEKMAN 8887 - 2249 
CuHicaco REPRESENTATIVE: J. IRASEEBACHER 29 East Mapison St. 
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NOW BOOKING 


Fall Business 


The following sales conducted by us during 
the last ten months all have met with signal 
success : 


PIKE & KRAMER—Society Jewelers 
of Dallas, Texas; a $400,000 stock. 


JOSEPH MYERS, Inc. — $350,000 
bankrupt stock of Memphis, Tenn. 
This sale was under the jurisdiction of 
the Union & Planters Bank and Trust 
Co. of Memphis, who selected Briggs 
& Reid, after carefully considering 
credentials of the leading auctioneers 
of the country. Write them. 


R. SIEDEL & SONS—Pioneer Jewel- 
ers of Pittsburg, Pa.—over 73 years in 
business, where we sold $118,000.00 
worth of merchandise in five weeks. 
Write them. 


Write any of these clients for reference as to 
our service and ability. 


If you contemplate a sale this Fall write or 
wire. 
Long Distance Hyde Park 4745 


BRIGGS & REID 


AUCTIONEERS 
CHICAGO 


Phone Main 1961 


30 North La Salle 
Street 


Stock Exchange 
Building 
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PROFITS GUARANTEED 
SAFEST 


SUREST 


Most 
Profitable 


PLAN— 


Write for 
PROOFS and 
REFERENCES 


GOTTLIEB & O’NEIL 
Auctioneers, Appraisers & Adjusters 
155 North Clark St. (Est. 1886) CHICAGO, pool 
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Latest Novelty Earrings 
REAL STONES 


Coral, White and Pink Coral, Deep Red Coral, Ame- 
thyst, Crystal, Onyx, Cornelian, Jade, Topaz, Jet, Lapis, 
Amber, Pearl, Florentine Mosaic. 


Unusual and Striking Designs 
in 

Drops, Circles, — and Buttons 
° 


our own Creations 
Send now for inspection package to 


BORRELLI & VITELLI 


15 West 34th St. New York 














Now Ready for Delivery 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of : 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 
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INTRODUCTORY SPECIALS 





Genuine La ee 
INDESTRUCTIBLE 


PEARLS 





Each string and box has La Tausca stamp and tag 


In display box as per above illustration 


24 inch length with 14 karat white gold 
clasp and Diamond 


Introductory Special ............+..: $6.25 


We have a limited number of these strings which we 
offer at prices you would call ridiculous. 


We also have La Tausca Pearls in various qualities in 
18—24—30—36 inch lengths 





WHITING & DAVIS 


Mesh Bags 


Each one bears 


Whiting & Davis tag 


Introductory Special. $2.40 








WHITING & DAVIS 


Soldered Mesh Bags 


Small Round Mesh Bearing Blue W & D Soldered Tag 


Introductory Special..........0scee00. $7.40 


Write for our other styles at correspondingly low prices 
14 Karat Solid Gold 


CUFF BUTTONS 


Assorted Patterns and Designs 
(14 Karat throughout including connections) 


$3.10 


We also carry a large assortment of 10-karat and plat- 
inum top Links. Write for it. 














ANY EMBLEM in 3 Styles—Octagon, Square and Hexagon 


Guaranteed to weigh over 36 dwt. to the dozen 


10 Karat Solid Gold Emblem Rings 


At the Startling Price of.........., 











The above Specials are offered to acquaint you with the NEW and 
PROGRESSIVE, LIVE WIRE FIRM OF 





21 EDDY STREET 
Offer expires October 10th. 








SPEAR & SUSSKIND 


PROVIDENCE, R. I. 


All orders subject to prior sale. Terms Net 
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GORHAM 


159 
TEA SEIS 


COFFEE SERVICES 


The pleasant and gracious rite of Afternoon Tea is a firmly 
established function of American social life. Thus it needs the 
proper accessories. It must be served with Silver—Sterling Silver. 
It must be served with a Gorham Tea Set, one of the numerous 
beautiful patterns patiently developed by the designers of the Gor- 
ham Interests, and wrought generously and painstakingly at the 
Works of Gorham, Whiting and Durgin. 


SZ IGA SEIS 


The Gorham Collection of Tea Sets is emphatically the finest 
and most extensive ever submitted to a critical trade, and intended 
for the use of the ever particular and highly discerning Hostess. 


ii CAPE SER VICES 


In this large assortment of choice patterns will be found a 
Tea Set or Coffee Service that will exactly suit any fancy and per- 
fectly meet any requirement. A Gorham Tea Set is an important 
element of family distinction, an heirloom of the finest type for 
future generations, an investment in the fullest sense of the word. 


The current standard patterns, though many in number, do 
not begin to express the facilities of the Gorham Interests. 
At the New York Establishment at 306 Fifth Avenue is to be 
seen an amazing collection of no less than 300 Sterling Silver 
Tea and Coffee Services. 
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Russian Crown. THE unusual photo- 


Jewels Photographed graph that ap- 
at Last pears on the front 


cover of this issue of 
THE JEWELERS’ CIRCULAR shows what is, 
beyond question, the most wonderful col- 
lection of jewels in the world; namely, the 
treasures of the former rulers of Russia, 
that have come down from the rulers of 
that Empire from. the time of Catherine 
II ‘to that of the late Czar and are now in 
possession of the Soviet government. These 
treasures have now been photographed for 
the first time, catalogued and valued, and 
although the reports of the valuation com- 
ing out of Russia running all the way to 
$60,000,000,000 may properly be discounted, 
to a large extent, there is little doubt that 
the intrinsic or commercial value of these 
gems outside of their unique properties, is 
high enough to stagger the imagination. 
Mystery has ever surrounded the royal 
jewels of Russia and all sorts of surmises 
have been offered at times in regard to the 
extent of the collection and the character of 
the various pieces of which little was known 
to the outside world. Even today, when the 
jewels have been offered to the inspection 
of newspaper correspondents and catalogued 
and valued by experts, there is still a lot of 
romance connected with the facts being dis- 
seminated to the world about them. One of 
the most interesting and elaborate descrip- 
tions of the Russian jewels was recently 
published by the New York Times in the 
form of a radio despatch from Moscow sent 
by Walter Duranty, a special correspondent. 
Mr. Duranty’s story, which was copyrighted 
by the Times, is republished in this issue 
of THE JEWELERS’ CiRCULAR by permission 
of that journal and will be found on page 67. 





Jewelry Failures 


in August Show the big mercantile 

Better Conditions agencies, failures dur- 
ing August showed a tendency toward im- 
provement in business generally, following 
a slight numerical increase in July, as last 
month indicated a decrease of more than 
two per cent. in the number of defaults. 
The liabilities also showed an improvement, 
being six per cent below the corresponding 
month of the year before and about the same 
as July. According to Dun’s Review the 
total commercial failures of the country dur- 
ing the month was 1,714, with liabilities of 
$40,279,718, of which the failures in manu- 
facturing trades numbered 420, with liabili- 
ties of $13,101,361 and those in trading lines, 
1,261, with liabilities of $18,345,843. Manu- 
facturing failures a year ago showed lia- 
bilities of $16,479,817 while trading failures 
showed liabilities of $20,474,508. 

As far as jewelry and clock dealers are 
concerned, there was little change in August 
this year over August last, in the number 
of insolvencies according to the table of 
failures by branches of business compiled 
by Dun’s Review, although there was a drop 
in the amount of liabilities. This table shows 
26 defaults among dealers in jewelry and 
clocks for August just past, with liabilities 
of $395,445, while the same number of de- 
faults in August, 1921, showed liabilities of 
$418,000. 

That this is much above the normal is 
shown in the figures of the previous years 


the 


CCORDING to. 
statistics of - 
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but seven failures being recorded in August, 
1920, with liabilities of $88,880, five failures 
in August, 1919, with liabilities of $37,043 
and 11 failures in August, 1918, with lia- 
bilities of $106,023. 

It may be considered now that the jewelry 
trade is going through its final period of 
liquidation and with the starting of business 
all over the country, there is reason to hope 
for a continual improvement in the com- 
mercial defaults of our industry from now 
to the end of the year. 





The Jewelers’ Tax A LITTLE more 
Fight Has Been than six weeks 


remains between now 
; Started and the day when 
jewelers in this country must cast their bal- 
lots for representatives and senators to be 
elected to the national congress, and if the 
jeweler does his duty to himself, to his family 
and to the trade, he will cast his ballot not 
as a party man, Republican, Democrat, Pro- 
gressive or Prohibitionist, but as a business- 
man seeking a reform in our tax system. He 
will vote only for the senator and repre- 
sentative, irrespective of party, who has 
pledged himself or is on record as favoring 
a just and equitable system of taxation on 
business, which will apply equally to all 
lines of industry. The nominee, who gets 
the jeweler’s vote, should be he who has 
become convinced of the inequitable and 
unjust features of our present tax law which 
single out certain industries for special taxa- 
tion while exempting others, and who will 
work to have all such inequitable taxes 
abolished at the earliest possible moment. 

But for the jeweler to cast his ballot in- 
telligently on these lines, he must have be- 
fore him the record or the pledge of the 
nominees for Congress of the various par- 
ties. It may be impossible for him to smoke 
out those dodging politicians now running 
for office, who blow hot and cold on 
the tax question, according to the views of 
the constituents who ask them about it, 
though no doubt, the honest candidate will 
not hesitate to declare himself when asked 
by a constituent for a “yes” or “no” answer 
as to his position. But what the jeweler 
cannot do individually, he can do collec- 
tively—that is, through his organizations 
and, as has been shown by the officers of 
the Indiana Retail Jewelers’ Association, it 
is possible to get the nominees for senator 
and representative to take a positive stand 
on the unjust excise taxes or otherwise to 
be placed in the position of dodging the 
question. The Indiana jewelers have been 
able to “ticket” and “tag” the nominees for 
congressman and senator, for whom they will 
vote in November. The Indiana plan fol- 
lowed in other States will give the jewelers 
of these States a similar opportunity, and it 
is up to the retail jewelers of every State 
to see that their organization gets in line 
at once ‘and emulates the example set by 
the Hoosier association. 

The retail jewelers have taken up this 
work through a committee of their own, 
known as the National War Excise Tax 
Elimination Committee of which Ralph 
Roessler, the energetic secretary of the 
Indiana Association, has been made chair- 
man. This will be run purely as a retail 
jewelers’ committee and the work on the 
different States will be a retail jewelers’ 
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SN backing, co-operation and support of the 
Now In Stock 


Jewelers’ War Revenue Tax Commi 


which has been fighting the trade’s battles 
on the tax question for the past four years, 


But the time is short for the work to be 
done and consequently not one unnecessary 

Popular Designs 
Light and Medium Weight 


day must be lost by the jewelers in getting 
Let us fill your orders 


Yd 


Yyy 
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the information they desire in order to yote 
intelligently in November. Every aid that a 
jeweler individually can extend to Mr 
Roessler and his committee should be 
proffered at once and every officer of a State 
association should realize that he must: get 
busy and see that the Indiana plan is fo. 
lowed in his State under the direction of 
this new committee. The jeweler who fails 
to aid in this work is hurting himself and 
hindering his industry and the officers or 
organizations that would fail to participate 
in this work whole-heartedly would surely 
be in the character of “slackers.” 

If your State organization is not fully 
functioning in getting you the information 
that will let you know the exact position 
of your congressmen and senator, write to 
Ralph Roessler, of Marion, Ind., and find 
out what you can de to help the good cause 
along. But in every way be ready to par- 
ticipate in the fight and do anything you 
may be called upon to do, either by your 
State or local officers or by the National 
War Excise Tax Elimination Committee, 
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HE work of the 
Conference Com- 

eae - _ mittee in charge of the 

New Tariff Bill proposed new Tariff 
Bill resulted in few changes in the schedules 
affecting the jewelry and kindred trades as 
passed by the Senate. About the most im- 
portant to our industry was a slight change 
in the watch schedule which provides a 
45 per cent ad valorem duty on watch cases, 
parts of watches, chronometers, etc., instead 
of 50 per cent as provided by the Senate 
3il1 and also a similar change in the ad 
valorem duty on enamel dials for watches 
and other instruments the specific duty re- 
maining at three cents per dial and the 
ad valoreum duty being set at 45 instead of 
50 per cent. A reduction of 5 per cent was 
also made in the ad valorem duty provided 
for clocks, clock movements and clock 
mechanisms the rate being set at 45 per 
cent instead of 50 per cent as in the Senate 
bill, while the same reduction was made in 
the duty on materials for use in clocks. 

There seems to be an impression in some 
sections of our trade that the platinum duty 
had been changed and that raw platinum 
had heen put on the dutiable list. This 1S 
not so. Under the Conference Bill orts 
of gold, silver or of the platinum metals 
are on the free list as is platinum, unmant- 
factured or in ingots, bars, sheets or plates 
not less than % of an inch in thickness 
Sponge and scrap platinum are provided for 
in the same section of the free list. 
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We are special distributors of 
Arch Crown Mountings 
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Landau’s Music & Jewelry Co. 13 W. 
Northampton St., Wilkesbarre, Pa., has 
granted a license by the Department of Com- 
merce to operate limited commercial f 
broadcasting station for entertainment put 
poses. The call signal of the station 8 
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Mr. Rothstein of Lippman’s, Inc., Johns- 
town, Pa., arrived in this city last week on 
a business trip, 

Helen H. Croner, who was formerly with 
the American Gem & Pearl Co., 6 W. 48th 
St, is now associated with Henry Green, 
527 Fifth Ave. 

Henry Agate, of the Bonner Mfg. Co., 87 
Maiden Lane, left last week for his Fall 
trip. Mr. Agate is on his way to the far 
west and on his return trip will call on the 
southern trade. 

Owing to the increase in business, the A. 
M. Forman Co., manufacturer of gold chains 
and bracelets, 142 Fulton St., has enlarged 
its office space and has made extensive im- 
provements in its plant. 

The business of the Smith Bros. Silver 
Co., Port Jervis, N. Y., was incorporated 
at Albany, N. Y., last week with a capital 
of $5,000. The incorporators are H. Ed- 
wards and H, Greenspan. 

A charter of incorporation was field at 
Albany, N. Y., last week by the L. K. 
Watch & Diamond Co., of this city. The 
capital is $5,000 and the incorporators are 
A. and S. Kaplan and S. Levine. 

According to an announcement made last 
week, the Metropolis Jewelry Store, Inc., a 
domestic corporation of this city, has filed 
papers with Secretary of State for the vol- 
untary dissolution of the corporation. 

S. Triggs of Sydney, Australia, visited 
the local factory of Wendell & Co., 25 W. 
45th St., last week. Because Mr. Triggs 
was the most distant customer in mileage 
visiting the Wendell concern’s local factory, 
Mr. Wendell gave a luncheon in honor of 
the Australian’s visit. 


According to an announcement, last week, 
Martin Klass has joined forces with Mr. 
Stern and in the future they will conduct 
business under the style of Klass & Stern. 
The firm is located in Room 608, at 47 
Maiden Lane, where they will manufacture 
Jewelry, platinum and gold mountings. 

It was announced last week that J. 
Bernard, formerly located at 106 Fulton 
St, has bought the tools, machinery and 
fixtures of the Engeldrum & Zimmer Co., 
7 W. 45th St. In the future Mr. Bernard 
will conduct his business at the same ad- 
dress under the style of the Bernard Jewelry 
Co. The new concern will manufacture 
diamond platinum mountings. 

In a decision rendered during the past 
week the Board of United States General 
Appraisers held that imported “sweepings 
of silver” are properly entitled to free en- 
‘ry under Par. 565 of the Tariff Act of 
je This ruling sustains protests of B. 

- Drakenfeld & Co., of New York, filed 
bs the collector’s assessment at 50 per 
cent. ad valorem under Par. 167. 

Maurice Rosenthal, formerly manager for 

Walter & Co., and for five years with 
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Charles A. Keene, has leased a store at 34 
Park Row, where he will conduct a whale- 
sale and retail jewelry business under the 
name of Rowes, Inc. Mr. Rosenthal is at 
present buying merchandise for his new store 
and is looking over various lines at his 
office, which is located on the third floor of 
1 Beekman St. 

A meeting of the creditors of Eugene 
I‘riedman, bankrupt jeweler, of this city, 
is to be held at the office of Seaman Miller, 
referee in bankruptcy, 2 Rector St., on 
Thursday, Sept. 21, at 1 p. m. Creditors at- 
tending this meeting will discuss the petitions 
filed by the receiver, attorneys for the re- 
ceiver and petitioning creditors and the ap- 
praisers and make such recommendations as 
may be just and proper. 

Creditors of the Conjoint Jewelry Cor- 
poration were notified last week that a 
meeting will be held on Sept. 21 at 1 P. m. 
at the office of Seaman Miller, referee in 
bankruptcy, 2 Rector St. At this meeting 
the creditors will take under consideration 
the petitions filed, under Southern District 
rule No. 22, by the receiver, attorneys for 
the receiver and petitioning creditors, the 
accountant and petitioning creditors, 

It became known last week that thieves 
recently gained entrance to the jewelry 
store of Simon Ewen, at 1691 Second Ave., 
this city, and stole jewelry valued at $6,000. 
The theft was committed over a week-end, 
while Mr. Ewen was out of the city. It 
was not discovered until his return on Mon- 
day morning. An investigation showed the 
back door of the store had been “jimmied” 
and the safe ripped open and looted. Mr. 
Ewen carried no insurance, 

On Monday evening, the Fall term of the 
New York Industrial Art Evening Trade 
School for men and women at 202 E. 42nd 
St., was opened. Several days prior to the 
opening, pupils were registering at the 
school, and on Monday 22 students were 
enrolled in the class teaching jewelry 
making. This course is free and is open 
to anyone wishing to learn jewelry making. 
It is conducted under the auspices of the 
Board of Education of New York city. 
The term which is just opening, terminates 
early in January, 1923. 

Thomas J. Leonard, sales manager of the 
Dunn Pen Co., 161 Grand St., this city, died 
on Sunday, Sept. 10, at his home, 231 Park 
Place, Orange, N. J. Mr. Leonard was 
buried last Wednesday in a cemetery at 


Orange. Death was caused by cancer of 
the liver. Mr. Leonard was born 46 years 


ago in Schenectady, N. Y. He was a grad- 
uate of Union College and was formerly 
sales manager for the Thomas A. Edison 
Co. Only a few months prior to his death, 
Mr. Leonard became manager for the Dunn 
Pen Co., and occupied this position up to 
the time of his passing. He was active in 


politics and was at one time a member of 
the Common Council of Orange. The de- 
ceased is survived by a widow and five 
children, 

Involuntary bankruptcy proceedings were 
instituted in the United States District Court, 
this city on Tuesday, Sept. 12, against 
Bernard Gertler, jeweler, with one store at 
975 Prospect Ave. and another at 2587 
Broadway, the Bronx. The petitioning 
creditors are Joseph Schweitzer, who holds a 
claim for $428; Morris Kroschnicker, for 
$600 and Gussie Wolkowitz, for $29. On 
the day the petition was filed, Judge Manton 
appointed William H. Chorosh as receiver 
under a bond of $15,000. According to this 
order the jeweler has assets said to be worth 
about $30,000 and liabilities approximating 
$50,000. 

Judge Manton in the United States Dis- 
trict Court, this city, last Wednesday signed 
an order confirming the composition offer 
made to creditors by Feingold & Gelb, 
manufacturing jewelers, 11 Maiden Lane. 
This offer is on the basis of 27% per cent 
on the dollar and is payable 15 per cent. in 
cash and the balance in notes divided as 
follows: 2% per cent. in two months; five 
per cent, in four months and the remaining 
five per cent, in six months. This concern 
was petitioned into bankruptcy last June 
and on July 19 schedules were filed listing 
the firms assets at $41,000 and the liabilities 
at $73,356. 

An attempt to hold up and rob Morris 
Greenberg, a jeweler of 6314 Twentieth 
Ave., Bensonhurst, was thwarted last Sat- 
urday afternoon by the jeweler’s wife, who 
saw the thieves and gave the alarm. Just 
before 2 o’clock, while Mr. Greenberg was 
alone in the store, a touring car pulled up 
in front of the place. Two of the occupants 
alighted from the car, and walked into Mr. 
Greenberg’s store and after getting inside, 
drew revolvers and ordered the jeweler to 
throw up his hands. Mr. Greenberg obeyed 
but at the same time, shouted for the police. 
His wife was in the rear room and ran 
to the store, but upon seeing the thieves, 
dashed through a hallway at the side of the 
jewelry establishment and blew a_ police 
whistle. The hold-up men apparently be- 
coming frightened, started to leave the 
place. As they began to leave, however, one 
of the pair struck the jeweler over the head 
with the butt of a revolver while the other 
smashed him across the face with a man- 
dolin. The men ran to the waiting car, 
jumped in and succeeded in making their 
escape. Mr. Greenberg’s wounds were 
dressed and the police were then given a 
good description of the men and the 
automobile. 

Milton B. Rosenback sailed on a pur- 
chasing trip to the European diamond mar- 





(Continued on page 107) 
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SOLIDARITY: “The Case That Courts 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 
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ket last Saturday aboard the Majestic in 
the interest of Wm. I. Rosenfeld & Co., 562 
Fifth Ave. 

Eugene Gabriel, watchmaker and jeweler, 
has removed from 19 E. 33rd St. to 23 E. 
33rd St. 

Fred Syman of Syman Bros., Denver, 
Colo., was in town last week and left for 
home several days ago. 

A. Roseman, importer of diamonds, 9 
Maiden Lane, returned last week from a 
two month business trip in Europe. 

Alfred Orlik, manufacturer and importer 
of smokers’ articles, 80 Fifth Ave, re- 
turned last week on the Majestic from a 
two months’ business trip to Vienna, Paris 
and London. 

The trade is being notified that the Ster- 
ling Silverware Manufacturers’ Association 
now at 15 Maiden Lane, will be located on 
and after Oct. 1, in room 1102, at 345 
Madison Ave. 

The business of Zwejer-Kleinfold & Co., 
jewelers, this city, was incorporated at Al- 
bany, N. Y., on Monday, with a capital of 
$30,000. The incorporators are E. and L. 
Kleinfold and W. Jasie. 

David Rothschild of Rothschild & 
Loopuit, cutters of diamonds, 535 Pearl 
St., sailed for Europe yesterday (Tuesday) 
on the steamship Resolute. Mr. Rothschild 
is going on a business trip. 

Milton L. Ernst, manufacturing jeweler 
and importer of diamonds, 90 Gold St., left 
for Europe last Saturday. He expects to 
remain abroad for two months and will 
visit all the foreign diamond centers. 

Walter H. Deuble, Canton, O., is enjoy- 
ing a motor trip and arrived in this city 
several days ago by way of Niagara Falls. 
He spent several days here and then left 
for home going through Washington and 
Maryland. Mr. Deuble * was accompanied 
by his wife. 

Among the out-of-town callers at the 
offices of Tue JeEweErers’ CircuLar last 
week was W. F. Chears, jeweler at San- 
ford, N.C. J. H. Heiman, 345 Euclid Ave., 
Cleveland, O., was among the visitors in this 
city last week who also called at the office 
of THe JeweLers’ CircuLar. ' 

William A. Loeb, of James J. Loeb & 
Bro, importers of mélée, 68 Nassau St., 
returned last week from the European dia- 
mond markets on the steamship. Majestic. 
In an interview with a representative of 
THe JeweLrrs’ Crrcutar, Mr. Loeb stated 
that diamonds were still high in price and 
that there is a scarcity of merchandise of 
the best grades. 

Mr. and Mr. Edward Bengston, of Free- 
port, Ill, arrived in this city several days 
4g0 after a two months’ trip abroad. While 
in Europe, they visited England, France, 
Italy and Germany and made a long stop at 
Luzerne, where the jeweler and his wife 
visited Mr. Bengston’s old home. After 
Spending several days in this city they re- 
turned to Freeport, Ill. 

Since the last issue of THE JEWELERS’ 

IRCULAR the price of platinum has held firm 
and on Monday afternoon as the paper was 
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getting ready to go to press this metal was 
quoted at the same figures which prevailed 
last week, The soft platinum was selling 
at $118 an ounce, that containing 5 per cent. 
iridium at $126 an ounce, while the hard 
metal composed of 10 per cent. iridium was 
quoted at $134, 

At an auction sale held last Monday by 
order of the United States District Court, 
the assets of the Sylvan Novelty Co., Inc., 
jobber in combs and novelties, 625 Broad- 
way, and against which concern bankruptcy 
proceedings were instituted several weeks 
ago, were sold. The sale started at 10:30 
o'clock on Monday morning and was held 
at 552 Broadway where the following mer- 
chandise was offered for sale, combs, 
novelties, fixtures, etc. 

Creditors of Morris M. Brenner, whole- 
sale and retail jeweler, 71 Nassau St., in- 
stituted bankruptcy proceedings in the 
United States District Court of this city, 
last Friday. The petitioning creditors in- 
clude Mathieu M. Proujansky, who holds a 
claim for $578; Lillian Wiezenfeld, for $168, 
and Wigder Harris, for $50. The petition 
claims that the alleged bankrupt with intent 
to hinder, delay and defraud creditors and 
also to give certain preferences, transferred 
money, merchandise and accounts receiv- 
able worth more than $10,000. The day 
after the petition was filed, Judge Manton 
appoifited Samuel L. Reis as receiver, under 
a bond of $1,000. This order placed the 
jeweler’s alleged assets at $10,000 and esti- 
mates the liabilities at $25,000. 

Mr. and Mrs. Morris Wortis, the former 
a jeweler at 174 Grand St., Brooklyn, cele- 
brated their silver wedding anniversary last 
Friday evening with a reception and dinner 
at the Knapp Mansion on Bedford Ave., 
Brooklyn. The family and many friends of 
the couple were present to congratulate them 
on their jubilee, among the guests being 
several members of the trade. Dr. Nathan- 
son, the toastmaster, introduced Ben Saffer, 
Past Master of Cambridge Lodge 662, F. & 
A. M., who after a short address presented 
Mr. and Mrs. Wortis with a_ beautiful 
silver plaque, the gift of their three children. 
Other speeches were made in which the 
couple was congratulated upon reaching such 
a memorial event. After enjoying the din- 
ner the guests made merry and at a late 
hour departed, wishing the jeweler and his 
wife a long continuation of their happy 
wedded life. 














John M. Roberts, of the John M. Roberts 
& Son Co., and members of his family, who 
have been touring by automobile in the east, 
have returned to Pittsburgh, having made 
an extensive trip. 

A. J. De Roy, head of Jos. De Roy & 
Sons, has been confined to his home for a 
week suffering from a serious illness. It 
was necessary to perform a slight operation 
on one of his toes and other. complications 
developed. However, good medical care has 
resulted in an impraved condition and he 
is recovering. 

Pittsburgh is to have a fire prevention 
week next month and the jewelers and mer- 
chants generally are joining in the spirit 
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of the thing, in order to keep down blazes. 
A thrilling rescue was “staged” at the Park 
building last week, when as a reminder of 
the coming event a “rescue” was pulled off 
to the great interest of thousands of persons. 

Next Sunday the hands on the clocks will 
be turned back one hour, throughout the 
Pittsburgh district. This will be in ac- 
cordance with a city ordinance regarding 
the matter. This calls for moving them 
forward the first Sunday in April and re- 
verse the order the last Sunday in Septem- 
ber, which this month falls on Sept. 24. 
Efforts to have the ordinance repealed this 
year has met with defeat on the part of its 
champions. 

Mrs. Sidonie Rosenbaum, widow of Max 
Rosenbaum, founder of the. Rosenbaum Co., 
died here last Saturday. She was 72 years 
old. The store was closed in honor of her 
memory and that of her husband. She is 
survived by her son, Walter Rosenbaum, 
secretary-treasurer and general superintend- 
ent of the store, and five daughters, to- 
gether with a brother, Max Rothschild, 
president of the Rosenbaum Co. L. A. 
Behr, the vice-president of the company, is 
a son-in-law. The interment took place last 
Sunday afternoon. 

A. W. Hepler, of W. W. Wattles & Sons, 
had charge of the noonday round table of 
the Retail Credit Men’s Association in the 
Kaufmann & Baer Co. dining room, Mon- 
day, at which time sessions were resumed. 
At last Monday night’s dinner, A. N. Fra- 
ser, secretary of the Boggs & Buhl Co., 
spoke on credit forms, their use and abuse. 
He said wholesale credit granting was a 
science, but that retail credit granting is 
an art. He did not believe form letters were 
effective in the matter of collecting bills. 
This house has about 35 different forms 
which it uses. 

Announcement that the estate of Samuel 
F. Sipe was valued at $125,000, which was 
the sum given out at the time of the filing 
of the will for probate in the register of 
wills office in Allegheny County, is incorrect. 
While this was the amount stated then, THE 
JEWELERS’ CIRCULAR correspondent is in- 
formed by the executors of the estate that 
this sum only represented the value of the 
real estate left by the deceased and did not 
include the value of the partnership or his 
personal property, which is yet to be ap- 
praised. When the appraisal is made and 
the account filed, it is stated, the value of 
the estate will be much more than given, 
because the partnership and personal estate 
is understood to be worth more than the 
realty. The executors of the estate are 
Mrs. Sipe, C. Glenn Sipe and Harry A. Sipe, 
who inherit the bulk of the estate, with the 
exception of some minor bequests. When 
the will was filed, an amount of some kind 
had to be stated as to the value, and the 
value of the real estate was given. Much 
interest was manifested in the first announce- 
ment of the value of the estate, for, as has 
since been learned, it was generally believed 
it was valued at much more than this an- 
nouncement, which belief is now fully justi- 
fied because of this explanation which has 
been authorized to be made at this time. In 
addition to his business, Mr. Sipe was the 
owner of valuable securities. 








B. N. Johnson has succeeded Zinn & 
Johnson at Batavia, III. 
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Over 500,000 Copies Yearly 


Massed figures are impressive, instructive and convincing. 






























To illustrate: 


The Jewelers’ Circular has a total distribution of over 500,000 copies a 
year. The six monthly jewelry journals published throughout the country 
have a combined distribution of less than 400,000 yearly. This means 
one paper distributes over 100,000 more copies than all of the other six 
added together. And the circulation of The Jewelers’ Circular is guaran- 
teed on all contracts—not merely claimed. 


—— 


The Jewelers’ Circular Rate’ 


$7.00 per page, per thousand copies 
guaranteed circulation 





Continue the comparison: 

Advertising space in every issue of The Jewelers’ Circular costs less than 

the same amount of space used in every issue of all six other papers. Not 
only does it cost less in dollars and cents, 











but it also gives the equivalent of a bonus 
of 25% more distribution—that is, over 


100,000 extra copies. 


Naturally, under such conditions as these, 


Seven Reasons for 
Jewelers’ Circular 


Supremacy nearly 50% more houses advertise in The 


1st —Lowest Advertising Rate Jewelers’ Circular than in any other 
per thousand circulation : 
medium. 


2nd—Largest Circulation 
quentined 1000 cxples Could anything else be expected? 


a week 
3rd—Highest Quality Circulation 


all paid—at the highest 
subscription price 


= : *The minimum advertising rate of $7.00 per page, per thousand 
4th Greatest Purchasing Power circulation is based on page space being used each issue in the 
practically all the rated year. A somewhat higher price, but adjusted to the exceptionally 

dealers of the country low yearly rate, prevails for smaller space and for pages run for 


a shorter period. 


sth —Most Thoroughly Read 


all the news—and first ss 
6th —Real Dealer Influence 


because of commandin a ° 
trade position . 43% more individual advertisers and nearly 3 


7th —The Prestige ot: uae a times as many pages of advertising appear each 
year in The Jewelers’ Circular than in any 
other jewelry journal. 

















Half-Century of Service 
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A. kk. Campbell, Morrisville, Vt., motored 
to this city last week on pleasure and busi- 
ness combined. 

One of the callers in town was H. E. Clay, 
of Pittsfield, Me. It was his first visit to 
Boston for many months and he found a 
royal welcome awaiting him. 

Mr. Noyes, of the Oneida Community, 
Ltd., was in Boston last week visiting the 
trade. He reports that there is a consider- 
able spurt in business and that the prospect 
of a bumper Fall and Christmas trade is 
exceptionally good. 

The Boylston St. retail merchants held a 
dinner in the Brunswick Hotel, Sept. 14, to 
celebrate the illumination of Boylston St. 
by a series of electric lights of special de- 
sign and voltage. Several of the leading 
jewelers and optometrists are members of 
this association and contributed largely to 
the fund for constructing Boston’s Great 
White Way, or what it is more correctly 
termed, the “Street of Quality Shops.” 
With the turning of a switch the thorough- 
fare became one of the most brilliantly 
lighted streets in the United States. Presi- 
dent Hill reviewed the work of the associa- 
tion and stated that a letter would be sent 
to Mayor Curley expressing appreciation of 
the co-operation of the city. 

Four hundred guests attended the wedding 
of Miss Suzanne E. Wayland and Fred 
Ernest Chick at the Dorchester Temple 
Baptist Church, Sept. 11. Mr. Chick is one 
of the directors of the Smith, Patterson Co. 
Miss Wayland, the bride, is the daughter of 
Mr. and Mrs. Fred N. Wayland, Ashmont. 
She was in a responsible position with the 
Massachusetts Trust Co. She was attired 
in a beaded gown and an Irish point veil 
and carried a shower bouquet of lilies of 
the valley. She was attended by her sister, 
Mrs. Walter P. Sprague, of Dorchester, as 
matron of honor. Miss Virginia Sprague, a 
niece, was bridesmaid. Dorothy and Lor- 
raine Sprague were flower girls. Aubrey 
G. Gilmore, also of the Smith, Patterson 
Co., was best man. The ushers were A. P. 
McMullen, Walter P. Sprague, Nelson H. 
Smith, Edward L. MacArthur and Paul 
Bennett. After the wedding there was a 
reception in the church parlors. Mr. and 
Mrs. Chick left on a three weeks’ motor 
trip to Maine and New Hampshire and on 
their return will make their home in Malden. 

Invitations have been sent out for the 
annual tournament of the New England 
Jewelers’ Golf Association at Maplewood 
Hotel, Maplewood, N. H., Sept. 23-24-25. 
The management expressly wishes it stated 
that only specially invited guests are ex- 
pected to attend. The officers in charge are 
Carl D. Smith, Frank Berdine, Edward E. 

Franks, J. Parker Ford, Albert M. Kohn 
and Philip H. Stevens, with Elmer E. 
Knight, president, the generalissimo. Chair- 
man of the reception committee is George 
T. Springer, while the entertainment is in 
charge of Thomas F. Nally and Edmund 
Kirby. A special program has been ar- 
ranged by these two pastmasters in the art 
of previding entertainment for the guests. 
Several surprises are hidden in their sleeves. 
The ladies’ games are in the careful hands 
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of Jack Hollister, president of the State re- 
tailers association. The evening of the 25th 
there will be a banquet, after which prizes 
will be awarded to the golf winners. The 
golf will be played the 24th and 25th. At 
this time of the year the foliage at Maple- 
wood is at its best and everything that hu- 
man ingenuity can devise has been requisi- 
tioned to make the three days the most mem- 
orable in the six years’ existence of the or- 
ganization. 











The annual outing of the Chamber of 
Commerce will be held Thursday at Peleg 
Francis’ farm in Rehoboth. 

The S. O. Bigney Co. has been granted 
a patent on their Persian inlaid or Oriental 
coloring with ribbed surfacing. 

The team representing the Standard But- 
ton Co, has been awarded the silver loving 
cup for winning the championship of the 
Manufacturers’ baseball league. 

A number of local members of the Home 
Market Club of Boston will attend the 
25th annual reception and dinner of the club, 
to be held in Boston on Oct. 24. 

H. H. Allen has given a silver loving cup 
to the soccer football league which was 
organized last week. The cup will go to 
the winning team of the league. 

C. Sidney Smith, who has been identified 
with the jewelry industry in Attleboro for 
the past 40 years will leave in the near 
future for California where he will take up 
his residence. 

Senator Henry Cabot Lodge, the friend 
of the jewelers in the Attleboros and Plain- 
ville, was given a splendid vote in the pri- 
maries last Tuesday. In the three places he 
received 2328 votes to his opponent’s 825. 

The Dominick & Haff Co. will move their 
North Attleboro branch to Attleboro on 
Nov. 1, according to an announcement made 
last week. The need of additional room is 
given as the reason for removing. A. G. 
Syms, formerly of the William E. Durgin 
Co., of Concord, is manager of the concern 
and he has already secured a resident in 
Attleboro. The firm employs about 100 
men, 











Frank P. Kennedy is making a business 
trip through the west. 

Extensive repairs are being made to the 
Bliss building on Chestnut St. 

Frank Leddy has taken a position on the 
Swift & Fisher traveling force. 

All of the firms in Plainville are now 
operating on a full time schedule. 

A. G. Debs has returned from a trip to 
Ohio made for the Robinson Bros. Co. 

Ernest N. Mulvey, Charles A. Whiting 
and Byren Gardiner are enjoying a stay in 
Maine. 

Theron Curtis, Orin Clifford and Harry 
Fisher were named last Tuesday as delegates 
to the Republican State convention. 

The Whiting & Davis soccer football team 
was represented at a meeting held in Attle- 
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boro last week for the purpose of organizing 
a shop league. 

The J. F. Sturdy’s Sons’ Co., Attleboro 
Falls, won the championship of the Twi- 
light league. Fred Sturdy, of the concern, 
took an active interest in the team and was 
in attendance at all the games. 

Herman Holzner has submitted a design 
for an electric light to the Board of Trade 
which would advertise the jewelry industry. 
The sign would bear the inscription “North 
Attleboro, the Pioneer Jewelry Town.” In 
the middle of the sign would be a ring 
emblematic of the industry. 











E. C. Blaiches, of Irvington, has been 
granted a patent for a finger ring. 

William D. Sinnock has left for a trip 
through the middle west in the interest of 
his concern, Ehrlich & Sinnock, manufac- 
turing jewelers at 126 South St. 

Mr. and Mrs. Frederick J. Keer, 601 Clif- 
ton Ave., and their sons, Frederick J. Keer, 
Jr., Alexander and Theodore Keer, have re- 
turned from Bay Head, where they enjoyed 
the Summer. 

The Newark Jewelers’ Guild is the trade 
name which has been filed for the business 
of manufacturing jewelry and novelties con- 
ducted at 259 Rose St., by William Guild 
of 68 Glen Ridge Ave., Glenridge. 

Burack Bros., manufacturers of rings and 
mountings, 85 Columbia St., have doubled 
their floor capacity and have built an annex 
on the second floor where their offices are 
located. The firm’s factory now occupies 
a total floor space of 3,000 square feet. 

Several Newark concerns had exhibits at 
the eighth annual exposition of the cham- 
ical’ industries recently held in the Grand 
Central Palace, New York city. Among 
the concerns was Baker & Co., 54 Austin 
St., manufacturers of platinum, who had 
an exhibit of platinum. 

Some manufacturing jewelers of New- 
ark have noted a little improvement in trade 
since Sept. 1. Buyers are getting back from 
their vacations and are beginning to think 
of the holiday trade. With the settlement 
of the coal strike and partial agreements 
in the railroad strike, better business is ex- 
pected soon. 

The Elgin Jewelry Co. has leased for a 
long term of years the property at 242 Mar- 
ket St. The aggregate rental for a term of 
vears is said to be about $35,000. When the 
jewelry company first decided to take a 
lease on the property there was no store at 
that number. Plans, however, were drawn 
for the store, and from them the company 
decided to lease the property. The con- 
struction of the store front was recently 
completed. 

The National Pearl Works of this city, 
manufacturers of pearl novelties and but- 
tons, manicure sets, etc., of which A. Keer 
is proprietor, has effected a consolidation 
with the Warren Pearl Works of Philadel- 
phia and the Philadelphia Pearl Novelty 
Co. Incorporation papers have been filed 
for the consolidated company, which will 
be known as the Philadelphaia Pearl Nov- 
elty Co., Inc. Its factory and offices will 
be at 23rd and Arch Sts., Philadelphia. 
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Chicago Notes 


Steve Bridges, of Despres, Bridges & 
Noel, spent a few days last week at Mar- 
shalltown, Ia. 

Albert J. Friedman, Heyworth building, 
is spending a couple of weeks at one of the 
Wisconsin lakes. 

I. Schwartz, Heyworth building, left last 
Thursday on a three months’ business trip 
through the south. 

J. C. Manheimer, of Louis Manheimer & 
Bros., spent the past week at Indianapolis 
visiting with friends. 

Max Kling, Newark, N. J., spent the past 
week in Chicago calling on the trade en 
route to the middle west. 

Adolph Weiss, of Heinrich, Herrmann & 
Weiss, is calling on the leather goods trade 
in the northwest this week. 

“Jake” Levine, Chicago manager for L. 
Heller & Son, spent several days at Minne- 
apolis last week visiting the trade. 

J. E. Korshak, 1316 Capitol building, and 
Mrs. Korshak, returned recently from a 
month’s motor trip through the east. 

Louis Finch, Heyworth building, returned 
last week from the northwest, where he 
visited the trade for a couple of weeks. 

N. T. Sherwood, of the Bassett Jewelry 
Co., returned last week from a successful 
six weeks’ business trip through the south. 

FE. G. Adler, of the Bonner Mfg. Co., left 
last week for his regular Fall trip to the 
Pacific Coast and will be gone for six weeks. 

M. Schochet, manager of the Chicago of- 
fice of the Glastonbury Silver Co., left last 
week on a short business trip over his ter- 
ritory. 

M. A. Pokrass recently returned with his 
family from a three weeks’ motor trip 
through northern Wisconsin, where he fished 
and rested. 

O. S. Liebermann, of the Stein & Ellbogen 
Co., left last Thursday for his regular Fall 
trip through Michigan, and will be gone for 
three weeks. 

Louis Federman, of the Shiman-Miller 
Mfg. Co., recently left’ for the Pacific Coast 
to visit the trade there and will be gone 
until Oct. 15. 

Fred Whitney, representing the Hadley 
Co., left last week for his southern and east- 
ern territory and expects to be gone for 
about 10 days. 

L. W. Williams, Chicago manager for the 
Theo. W. Foster & Bro. Co., returned last 
week from a nine weeks’ business trip 
through the south. 

O. C. Pohlmann and P. E. Jonas, of W. 
C. Owen, Shop building, are now calling on 
the trade in their respective territories and 














report business conditions greatly improved. 

James McCullough, of the Paye & Baker 
Mfg. Co., is now making a business trip 
through Ohio and Michigan and will be 
gone for three weeks. 

J. R. Elliot, of the clock department of 
The Fair, returned last week from Milwau- 
kee, where he spent a couple of weeks rest- 
ing and visiting with friends. 

Max Templehopf, Coast representative for 
J. Gottlieb, spent a day at the Chicago of- 
fice of this concern and visited with H. Mil- 
stein on his way to the west. 

M. M. Hart, of the Hart Jewelry Co., 
accompanied by his wife, returned last week 
from a short motor trip through Illinois, 
where they visited with friends. 

Al. Moss, representing the J. J. White 
Mfg. Co., returned this week from a six 
weeks’ trip to the Pacific Coast, where he 
found conditions greatly improved. 

A. B. Paulson, Chicago manager for the 
Waite-Thresher Co., returned recently from 
a short business trip through the northwest 
and reports business there as active. 

O. A. Lessing recently left on a business 
trip to the east, and while east will visit at 
the factories which he represents. He ex- 
pects to return to Chicago in about a month. 

Joe Linn, diamond buyer for Despres, 
Bridges & Noel, returned last week from 
Michigan City, where he went to close up 
his Summer home and bring his family 
home. 

“Abe” Rothschild, Brunswick, Ga., accom- 
panied by his family, visited the markets in 
Chicago last week en route home from the 
east, where he has been resting for several 
weeks. 

Carl P. Kionka, Goddard building, re- 
turned last week from a two weeks’ trip 
through the middle west, and after remain- 
ing here for a few days left for a short trip 
through Wisconsin. 

H. W. White, of Despres, Bridges & Noel, 
returned last week from a two weeks’ trip 
through the west, and after spending a few 
days here left for his Indiana territory to 
be gone for about 10 days. 

Charles H. Yahn, accompanied by Mrs. 
Yahn, Enid, Okla., visited the Chicago mar- 
kets last week for a few days on their way 
home from Pittsburgh, whither they mo- 
tored and spent some time with friends. 

Paul Greulich, Milwaukee, Wis., called on 
the Chicago markets last week to make pur- 
chases for the new store he is opening in 
Milwaukee. Mr. Greulich had been con- 


nected with J. E. Field & Co. for some time. 

Hugh F. Ziehm has opened a shop in suite 
1502 Heyworth building, where he is doing 
diamond setting to the trade. 


Mr. Ziehm 
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formerly was connected for many years with 
the Mueller-Michael Co. and is well known 
in the trade. 

i, H. Dillingham, Chicago manager for 
the Farrington Case Co., Powers building, 
left last week for the northwest, and from 
there will continue west to the Pacific Coast. 
He will return by way of Texas about the 
middle of October. 

A. M. Erdahl, retail jeweler at 3262 N. 
Clark St., left last week, with his wife, for 
a two weeks’ motor-trip around Lake Michi- 
gan. They expect to take in all places of 
interest along the line in Indiana, Michigan, 
Wisconsin and Canada. 

M. Dickinson, who represents Louis Man- 
heimer & Bros., through the south, is spend- 
ing several days in Chicago rearranging his 
Fall samples. Mr. Dickinson will leave 
some time this week for his territory to be 
gone for several months. 

Le Roy Present, formerly associated with 
his father in the diamond business at Roch- 
ester, N. Y., who recently started in the dia- 
mond business for himself at 170 Broadway, 
New York city, spent the past week calling 
on the trade here and visiting his many 
friends here in this city. 

Loren C. Lossau, of the Hart Jewelry 
Co., is making a short business trip through 
Wisconsin. John E. Freidland, of the same 
concern, returned recently from a successful 
trip through southern Illinois and Indiana. 
D. Felsenthal also left last week on a short 
trip through his territory. 


H. J. Bouchard, of the Bouchard-Longden 
& Geier Co., and P. H. Winterberg, diamond 
broker, returned from Lost Land Lake, near 
Hayward, Wis., last week, and have sur- 
passed all previous efforts of anyone in the 
trade telling “fish” stories, even to claiming 
that they caught six muskies in one day. 

Raymond Barry, in connection with the 
Wolcott Mfg. Co. line, has taken on the 
line of hand-wrought silver manufactured 
by E. H. Breese, whom he will represent 
through Illinois. James Higgins, who rep- 
resents Mr. Beese through the middle west, 
returned last week from a three weeks’ trip. 

L. C. Honeyman, of the Honeyman 
Jewelry Co., Pueblo, Colo., accompanied by 
a friend, motored to Chicago last week to 
visit the markets and renew old acquaint- 
ances. Mr. Honeyman claims they spent 
three days and three nights in driving to 
‘Chicago without stopping to rest, on account 
of the torn-up roads. 

Frank S. Boyden, of Boyden & Minuth 
Co., Heyworth building, is spending a couple 
of weeks in Colorado looking over a gold 
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Platinum, Gold, Silver and Soft Soldering 


Quickly and Easily Done on the MAR-VEL ELECTRIC SOLDERING MACHINE 
MAR-VEL TRANSFORMER Produces SIX DISTINCT Units of Heat 


The Most Remarkable In- | try OR MORE RANGES of heat can be ob- The 
vention of Recent Years tained from each heat unit by soldering the work Ori + 
iginal 


A wonderful saving of time and on different places on the carbon. | \ 
or al for jewelers and optom — leg sg in —_ ot oat is a on 7 and 
; : ; carbon direc over post, the farther from center 

We have given this machine one of carbon soliuclog is done, the less heat is ob- Perfected 
year’s test by jewelers in dif- tained. 
ferent parts of the country. The 
results have been so gratifying 
that we now offer this machine 
to our customers with the ut- ONE CARBON 
most confidence. ONLY required to 
solder successfully all 
classes of work. [lor 
the convenience of our 
customers, we furnish 
two sizes of carbons, 
the extra carbon with- 
out extra charge. 


































































Life Guarantee 








It does hard or soft soldering. 
Work prepared in usual way— 
not necessary to remove stones 
from rings. Spectacle bridges 
can be soldered without remov- 
ing lenses or even zylo rims. En- 
ameled emblem rings sized with- 
out danger to enamel. 


The Mar-Vel Works Like a Charm 
Absolutely Shock-Proof 


No. 42562 
Mar-Vel Electric Soldering Machine 


Complete with foot switch, 2 car- 
bons, copper tweezer and point 
and full instructions 


$75.00 69‘Cisn 


Or Deferred Payment Plan, $7.50 with order 
and $7.50 per month for 9 months. 















For 110 Volt 
60 Cycle Alternating 
Current only 
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} Soldering Ring Soldering Spec Bridge Soft Soldering Soldering Ladle 

Not necessary to remove stones; The speed with which a spec. Remove carbon electrode with For gravy ladle set heat at 2 and 
the job is done before heat reaches bridge can be soldered makes it holder and use post for contact 3 and note speed job is done. 
them. Set heat levers on 2 and 2 unnecessary to remove the zylo for light work. Heavier work can ver requires relatively more heat 
for medium shanks, heavy shanks rims or even the lenses. be done on carbon with heat set at than gold and you still have a 
2 and 3. Solders enameled emblem 1 and 1, higher heat (3 and 3) to fall back 
rings with perfect safety. on for heavier pieces. 


WARNING Letters Patent No. 1426311 have been issued to the manufacturer of the Mar-Vel Electric Soldering Machine, cov- 
ering Jewelry and Optical Soldering by electricity, and this company, together with patentee, intend to fully pro- 
tect our interests against all parties making, selling or using—infringing machines. 


THE C.&E. MARSHALL CO. 


Worrro mich mam CHICAGO) [SOLUMB USO] O. 


A GREATER VALUE A GREATER SERVICE 
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mine that he is interested in that is located 
near Granite, Colo. 

C. E. Howes, Heyworth building, left last 
Sunday for a trip through the northwest 
territory. 

Howard C. Rowbotham left last Sunday 
evening for a business trip through the mid- 
dle west and will be gone for three weeks. 

Charles A. York, manager of Lebolt & 
Co.’s repair desk, is spending a month with 
friends in the wilds of Wyoming hunting 
for game. 

Edhart M. Brandrud, watchmaker and 
jeweler at 3758. W. North Ave., attended 
the Conclave of the Knights Templars held 
at Peoria, Ill. 

Elias Markens, of the S. Wechter Co., 
Capitol building, left last week on his Fall 
trip through the south and west, and will be 
gone for 10 weeks. 

Louis Sherman, representing Reiner & 
3erkow, Masonic Vaults, returned last week 
from the northwest, where he spent a week 
calling on the trade. 

John Herschede, of the Herschede Hall 
Clock Co., Cincinnati, O., spent the past 
week in Chicago calling on friends and visit- 
ing with his customers. 

N. F. Wechter, of the S. Wechter Co., 
returned recently from New York and the 
east, where he has been spending a couple 
of weeks visiting the markets. 

Arthur Lundquist, manager of the Chi- 
cago office of the Geo. H. Fuller & Son Co., 
is spending a couple of weeks with his fam- 
ily at one of the lakes in Michigan. 

Mrs. K. E. Lookabaugh, associated with 
K. E. Lookabaugh in the retail business at 
6962 Glenwood Ave., is spending a month 
at Kilfore, Nebr., visiting at her old home. 

Joseph Frank, of Sussfeld, Lorsch & 
Schimmel, is spending a month in Chicago 
calling on the trade in the absence of Sidney 
Greenberger, who represents them in this 
territory. 

Herman Gansberg, of Eliasoff & Birn- 
baum, and Jacob Arons, of Walhanan & 
Serber, are spending a week in Chicago 
calling on the trade en route from the Coast 
to the east. 

R. J. Bourgeois, vice-president of the W. 
D. Smith Silver Co., Fulton and Kentor. 
Sts., returned this week from New York, 
where he has been spending the past month 
attending the business. 

A. G. Pogul, of Skaletzky & Schutte, is 
spending a week in Chicago calling on the 
local trade en route to the east to visit the 
factory, after spending the past two months 
calling on the Coast trade. 

Sidney Lebolt, of Lebolt & Co., left last 
Saturday to motor with a friend to Lake 
Geneva, where he is again going to try his 
luck at black bass fishing. Mr. Lebolt re- 
turned early last week from a similar trip. 

Charles Gold, of Levitt & Gold, New 
York, spent several days of last week in 
Chicago visiting the trade and renewing old 
acquaintances. Mr. Gold remarked it was 
a great pleasure to again meet his many Chi- 
cago friends. 

Among the visitors in Chicago last week 
were: J. G. Jessen, Rensselaer, Ind.; Wm. 
Queeman, Milwaukee, Wis.; W. J. Upsall, 
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Wateseka, Ill.; Harry M. Goldstein, of the 
Goldstein Jewelry Co., Peoria, Ill.; Eugene 
Parker, Lansing, Mich.; L. Goodman, Gary, 
Ill.; C. W. Uffenbach, Fond du Lac, Wis. 

Word has been received at the Chicago 
store of Lebolt & Co. that Jack Lebolt, ac- 
companied by his wife and son John, are 
preparing to leave their Paris office Oct. 18 
to sail on the steamship Majestic for New 
York. They expect to reach there about 
Nov. 4. Mr. Lebolt has been in Europe for 
the past four months, combining business 
with pleasure. 

Sympathy from friends throughout the 
trade was extended to George B. Moore, in 
charge of the jewelry department for Strauss 
& Schram, on account of the death of his 
wife, who passed away last Wednesday, 
after an illness of a couple of years. Fu- 
neral services were held from her home, 6600 
Minerva St., on Saturday, Sept. 16, and in- 
terment was at Rosehill Cemetery. She is 
survived by her husband and one daughter. 

The Randahl Shop, which has been lo- 
cated at Norwood Park, IIl., for many years, 
moved recently to a much larger and newly 
equipped factory.at 4550 Fulton St. This 
concern will continue in the manufacture of 
all sterling hand-wrought and polished hol- 
low-ware. The new factory will accommo- 
date about again as many workmen as in its 
former location, and the concern is now in 
a position to take care of its increasing busi- 
ness. 

Word was received here last week con- 
cerning the narrow escape from drowning by 
A. H. Tegge, jeweler, at Iron River, Mich. 
He was camping with some friends at Sun 
Set Lake and started out early in the morn- 
ing to fish. Luck being poor he decided to 
take a swim and dived off his boat. Before 
he realized the boat had drifted far out and 
he decided that it would be better to swim 
to shore than attempt to reach the boat. 
When about a quarter mile from shore he 
called for help. Edward Fry, wholesale 
jeweler of this city, and others went to his 
rescue and reached him just in time. 











is on his vacation in Sedalia, Mo. 

Arthur Clark, of the Clark Tool & Ma- 
terial Co., has returned from a vacation to 
Colorado. 

J. V. Dickinson, of the Elgin National 
Watch Co., visited the trade in Kansas 
City recently. 

Mr, and Mrs. C. B. Norton and daughter, 
Edith, have returned from a vacation in 
northern Minnesota. 

Fred Sands, publisher of the Mid Con- 
tinent Jeweler, has returned to his office 
after a siege of illness. 

N. L. Meschek, formerly of Kansas City, 
has returned and is opening a jewelry shop 
at 3lst and Troost Sts. 

Mr. and Mrs. Noble Fuller are motoring 
to Duluth, Minn. Mr. Fuller is a member 
of the Edwards, Ludwig, Fuller Jewelry 
Co. 

The Kassel Jewelry Co., Kansas City, 
Kans., is to be remodeled soon. Frank T. 
Kassel, owner, intends to shorten the store, 
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to redecorate and to replace the old front 
with a new one. 

Visitors in the city recently have been: 
C. E. Bagshaw, Belton; A. F. Gantz, 
Stewartsville; J. O. Stott, Paola, Kans.; 
W. H. Gray, Ashland, Kans., and G. H. 
Church, of Oak Grove. 

Jewelers capitalized the automobile races 
which took place in the newly built speed- 
way on Saturday, Sept. 16. The Cady & 
Olmstead Jewelry Co. devoted its principal 
window display to a showing of stop watches 
which could be used at the races. The 
Jones Store Co.’s jewelry department 
featured a complete line of field and opera 
glasses which it advertised would enable 
one to thoroughly enjoy the races. 











two men whose 
automobile they stopped and in which were 
hidden cases of Oneida Community silver- 
ware valued at $500. The labels and ad- 
dresses had been removed. The automobile 
was driven by Lona Marcoux, 30 years old, 


a Wabash Railroad conductor. At Grand 
River and High St., the patrolman stopped 
the car because he became suspicious of -the 
driver’s actions. The officer placed Mar- 
coux and George F. Hines, an engineer for 
the Wabash Railroad, who was in the car, 
under arrest. Both claimed they did not 
know of the silverware. Federal officials 
are investigating. 

For speeding his automobile at 30 miles 
an hour on Grand River Ave., on Aug. 28, 
Morris Friedberg, 1254 Griswold St., was 
sentenced to serve a day in the Wayne 
county jail and to pay a fine of $25. Judge 
Charles L. Bartlett of the Recorder’s-Court 
—just re-elected to office—was the judge 
who imposed the fine and sentence. From 
Joy Road to Livernois Ave. on Grand 
River Ave., a motorcycle officer testified he 
paced Friedberg’s machine, and declared he 
was going 30 miles an hour. Friedberg 
testified he was not watching his speedom- 
eter and had no idea he was violating the 
law against speeding. Friedberg spent the 
day in jail Wednesday, Sept. 14, and paid 
his fine in addition. 

Dispatches from Mt. Clemens say that 
two privates in the 94th Air Squadron, sta- 
tioned at Selfridge Field, confessed, accord- 
ing to the police, to robbing two Mt. Clem- 
ens jewelry stores, about Aug. 15, of more 
than $400 worth of watches, rings and other 
jewelry. It is also charged the same men 
planned to rob the Citizens’ National Bank 
at Mt. Clemens. Arthur Kennedy, 18 years 
old, and Charles Alone, 19 years old, were 
turned over to the police by Major Charles 
M. Spatz, commanding Selfridge Field. 
This was done after jewelry identified as 
having been taken from the La Rue and 
Schunke jewelry stores in Mt. Clemens was 
found in the possession of the men. An at- 
tempt by one of the men to sell a watch 
led to the discovery of the stolen jewelry. 
Kennedy’s home is said to be in Youngs- 
town, O., and Alone’s in Cornwall, Ont. 
They were to be arraigned on the charges 
of breaking and intering in the night time 
and grand larceny. 












J. M. Finucan, optometrist and optician, 
Tomah, Wis., will open an office in the Citi- 
zens’ National Bank building, Merrill, Wis., 
this month. 

C. J. Meyer, salesman for the Boszhardt- 
ossin Co., Milwaukee, has returned from a 
trip through Wisconsin, and reports that 
conditions in the business field are excellent. 

G. M. Schuct has opened a clock repair 
shop at 405 Iron block, Milwaukee. Mr. 
Schuct is a son of Max Schuct, who oper- 
ates a jewelry store at 1509 Vliet St., Mil- 
waukee. He has specialized in clock repair 
work for the past several years. 

Mr. Schneider, Burlington; A. P. Wilde, 
south Milwaukee; B. Panik, Cudahay; Ed- 
ward J. Bieck, Sullivan; H. A. Brunke, Ber- 
lin, and C. C. Parrott, Monticello, were 
among the State jewelers who called upon 
the Milwaukee whoesalers during the past 
week. 

W. H. Schwanke, of the Boszhardt-Possin 
Co., Milwaukee wholesale concern, has re- 
turned from a two weeks’ vacation spent 
in northern Wisconsin. Mr. Schwanke was 
troubled with a foot infection resulting from 
a slight wound received during his vacation, 
but has recovered and is back at work. 

Milwaukee friends of W. H. Upmeyer, of 
the Bunde & Upmeyer Co. jewelry store, 
are beginning to appreciate Mr. Upmeyer’s 
annual vacation at Three Lakes, Wis. The 
reason for this is the increasing number of 
friends who are receiving gifts of excellent 
fish from Mr. Upmeyer, who is an expert 
angler. 

Milton H. Klopf has purchased the jewel- 
ry business of Louis Miller, 990 Kinnickinnic 
St., Milwaukee, and took possession on Sept. 
15. Mr. Miller, who has been in the jewelry 
business for over 20 years, will retire. Mr. 
Klopf has been with Aug. Pack, of Rack’s 
jewelry store, 12th and Vliet Sts, for the 
past 15 years. 

More than 600 manufacturers and jobbers 
of Grand Rapids and Muskegon, Mich., will 
be invited to inspect the industries of Mil- 
waukee the latter part of September. An 
invitation has been extended to them by 
the jobbers’ section of the Association of 
Commerce, which recently made a_ booster 
trip to the two cities. 

The bowling season in Milwaukee has 
started with a bang, and finds many local 
jewelers in the ranks of those who are 
warming up for the tournaments which are 
to be held here this Winter. Both the Na- 
tional Bowling Association tournament and 
the National Knights of Columbus tourna- 
ment will be held in Milwaukee this year. 

The Merchants’ and Manufacturers’ As- 
sociation of Fond du Lac, Wis., which num- 
bers in its membership most of the jewelers 
of that city, held its annual meeting and 
election of officers in the association build- 
ing at the Fair Grounds. T. H. O’Brien 
was elected president, J. F. S. Gruenbeck, 
treasurer, and H. F. Wetter, secretary, for 
the coming year. 

Otto Glahn, manager of the National 
Jewelers’ Supply Co., of Milwaukee, is mak- 
ing trips among the Wisconsin members of 
the jewelers’ fraternity, and reports that 
business and business prospects are both ex- 
cellent. Jewelers throughout the State co- 
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operate in promoting business, and maintain 
an attitude of optimism which, according to 
Mr. Glahn, is highly commendable. 

The annual picnic of the O. H. Bingen- 
heimer Co. employes was held at Lake Ne- 
manbin, in the Wisconsin Lakes district, and 
was attended by male employes of the com- 
pany and their guests. The usual games, 
horseshoe pitching céntests, and athletic 
events, were prominently featured on the 
program. The picnic commenced on Satur- 
day, Sept. 16, and held over until late in the 
evening of the 17th. 

Louis Esser, of the Louis Esser Co., Mil- 
waukee jewelers, together with Henry 
Stecher, F. Feiling, and Ed. Rohn, all 
prominent jewelers of Milwaukee, have left 
for an extended fishing trip through north- 
ern Wisconsin. Mr. Esser will establish 
headquarters at Mercer, Wis., while a party 
composed of Messrs. Stecher, Feiling and 
Rohn will make the “rounds” of the north- 
ern Wisconsin lakes. 

Charles Wolter, who has conducted a 
jewelry store in south Milwaukee for the 
past 10 years, has sold out to Volckmann & 
Son, formerly in the jewelry business at 
Lake Mills, Wis. After leaving Lake Mills, 
Mr. Volckmann started a jewelry store in 
north Milwaukee, leaving that to take over 
the Wolter enterprise in conjunction with 
his son. Mr. Wolter associated himself im- 
mediately with the National Jewelers’ Sup- 
ply House of Milwaukee, for which he will 
handle all of the watch work. 

On Sept. 24, the daylight saving time 
which has been in effect in Milwaukee 
throughout the Summer, will be changed to 
standard time. Local jewelers state that the 
annual change from daylight saving to stand- 
ard time and vice versa is fraught with 
much damage to timepieces. ‘Clocks, espe- 
cially those with bells and chiming appa- 
ratus, are temporarily put out of commis- 
sion through use of wrong methods of re- 
setting. As a consequence, local jewelers 
expect a great deal of repair business around 
the 23th. 

Milwaukee and Wisconsin jewelers, home 
from the annual convention of the American 
National Retail Jewelers’ Association held 
at Cincinnati recently, report that the con- 
vention was the largest and most satisfac- 
tory in the history of the organization. J. 
P. Hess, of Fond du Lac; Henry F. Stecher, 
John Stouthamer, of Milwaukee; A. W. 
Anderson and George H. Kelley, of Neenah, 
were among the attendants at the conven- 
tion. Mr. Hess and Mr. Stouthamer were 
Wisconsin delegates, while Mr. Anderson 
was re-elected national secretary, and Mr. 
Kelley re-elected counsel for the associa- 
tion. Neenah, Wis., will continue to be the 
general office headquarters of the associa- 
tion for another year as a result of the elec- 
tions. 

3usiness conditions in Milwaukee have 
greatly improved, according to Henry Rank, 
of the Rank & Motteram Co., retail jewel- 
ers. Collections are much better now than 
they have been for many months. Money 
is easier because of industrial and agricul- 
tural activity, and the attitude of fear and 
extreme caution so Jong maintained by the 
buying public is rapidly disappearing. Thrift 
campaigns staged by Milwaukee banks have 
helped to create a feeling of independence 
in the minds of the large army of new sav- 
ings customers, and as a result more cash 
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purchases are noted in the retail stores. 
“Business is here, and going to be here,” 
Mr. Rank says in advising merchants to 
increase their efforts and secure their share 
of the business. 


Newspapers of Milwaukee are always 
willing to co-operate with Milwaukee jewel- 
ers in securing all possible pubicity for new 
ideas and new novelties which the jewelers 
receive. Local retail jewelers are quick to 
take advantage of this free publicity, and 
in turn give the newspapers many hints for 
special articles of interest to the public. An 
example of this is the reproduction in the 
Sunday sections of a leading Milwaukee 
newspaper of a new novelty for this city. 
It consists of a watch intended to be worn 
on the finger. Under the caption, “She still 
has time on her hands,” the newspaper 
printed a picture of a pretty Milwaukee girl 
wearing one of these watch-rings. A lead- 
ing Milwaukee jewelry store is showing the 
rings in a special window display. 

Wisconsin jewelers are interested in a re- 
cent opinion handed down by Banking Com- 
missioner Marshall Cousins, of Wisconsin, 
regarding the value of checks drawn upon 
defunct banks. The opinion, which was 
written in the case of the State Bank of 
Montfort, recently closed by Commissioner 
Cousins, holds that if a bank is closed or 
fails, outstanding checks, if more than two 
days old, are generally valueless to the per- 
son to whom they are made. If the bank 
fails, however, on the day the check is writ- 
ten, or before the closing hour of the fol- 
lowing banking day, the man who wrote the 
check is responsible, the opinion held. In 
cases where the checks must be sent through 
the mail, the time in which checks on a de- 
funct bank must be cashed to be of any 
value may be extended by the period of 
time taken in the mails. 


An unusually careless burglar or burglars 
broke into a building which houses a Piggly 
Wiggly store and the Zolot jewelry store, 
2806 North Ave., Miuwaukee, looked into 
the back room of the jewelry store, which 
was empty because the stock for the store 
which had opened on Sept. 1 was unpacked, 
and decided that the Piggly Wiggly store 
offered a better field for their operations. 
Accordingly they blew open the safe of the 
Piggly Wiggly store with nitroglycerine, 
and secured about $250 in cash and paper. 
In the front section of the jewelry store, 
separated from the storeroom by an un- 
locked door, was $1,500 worth of jewelry 
which the burglars, who had already gained 
access to the storeroom, could have taken 
with little effort. Despite the “crude” tac- 
tics displayed in chosing the scene of their 
efforts, the work was declared by police to 
be that of “professionals.” 








Denver 





Richard Beghtol, son of Charles A. Begh- 
tol, former Denver jeweler, but now rest 
dent manager of the Norris, Alister-Ball 
Co., has joined the Arthur Jacobson Co. — 

W. Llewellyn, Denver, Colo., is offering 
creditors a settlement of 30 cents on the 
dollar payable 10 cents in cash, 5 cents 
Nov. 15, and 15 cents Jan. 15, 1923. The 
assets are reported to be $3,837.45 and the 
liabilities, $7,821.89. 



























September 20, 1922. 








M. Schwab was one of the donors to the 
fund for the orphans at the General Protest- 
ant ()rphanage which was raised at the an- 
nual least day. 

Aaron Cohn and “Nate” MHahn, of 
Cohn, Hahn & Newstedt, have returned 
home from short vacations and are enthu- 
siastically preparing for road trips. 

A clearing out of road men from the 
office of the Richter & Phillips Co., left but 
few men in the office. Samuel Young 
started for Texas, Harvey Phillips left for 
the Virginias, J. B. Thomas went into Ken- 
tucky, Randolph Hartman is in Tennessee, 
and Herman J. Promnitz has gone to cities 
in Ohio north of Cincinnati. 

Julius Hahn, of the Hahn-Jacobson Jewel- 
ry Co., has plans drawn for a beautiful new 
home to be erected on Rose Hill. It is ex- 
pected to be ready for occupancy next 
Spring. A feature of the first floor plan 
will be a solarium, with a fountain to add 
to its cheerfulness. A living room, with 
fireplace, dining room, reception hall, break- 
fast room, kitchen and lavatory, will com- 
plete the first floor. Four bedrooms and 
two baths will be on the second floor, with 
servants’ quarters on the third floor. The 
house will be 72 by 40 feet. 

Scott T. Kirkpatrick, retail jewelry sales- 
man of Dayton, Ky., is recovering from a 
scalp wound suffered when he was struck 
by a stray bullet while automobile riding 
near Lincoln Ave. and Reading Road., Cin- 
cimati. The bullet bored through his felt 
hat and made a wound across the top of 
his head. He told police he and a friend 

with whom he was riding heard an explo- 
son and thought it was a tire, but when 
they alighted and found nothing the matter, 
they were climbing back into the machine 
when he felt blood trickling into his eyes. 
The wound is healing rapidly. 

Police are searching for the companion 
to a 17-year-old negro arrested following 
an attempt to rob the jewelry store of Jacob 
H. Reinstatler, Clark and Baymiller Sts. 
The robbery was attempted in broad day- 
light a week ago. The robber entered the 
store and called to the jeweler to come 
closer to the light, saying he had something 
toshow him. He carried a wrapped bundle. 
As the jeweler approached him the man 


withdrew a revolver from the package and 


ordered Reinstatler to throw up his hands. 
Instead of obeying the command the jeweler 
grabbed the barrel of the gun. As he did 
0 the robber pulled the trigger and the bul- 
let narrowly missed Reinstatler. The sound 
of the shot frightened the intruder, who 
wtoke the jeweler’s hold on the pistol and 
fed from the store. Reinstatler got his own 
pistol and started in pursuit. When he 
reached the street a pedestrian, attracted by 
the noise of the shot, shouted he had seen 
4 negro run into the back yard. A negro 
youth was found crouched there. He sur- 
tendered and at first denied knowing any- 
thing about the attempted holdup. Later 
he admitted to police he had been acting as 
okout. He registered as Allen Harris, 17 


Yrs old, 1042 Rittenhouse St., and said 
€ other man was a man he met in Lincoln 
ark a short while before. 

he name of the other man. 


He told police 
They both 
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came to Cincinnati several days before from 
Chicago and had been boarding at the Rit- 
tenhouse St. address. Because of the size 
of the youth there was some doubt regard- 
ing his correct age, and Juvenile Court of- 
ficers took X-ray photographs, proving be- 
yond doubt that he was not more than 17 
and possibly 16 years old. This is the first 
time X-ray photographs have been used lo- 
cally to determine the age of a prisoner. 








Akron, O. 


TRADE CONDITIONS 


Considerable improvement is reported in the re- 
tail jewelry industry, by leading downtown jewelers 
interviewed by a representative of THE JEWELERS’ 
CircuLar. Industrial conditions also are improv- 
ing and with the partial settlement of the rail 
strike in this section it is expected that with the 
lapse of another month the trade will have ex- 
perienced quite a revival. Most jewelry shops 
have placed large orders with wholesale houses in 
anticipation of a big holiday business. August 
sales showed a big increase over those of the 
two previous months, jewelers here said, this week, 
“We are optimistic as to the Fall business and 
— every reason to feel encouraged,” one jeweler 
said, 








A new retail jewelry store, known as 
Gourse’s, has been opened at 38 C. Howard 
St., Akron. It carries a line of moderate- 
priced jewelry. 

Installation of a new front has been com- 
pleted by the Alexander Jewelry Co. at 15 
S. Main St., Akron. The store is now one 
of the most attractive in the whole down- 
town section. 

“Dave” Shulan, well-known Akron jewel- 
er, is taking an active part in athletics and 
is a booster for baseball. He announced 
this week that he will present a silver lov- 
ing cup to the winner of the Class B cham- 
pionship. 

Retail jewelers of Akron paid little at- 
tention to the annual Fall style show staged 
by the downtown merchants the past week. 
They claim that it is useless to trim their 
windows for such an occasion as they are 
changed more often than the ordinary store. 

Retail jewelry shops reported increased 
sales last week, due to the hundreds of 
visitors who came to the annual Summit 
County Fair, which held forth here five days 
last week. Some shops say their business 
was better by 20 per cent., which is an in- 
dication that the farmers are better off finan- 
cially than they have been since before the 
war. 

Thieves broke a window in the Mitchel 
jewelry store, 45 S. Main St., Friday morn- 
ing, and are said to have escaped with 50 
gold rings, 15 watches and chains, five pearl 
rings and four’ gold-plated cigarette 
cases, valued at $1,000. A four-foot plate 
glass window was broken by the thieves. 
The robbery occurred between midnight and 
4 Aa. M. 

Organization of the Barberton Merchants’ 
Association, fostered by the Barberton 
Chamber of Commerce, has been effected 
and 100 per cent. of the retail jewelers are 
affiliated. The new organization, according 
to those backing the movement, will inau- 
gurate a campaign urging Barberton citizens 
to patronize home merchants instead of 
trading in other cities, including Akron. 

Retail jewelers of Akron joined with 
other merchants in: boosting for the annua! 
Summit County Fair. On Monday of last 


CIRCULAR 









115 


week every customer in their stores. was 
greeted with “Good morning, are you going 
to attend the annual Summit County Fair 
next week?” Jewelers also permitted ad- 
vertising cards:to be placed in their win- 
dows, which privilege is contrary to their 
policies. This is the first year retail jewel- 
ry merchants have taken such a keen inter- 
est in the fair. 


The city law department has been asked 
by the Akron Merchants’ Association to pre- 
pare an ordinance to prohibit jewelers who 
have not been in business for at least one 
year in Akron from holding auction sales. 
The purpose of the ordinance is to protect 
the public against itinerant jewelry mer- 
chants who come into the city shortly be- 
fore the holidays and unload a large amount 
of shoddy merchandise upon the public. Of- 
ficials of the Merchants’ Association have 
given the city law department a copy of a 
similar ordinance which has been passed in 
Baltimore and which has been held con- 
stitutional. 

The retail jewelry firm of George S. Dales 
& Co., 128 S. Main St., Akron, has been 
incorporated for $150,000 and will hereafter 
be known as the George S. Dales Co. Mr. 
Dales is president of the new company and 
will continue to direct affairs. The com- 
pany began work this week remodeling its 
building so that the third floor, which has 
only recently been acquired by the firm, will 
be devoted to additional jewelry floor space 
and a specialty shop. Offices of the com- 
pany will also be located on the third floor. 
“We believe in Akron’s future and are pre- 
paring for it,’ declared Mr. Dales in dis- 
cussing the expansion plans of the com- 


pany. 








Columbus, O. 


Mr. Vollner, of the Frank M. Deinlein 
Co., has returned from his vacation. Mr. 
Vollner spent his time on his farm. 

E. E. Marshall, president of the C. & E. 
Marshall Co., stopped at the Columbus 
branch for a short time on his way back 
to his home in Chicago from the convention 
at Cincinnati. 

M. M. Jay, of the Jay Jewelry Co., has 
returned from his vacation. Mr. Segel, of 
the Clarksburg branch, who was managing 
the local store during Mr. Jay’s absence, 
has returned to his home. 

Mr. Meisner, manager of the Kay Jewelry 
Co., who recently returned from Detroit, 
Mich., has secured the services of Newton 
King as salesman for the firm. - Mr. King 
is a graduate of the University of Michigan. 

Mr. Hohenstine, of the Hohenstine jewelry 
concern, has returned from the convention 
of the American National Retail Jewelers’ 
Association held in Cincinnati. Mr. Hohen- 
stine drove both to and from the convention 
in his automobile. 

Joseph Kresge, with M. M. Jay, is known 
in Columbus besides his adeptness in han- 
dling the jewelry trade as a pugilist of no 
mean ability. He has met and defeated 
some of the best members of his.class. He 
leaves some time this week for. Clarksburg, 
W. Va., where he will attend the Elks’ con- 
vention and where he will engage in a prize 
fight with Cocky Dillo of Pittsburgh. The 
scheduled to continue for 10 





contest is 
rounds. 














Fritz Barkan, diamond merchant, is leav- 
ing for a southern trip. 

J. Rogers, who makes the southern terri- 
tory for A. I. Hall & Son, is in town for a 
few days. 

Frank Cresalia, traveler for A. Eisenberg 
& Co., Inc., has returned from his southern 
trip, and reports a good business. 

Al. G. Benard, just back from Los 
Angeles, after a very satisfactory trip, is 
leaving for Portland, Ore., and Seattle. 

Ivan L. Smith, the northwest representa- 
tive of the Oneida Community, Ltd., has 
just passed through this city on a motor 
vacation through the State. 

The resident directors of the National 

Jewelers’ Board of Trade held their Sep- 
tember meeting, a few days ago, at the head- 
quarters in the First National Bank build- 
ing. 
Charles Weinshenk, of Charles Weinshenk 
& Son, is covering northern California where 
conditions ate prosperous, on account of 
satisfactory crops and activity in lumber 
circles. 

Retail jewelers visiting the trade this 
week include: C. S. Oberlin, of Oberlin 
Bros. Co., Fresno; J. B. Gardner, Stockton; 
S. A. Codore, Los Angeles; A. G. Prouty, 
Napa, and Carl Noack. 

D. Cowles, of New York, connected with 
the Ansonia Clock Co., passed through this 
city, en route from Medford, Ore., where 
he is interested in real estate. He had been 
looking after his holdings. 

Herbert Weinshenk, 704 Market St., has 
returned from a very enjoyable vacation 
spent at Highlands, above Santa Cruz, with 
his wife and baby. Zest was added to the 
outing, by combining a little business with 
pleasure. 

Clem Glass with Mrs. Glass and their 
young son and daughter; Mr. and Mrs. Jake 
Jepson and George Brock have been recent 
visitors. Messrs. Glass, Jepson and Brock 
are members of the well-known firm of 
Brock & Co., Los Angeles. 

W. F. Marshall, of the Burr W. Freer 
Co., took advantage of Labor Day to run 
over to Monterey and Pacific Grove. The 
wholesale jewelers had a busy four days for 
Admission Day created a legal holiday, on 
the Saturday following Labor Day. 

Ernest Block, of the Louis Stern Co., 
Providence, R. I., reached this city, after 
being delayed, all along the road, on account 
of late trains. He is now calling on his 
many friends and reports a very fair trade 
all along the way. “In Seattle and the north- 
west generally, I found things very much 
improved,” said Mr. Block. He plans to 
visit Los Angeles shortly. 

Members of the eastern trade, calling on 
San Francisco houses during the past week 

include: Louis Federman, of Shiman-Mil- 
ler Mfg. Co., Newark, N. J.; Walter B. 
Marble, of the Bugbee & Niles Co., of North 
Attleboro, and the Finberg Mfg. Co., 
Attleboro, Mass.; Charles Jacot, of the 
Forstner Chain Corp., Irvington, N. J., and 
George A. Kahn, of H. Nordlinger’s Sons, 
Inc., New York. 

Horace H. Allen, Coast manager for the 
Oneida Community, Ltd., has returned from 
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a visit to Los Angeles, saying that business 
there is remarkably good, conditions through- 
out this territory having improved very 
materially, during the past three or four 
months. Although there has been an im- 
provement throughout the country, Mr. 
Allen thinks the California territory is more 
prosperous than other sections. 

Cobblestones were the primitive tools used 
by three men who, early on the morning of 
Sept. 7, broke the plate glass windows 
in three jewelry stores of the San Fran- 
cisco downtown district. Driving up to 
the Kearney St. store of the Samuels’ 
Jewelry Co., about 6 a. M. they smashed 
the plate glass window, south of the en- 
trance, and filched articles valued at $500. 
Passers-by saw them do this and Lyman 
Russell, of 111 Lyon St., happened to be 
carrying a hammer. He was about to strike 
one of the bandits, as they ran past him, 
to their car, but aonther by-stander ex- 
claimed: “Look out! That’s the wrong 
man!” Being afraid of injuring an inno- 
cent spectator, Russell missed his opportunity 
of effecting a capture. The bold bandits 
then drove to the jewelry store of Abraham 
Morris, 433 Kearney St., where they 
smashed the window but did not obtain any- 
thing of very much value. Continuing their 
journey, they attacked the window of the 
Macey Jewelry Co., 904 Market St., where 
a ring, valued at $75, was taken, In addi- 
tion to the articles purloined, the bandits did 
several hundred dollars’ worth of damage to 
the three plate glass windows they smashed. 














TRADE CONDITIONS 


The retail jewelers of Evansville report that 
trade has started in quite briskly for September, 
and that they look for it to remain very good 
the remainder of the year. In spite of the rail- 
road strike, things are moving right along, al- 
though the car shortage has been interfering 
some with shipments of freight. Reports from 
the rural communities are more encouraging than 
they have been for some time past, and farin- 
ers have been doing more buying this Fall than 
they did a year ago this time. Collections are 
coming along all right, and there has been a steady 
improvement in general trade conditions. There 
is a feeling in the business world that trade in 
most lines will be better this Fall and Winter 
than a year ago. 





John A. Rholander, local retail jeweler, 
has returned from a trip to southern 
Indiana. 

Charles Artes, Jr., of the Charles F. Artes 
Co., Inc., Main St., retail jewelers, has re- 
turned from a trip to Boonville, Ind. 

Several pearls have been found this season 
along White River by mussel diggers. The 
largest pearl found was sold for $300. 

Local retail jewelry stores are laying in 
liberal supplies of Scottish Rite and Shrine 
jewelry to be prepared for the Fall convoca- 
tion and ceremonial that will be given here 
in November. Large classes will be taken 
in by the local lodges. 

Many of the credit men employed by 
local jewelry stores attended the annual out- 
ing of the Evansville Association of Credit 
Men that was given at a grove at Newburg, 
Ind., 10 miles east of here on Tuesday, Sept. 
13. An old fashioned basket picnic was 
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enjoyed and several games and contests were 
held during the day. The credit men were 
accompanied by their wives and sweet- 
hearts. 

E. A. Rhodes, Chrisney, Ind., was a 
business visitor in Evansville several days 
ago and reported that business conditions in 
his vicinity are coming along all right and 
that he is looking for a very good trade 
the remainder of the year. 

Local merchants including the retail 
jewelers here took an active part in the style 
show given in connection with the annual 
Evansville Exposition that was held at a 
local park from Sept. 9 to 16 and which 
attracted visitors here from many towns, 

Moses Gans, formerly vice-president and 
manager of I. Gans & Co., who sold their 
wholesale and retail jewelry store three 
years ago to Raphael Bros., has returned 
from a business trip on the road. Mr, 
Gans now is associated with a large notions 
firm in New York. 

Manager Huffman, of the National Jewelry 
& Clothing Co., Main St., whose store was 
opened several weeks ago, reports that in 
mining towns like Boonville, Bicknell, 
Winslow and other towns, there has been a 
great improvement in trade since the mines 
resumed operations a few days ago. 

Robbers a few nights ago broke into Mc- 
Connell’s general store at Scipio, Ind, 
several miles northeast of here and stole 
watches and jewelry along with other 
articles. The robbers are supposed to have 
made their escape in an automobile, The 
police have not been able to get a clue, 

Retail jewelers at Carmi and other towns 
in southern Illinois report that the resump- 
tion of the large coal mines in southern 
Indiana has greatly stimulated the retail 
trade and say that they are getting their 
share of it. They also report that condi- 
tions in the rural communities are improving. 
Dealers expect that their holiday trade this 
year will be larger than in previous years 
or since the close of the world war. 








Lichtenstein Bros., importers of “Norma 
Pearls,” 565 Fifth Ave. New York, have 
effected a national tie-up with the Norma 
Talmadge Film Corporation and the Asso- 
ciated First National Pictures, Inc., that is 
unique. To give local color to the plan, 
one jewelry store, one theatre and one daily 
paper are all utilized to exploit it. The idea 
is to conduct a sale of Norma Pearls in a 
local jewelry store at the same time that 
Norma Talmadge appears in that particular 
city in her First National attraction, “The 
Eternal Flame.” These sales can be re 
peated at any time Norma Talmadge appears 
in any of her productions in that city—not 
necessarily at the same theatre. A complete 
new set of novel display-material is w 
when a picture starring Norma Talmadge 
is booked for a theatre in the town, To 
give the newspaper something material to te 
to, a “Norma” pearl necklace with a 14 k 
white gold and diamond clasp, handsomely 
boxed, will be given them to offer as prize 
in some contest to be conducted by the 
newspaper. As a sample, a 4-foot candle, 
four inches in diameter (carmine red) ¥ 
given free for the store window, and th 
readers of the newspaper be entitled to est 
mate how long it will burn. The success 
ful one to receive the necklace. 
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again visiting his mining property near 
Randsburg. 

Louis Roessler, of the watch department 
of Brock & Co., has returned from a motor 
trip through southern California. 

H. H. Adams, San Francisco, representa- 
tive of the Gorham Silver Interests, has 
been visiting Los Angeles for a few days. 

Gross Bros., formerly at 432 S. Broadway, 
have opened a new store at 530 S. Broad- 
way, the location recently occupied by H. 
Silverstein. 

George Schenck, 503 Loew State Theater 
building, has returned from a_ successful 
hunting trip in the High Sierras. He se- 
cured the limit of deer allowed by law. 

Max Hammerslack, who has been in the 
diamond department of Montgomery Bros. 
for some time past, has returned to his pre- 
vious position with B. T. Williams, 225 W. 
5th St. 

M. K. Giant, doing a jewelry business at 
Vallejo, near San Francisco, has been spend- 
ing several days here on a pleasure trip. 
It is his first yisit here. He is accompanied 
by his family. 

C. S. Douglas, of the sales force of S. 
Nordlinger & Sons, has returned from a 
very enjoyable motor tour as far north as 
Monterey, where he attended the Del Monte 
golf tournament. 

Munro Montgomery, of Montgomery 
Bros., has returned from a pleasant automo- 
bile trip with his family. He spent a con- 
siderable part of his time in the Big Basin 
country north of Santa Cruz. 

Chester Montgomery, of Montgomery 
Bros., spent the Labor Day week-end by 
taking his wife and a few friends on a 
motor trip to Bear Valley. He has now 
left the city for a two weeks’ vacation. 

C. R. Baker and O. H. Phinney have 
opened a new store at 114 W. 3rd St., Santa 
Ana. Mr. Baker was formerly in the jewel- 
ty business at La Mesa, San Diego county. 
Mr. Phinney was at Grossmont, also in San 
Diego county. 

Edises & Wolff is the style of a new firm 
in Reno, Nev. Mr. Edises has heretofore 
been in business alone in the same city, 
but Mr. Wolff, who is his brother-in-law, 
has entered into partnership with him. They 
have a fine store, 

The T. J. Bruner Co. is now settled in 
its new and enlarged quarters, having taken 
possession of the additional 1,000 square feet 
of floor space recently acquired. Mr. 
Bruner has gone to San Francisco for a 
few days to visit his business there. 

N. C. Figley, of the sales force of the 
George D. Davidson Co., has gone to Van- 
couver and Rainier Park on a pleasure trip. 
K. C. Broughton, of the watch repair de- 
partment of the same company, has gone to 
Kansas to visit his parents and other friends 
in his old home. 

Joseph Joel, who has been on W. 6th St. 
for some months past, has given up his busi- 
ness there and opened a new store at 201 W. 
4th St., a location which he considers more 
desirable for his business. His new place 
has been thoroughly refitted with new fix- 
tures, new decorations and new window. 
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J. P. Tait, 329 W. 7th St., has returned 


“ from a hunting and fishing trip by motor 


car, which took him some 300 miles north 
of San Francisco, on the Eel River, and in 
Humboldt county. He was gone 10 days 
and had an especially successful and delight- 
ful trip. Two deer were among the game 
he secured. 

M. P. Kinney, father of the Kinney Bros., 
with whom he is associated in business, has 
returned from a visit to relatives and friends 
in Ohio and New York. Although some- 
what advanced in years, being a veteran of 
the Civil War, he stood the journey well 
and had an enjoyable trip. He was gone 
about six weeks. 


Practically all business was closed on 
Labor Day, Sept. 4, and many jewelers as 
well as others took the opportunity to leave 
the city on Saturday and not return till 
Monday night. Saturday, the 9th, was also 
a legal holiday in California, being the anni- 
versary of this State’s admission to the 
Union, but it was not observed except by 
the federal, State and municipal offices, the 
banks and a few others. 

Sam Hornick, traveling salesman for the 
P. D. Walsh Co., has just returned from a 
14 weeks’ trip during which he visited 
northern California, Oregon, Washington, 
Idaho, Montana, Wyoming, Colorado, Utah 
and Nevada. He reports business conditions 
in those sections fairly good. He was ac- 
companied by Peter Flynn, who is also in 
the employ of the Walsh Co. and who has 
now started out to cover southern Cali- 
fornia. 


The following out-of-town jewelers have 
been in Los Angeles recently: L.C. Tucker, 
Sierra Madre; R. H. Wilson, Ocean Park; 
W. E. Heald, Glendale; Benj. Lewis, Long 
Beach; Charles E. Perham, San Pedro; O. 
G. Tullis and Stephen Garey, Santa Monica; 
E. B. Finseth, Placentia; A. J. Dutton, 
Anaheim; H. E. Gould, San Bernardino; C. 
W. Middleton, Pomona; R. C. Wells, Elsi- 
nore; Frank Hoffman, Santa Ana; A. A. 
Goodyear, Santa Paula; A. Protsch, Re- 
dondo Beach, and J. H. Blanchard, Ocean 
Park. 


The announcement of the marriage on 
Sept. 7 of E. W. Reynolds, president and 
manager of the E. W. Reynolds Co., came 
as a surprise to many of his hosts of friends, 
but comparatively few having been let into 
the secret. The bride was Miss Anna Le- 
land, vice-principal of a suburban school, 
who, like Mr. Reynolds, is highly respected 
by a large circle of friends. Mr. Reynolds 
and his bride have been well acquainted with 
each other for a number of years and their 
union is universally regarded as a very 
happy one. Needless to say they are re- 
ceiving many hearty congratulations. They 
have gone away for a brief honeymoon. 

Clement Glass and George Brock, Jr., are 
home after several weeks spent in New York 
and other eastern cities, where they went on 
a buying trip. They report a very satisfac- 
tory trip. Mr. Glass, who is retiring from 
the firm of Brock & Co. to engage in the 
real estate business with his brother-in-law, 
will remain with the jewelry firm for a short 
time. Few men in Los Angeles have as 
many warm personal friends as has Mr. 
Glass and all are wishing him and antici- 
pating for him abundant success in his new 
venture. 











Drug & Jewelry Co. store at Clayton, Ind. 

Richard Smith, a diamond broker of the 
State Life building, has been ill for a few 
days, but is back at work. 

Mr. and Mrs. Ralph Roessler, of Marion, 
stopped off in Indianapolis on their way 
back home from the Cincinnati convention. 
Mr. Roessler is secretary of the Indiana 
Retail Jewelers’ Association. 

Joseph Reagan, head of the Baldwin- 
Miller Co., and his family have returned 
from Luddington, Mich., where the family 
has a Summer cottage. Mr. Reagan leaves 
soon for the east on a buying trip, 

Joseph T. Head, a watchmaker, for several 
years in the employ of Charles Snavely, a 
retailer at 346 W. Washington St., has pur- 
chased the store. Mr. Snavely is one of the 
oldest jewelers in Indianapolis. Mr. Head 
some years ago was in the retail business, 

The I. Grohs Jewelry Co., for years one 
of the well known wholesale houses in 
Indianapolis, has been changed to Bowman. 
& Co. with L. L. Bowman as its head. 
Mr. Bowman was connected with the old 
organization for several years. The com- 
pany recently moved from 422 State Life: 
building to 416 State Life building. 

Harper J. Ransberg, head of the company 
which bears his name, makers of fine cut 
glass, and Mrs. Ransberg, and Fred Fromm, 
manager of the Baldwin-Miller Co., and Mrs. 
Fromm recently attended a meeting of the 
“Boot and Saddle” club at the home of 
Ralph Roessler, of Marion, The Boot and 
Saddle Club was organized during the recent 
Indiana convention at French Lick. The 
club members were guests of the secretary of 
the Indiana association. 

Extensive changes in the display rooms 
of the Sebel Co., Inc., have been completed. 
Two new steel safe cabinets have been in- 
stalled and new display cases put in. Stools 
now are provided for buyers and sellers who 
are visitors to the store. On the whole 
the display rooms present a much more at- 
tractive appearance than under the old sys- 
tem. According to Harry Sebel, head of 
the company, August of this year was the 
best August the company ever has had, 
which is something in yiew of present con- 
ditions. Recent visitors to the Sebel Co 
were L. E. Heaps, Sheridan; Allan Jay, 
Richmond; Emil Rossier, Martinsville; Les- 
lie Rowe, Frankfort, and Aaron Pursel, 
Noblesville. 

Recently Harry O. Cobb, platinumsmith, 
decided he needed larger quarters and Bow- 
man & Co., distributors, concluded smaller 
quarters would do just as well. Neither 
wanted to move from the State Life building 
and both wanted to remain on the fourth 
floor, so they merely changed places. The 
new location for Mr. Cobb is in front of 
every elevator which is used in the building 
and is ideally located for the use of display 
windows. He intends installing plate glass 
down to the floor. The interior will be re- 
decorated. The new location will provide 
for a diamond consultation room, a private 
office, a much larger display room than 
was possible in the former location and a 
bigger work space.. 
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New York Salesroom 
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NCINNAT!.OUS.& 


HERE is no more at- 

tractive department in 
a salesroom than a well se- 
lected stock of clocks that 
chime quarters on melodi- 
ous bells such as are 
contained in the rich beauty 
of our grandfather and 
mantel chime clocks. 

It reflects the discrimin- 
ating buyer and the char- 
acter of the house who have 
them on sale. 


The Herschede Hall Clock Co. 
Cincinnati, O., U.S. A. 


586 Fifth Avenue 
















A. I. HALL & SON, Inc., 
West Coast Representative, 
San Francisco, Calif. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ CircuLtar regarding any advantageous 
device or plan which they are utilizing in cen- 
nection with their business 























Reducing Jewelry Store Expenses 





Written Expressly for The Jewelers’ Circular 














OST jewelers are confronted with a 

cost of doing business that handicaps 
them in some ways, particularly where their 
lines come in competition with lines being 
sold by mail order houses or department 
stores, 

If a jeweler with a business expense per- 
centage of 43 per cent on his sales has to 
sell certain goods in competition with a 
concern with a cost percentage of 25 per 
cent or 30 per cent, he finds he cannot meet 
their prices without losing money. 

What can the jeweler do about his high 
expense ratio? Can he get his figures down 
nearer to those of operators in less expen- 
sive stores? 

One of the departments peculiar to the 
jewelry store is the repair department, the 
watchmaker’s bench. There a high-priced 
man, or several of them, will be employed. 
There is a big salary expense to come out 
of the receipts for work, with the public 
disposed to complain about the prices of 
repairs. Prices cannot very well be jacked 
up to take care of any possible deficit al- 
ready existing in that department, and yet 
every department must be made to pay its 
share of the expenses. 


7 repair department should be sep- 
arated in such a way that its expenses 
and receipts may be known and the profit 
or loss of the department estimated closely. 
This department must be made to pay its 
way and provide a share of profit instead 
of producing a net loss which must be made 
up by adding to the load on other depart- 
ments of the store. 

It is just as important that the optical de- 
partment be made profitable enough to carry 
its share of the load. And in figuring on 
these departments, depreciation of equipment 
and enst of supplies must be included. 

The jeweler who has always had a re- 
pair and an optical department may feel that 
these are so essentially parts of his business 
that he cannot throw them out, even if they 
are producing a loss. That may be so. 
They may belong there and it may be neces- 
Sary to keep them, but it is not necessary 
to keep them at a loss. There are ways 


to get enough business for those departments 
to make them pay. Instead of being sat- 
ished to fight for enough additional busi- 
ness in other lines so you can afford to 
carry repair and optical departments at a 


loss, fight for enough business for those ~ 


departments to make them pay a_ profit 
individually, 


DVERTISE the repair department and 
feature it. In times when business is 
dull because of lack of money in some 
quarters, the repair department ought to 
flourish. Call people’s attention to the ad- 
vantage of having their old jewelry and 
their old watches of quality ptt in good 
order. Point out that for a few dollars 
something old of the sort may be brought 
up to date, while to buy new would cost 
much more. Get up a form letter upon this 
subiect and send it to people you want to 
interest. Write it along the following lines: 

Dear Madam: — You probably have 
in your possession some old bits of 
jewelry, perhaps broken, perhaps odd 
pieces, part of which has been lost. 

Very handsome, up-to-date pieces 
may be made from some of the older 
pieces, For example, we made for a 
customer the other day a pair of most 
attractive earrings of the prevalent 
style from some odd pieces she had 
discarded as being of no more use, and 
the result was something to be proud 
of at a nominal cost. 

Gather up the broken pieces of 
jewelry in your possession and bring 
them in. We will be glad to advise 
you whether anything can be made of 
them. They are wasted if allowed to 
lie around until lost. 

It is the same way with a watch, 
You may have an old watch of better 
make and better material than many of 
the cheap watches of today. Let us 
see what we can do to rebuild that 
watch for you. 

We offer you the opportunity to save 
money by having work done along 
these lines. Come and see us about it. 

Yours very truly, 








Gcop advertising of your repair and 
optical departments will make them 
good profit producers. That is the way to 
turn them from expenses into the other 
column, Neither of those departments 
should be an expense. Both should make 
its share of the profits the store deserves. 


ACH department in the store should be 
watched and its operation checked up 
to see that it pays. A loosely managed 
jewelry store may easily be carrying sev- 
eral lines or departments that are not pay- 
ing their way. Departmentize and watch 
each department if you want to reduce ex- 
penses. You very likely may find depart- 
ments that are a load instead of otherwise. 
The farmer nowadays has become enough 
of a business man so that he eliminates 
from his dairy the boarder cows, the band- 
boxes, the cows that do not produce enough 
to pay their upkeep. The jeweler ought 
to be as good a business man as the farmer. 
It is not worth while for the farmer to 
keep a cow for a pet and the jeweler 
doesn’t want to keep a department or a 
line of goods just as a pet. 

Of course there are many direct ways of 
reducing jewelry store expenses, some of 
them making only a little difference, but all 
of them together totaling enough to have 
a very appreciable effect upon that possible 
43 per cent. 

It is easy to use more light than is neces- 
sary, You need plenty of light. A dim or 
badly lighted jewelry store does not get the 
business. Be sure to have the front of the 
store brilliant and plenty of light wherever 
it is required. The thing to watch is the 
waste of light, the use of lighting current 
where it is not needed. -Do you leave a 
light burning in the stock room, in the 
cellar al! the time, when it would be no 
trouble to turn it on and off as required? 
Do you leave a desk light going when not 
in use? Do you leave more light on all 
night than is essential? Cut down on the 
light in the places where it is not impor- 
tant. Use bulbs of low wattage. Put the 
hundred watt bulb in front where you want 
lots of light, but drop to a 16 or a 10 in 
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Every Day a Gift Day 


Yesterday, To~day, Tomorrow, 
Each day in the Year is somebody's 
Birthday, an Anniversary, or a special 
Gift occasion. 


Waterman’s 


©ombination “Writing Sets 


are appropiate and acceptable for all 








Attractive Sereann: Utility and Convenience 
combined with Gift sentiment, makes them most 
suitable, at prices which are wide in range. 
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Three Types 
Regular 
Safety 
Self filler 


095214 


Filligree 

Gothic Sheraton 
Pansy Panel and 
Hand Engraved Vine 


Designs 


Filigree Set—45214 CC. Pen—421 Pencil with Clip—Price $10.00 Complete. 


Styles in Solid Gold, Sterling Silver and 18k Gold Filled 


191 Broadway New York 
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some corner where all you need is a little 
illumination, Use the switches more and the 
current less. See that your light units are 
properly placed and used with suitable 
shades and reflectors to put the light where 
you want it. Get a little expert advice on 
the lighting question and you will be able 
to reduce your lighting expense by ten to 
twenty-five per cent and have better light- 
ing effects. Use all the daylight, all the 
outside light you can. That costs you 
nothing, 


‘on losses you take in bad accounts and 
in accounts long unpaid amount to more 
than a little. It is very natural when sales 
are hard to make in dull times, to encourage 
people you think are responsible to buy on 
long credit. You take the chance in order 
to sell the goods. Unfortunately a sale is 
not a sale, not a profit producing sale any- 
way, until you get the money. More or 
less of the sales that go on the books never 
become completed sales. 

While seeking to give such credit as will 
help people to buy who are able to pay 
and who will not object to being asked for 
a settlement if they become delinquent, it is 
important that people be encouraged to pay 
cash whenever they can, and urged to make 
early settlements. 

It has probably happened in your store 
that customers with accounts or with a good 
credit rating have started to pay for some- 
thing and have been told, “Never mind 
paying for it now. It can just as well go 
on your account.” Or, “You can just as 
well pay for this later.” And instances 
occur when the salesman does not know off- 
hand the price charge and instead of quickly 
looking it up and getting the money, he 
does the easier way and puts the charge 
on the credit ledger. 

Get the money whenever you can, No- 
body’s credit is as good as cash, ‘Then, 
when you have trusted people, lead them 
to expect a bill the first of the month, 
and let them understand that you expect 
monthly settlements of accounts. When you 
have a customer on your books who resents 
having a bill sent him the first of the month, 
you have one who may be rated questionable 
security. 

Careful handling of the credit phase of 
the business will reduce your expenses and 
increase your profits and make the business 
easier to handle. 


(CARELESS handling of stock results in 

some loss and consequent expense in- 
crease in your store. Yours is the excep- 
tional jewelry store if none of the force 
ever damages or breaks any stock by care- 
lessness in handling. You probably have 
some goods you rate as shop-worn for no 
other reason than that they have been care- 
lessly handled sometime and become marked 
or marred. By cautioning everyone and by 
Providing proper means of handling stock 
and suitable mats upon which to place and 
display it, you can cut out the expense due 
to loss by damage. 

Watch for the little leaks and wastes in 
the store. These come through carelessness. 
Wrapping paper and boxes and twine are 
wasted through too liberal use or through 
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getting dirty unnecessarily, Fixtures are 
injured by needlessly breaking glass or rub- 
bing off varnish or knocking off corners, 
and it becomes necessary to depreciate them 
more rapidiy than should be. 

It is easy to see that most waste is due 
to carelessness and that all waste means 
just so much-money out of pocket, just so 
much taken from your net receipts and 
added to the expense column. 

In the suggestion that expenses may be 
reduced by making certain departments of 
the business return a profit instead of a 
loss there is a hint at what is the big way 
of reducing the percentage of expenses. 
That way is by speeding up the receipts, 
by increasing the business to as nearly the 
limit that may be done with the present 
equipment and force as is possible. 


Y increasing the one expense which is 
more investment than expense, 4. e., ad- 
vertising, you can make your present 
expenses carry a good deal larger return. 
You can increase your sales without adding 
to other expense than that for advertising. 
Your repair and your optical department 
may be working up to the limit of their 
capacity, but it is very unlikely that your 
sales department cannot do more business, 
sell more goods, without being increased 
in numbers. Do any advertising you can 
do to bring more sales and use any means 
you can to increase the selling efficiency 
of yourself and your force. This will 
result in more receipts without adding to 
the general overhead of the store. Your 
sales might conceivably increase fifty per 
cent without increasing your rent, your 
light, fuel, tax, depreciation, insurance and 
some others costs of doing business, You 
might not even have to carry any heavier 
stock, based on your average inventory. 
It is plain enough that when you increase 
you sales figure without proportionately in- 
creasing your expenses, you lower your 
expense percentage. Lower your expenses 
all you can justifiably, but don’t make cuts 
in such expenses as advertising, which is 
a producing expense. 


The Old Jeweler Says: 








ig is a heap sight pleasanter, people like 
you better, and you will make more 
money if you are visibly and audibly op- 
timistic. It is a mighty expensive proposi- 
tion all around to be a pessimist. 

x * * 

Your clerks are your salesmen. Upon 
them depend the prosperity of your busi- 
ness. See to it that they are properly in- 
structed, duly encouraged, and given sound 
business principles frequently which they 
can put into use behind the counter. As an 
executive, it is your place to pass out this 
sort of thing and to demand results. 

x * * 

Be enough of a good mixer to come in 
actual contact with your customers and with 
those who ought to be your customers. It 
is this contact which keeps you in sympathy 
and thinking about the same things which 
they think. Unless you do this, you will 
fail to appreciate their viewpoint, and then 
you will wonder why business falls off. 

oe 2 6 


The kind of advertising which counts is 





(Contihued on page 125) 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Balancing Salesmen 


THE recent employment of a new sales- 
man by one of the Connecticut jewelers 
brought about a rather interesting plan 
that this jeweler believes contains ad- 
vantages worth considering. He has a 
store that in addition to himself requires 
the services of three sales people. One of 
the sales persons is a young man, the other 
a middle-aged man and the third a lady. 
This does not happen to be a coincidence 
but a well planned arrangement, as this 
jeweler believes he in this way best appeals 
to the trade. He has found from experi- 
ence and observation that young people seem 
to prefer to trade with the young man 
while middle-aged people rather favor the 
middle-aged man and that ladies show a 
preference for his sales lady. He also at- 
tempts to take care of the older customers 
whose relations are responsible for his 
present success. As his store continues to 
grow this jeweler states that he will al- 
ways attempt to engage his sales people so 
as to have a representative to fit the vari- 
ous classes with whom he has to deal. 


C FT. 


a 
Inviting Attention to the Watch Dept. 


N original bit of inside advertising was 

observed in a large eastern jewelry 
store that maintained a watch department. 
This consisted of a circular cardboard 
placard that rested on a glass counter sup- 
ported by a standard fastened in the rear. 
In the center of this circular placard was 
fastened a man’s watch of good design and 
running on absolutely accurate time. 
Around the edges of the cardboard were 
marked a series of circles, each’ circle con- 
taining wording along the following order: 


Furnace 

Snow shoveling 

Closing windows 

Freezing troubles 

Carrying ashes 

Delayed transportation 
Cold engines 

Selection of warm clothing 


Each one of the above conditions was 
lettered in one of the circles, a line leading 
from each circle to the center of the circu- 
lar placard where the watch was fastened. 
Clipped to the top of this circular placard 
was a smaller card in white that contained 
the words following in clear distinct let- 
tering. . 


Winter Mornings Demand the Need 
of a Most Accurate Time Piece— 
the Kind We Sell or Adjust Yours 


to Be. 
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HAWKES 


very woman who takes pride in her table will want one! 


You will have no trouble selling this dainty mayonnaise bowl and 
plate. Your customers will be quick to appreciate its unusual decora- 
tive value. 
On your gift table, too, it will prove a valuable sales booster. 
Hawkes Crystal is cheaper than silver, yet 

~~ equally attractive and appropriate. And 
your profit, in most cases, is larger. Let us 
send you just a few of these mayonnaise sets 
as a try-out. If our judgment is right, and 
our years of experience should make it so, 
you'll be coming back for 
reorders in a very short time. 
Of course, all orders will be 
filled promptly. 
















A Mayonnaise Bowl and Plate of Hawkes Crystal Glass __|\ 
































f T. G. Hawkes & Co. Irish Glass 
y orning, IN. 1. Odd Matchings [ff 
A / Pacific Coast Office: 
Inventors and Pat- } 
vy No. 2201. Mayonnaise Bowl and Plate. ‘“‘Clyde.” $3.00 Set, Net. 140 Geary St., San Francisco, Cal. entees of Hawkes ) 
Bowl 4%” Diameter. Plate 6” Diameter. Famous French Dress. 
y ing Mixing Bottle. J 
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( 
Cut Glass ) 
Engraved Glass 
Rock Crystal f) 
ass 
Sterling Silver- ) 
Mounted Glass 
Decorated Gold { 
Glass 
Decorated y 
Enameled Glass 
Auto Vases J 
Desk Sets ) 
Cigarette Boxes 
Monograms i) 
Engraved and 
Gold Decorated ) 
Colored Glass 
Old English and 
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Foot of Ann St. Station, 
Oak Park Elevated. 


| 159 N. Ann Street 
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F.C. JORGESON & . 
MANUFACTURERS 


finish. Write for prices and particulars. 
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B “The best of everything” 











F. C. JORGESON & COMPANY 


Chicago 


No. 105 Jewelers’ Case and Table in stock, 8 ft. long, oak and 
birch. Also—Wall Cases in 8-ft. lengths to match in wood and 
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Identifying Bargains 
RATHER practical plan has been es- 
tablished by one jeweler, who identi- 
fies all bargains through the introduction 
of a “Blue Tag.” All articles exhibited in 
his various show cases when marked or in- 
dicated by this “Blue Tag” represent a bar- 
gain or some special offering. By “playing- 
up” the “Blue Tag” in his newspaper and 
general advertising a good selling stunt 
has been developed which stimulates inter- 
est in the offerings of his store. He does 
not purposely arrange bargains each week, 
but uses the “Blue Tag” to identify them 
whenever they are possible to offer. 
Cas ee: 
* * 
Just a Bit Different 
/1TH simplicity as its keynote the win- 
dow arrangement used by one small 
town jeweler has many good points. His 
jayout introduced articles of all types and 
kinds, ranging from watches to stones. Then 
to bring out the completeness of his stock 
and service he included a sign at the rear 
of the window bearing a picture of a wish- 
bone—this sketch being in large size to be 
quickly recognized by all who passed. Under 
the painting of the wishbone these pertinent 
words were added. 


Everything in the Way of Jewelry That 
You Could Wish For 


i Be Bh. 





Unto Each Man 

To each man is given a day, and his work 
for the day; 

And once and no more he is given to travel 
this way. 

And woe if he flies from the task, whatever 
the odds, 

For the task is appointed to him on the 
scroll of the gods, 





There is waiting a work where only his 
hands can avail; 

And so, if he falters, a chord in the music 
will fail. , 

He may laugh to the sky, he may lay for 
an hour in the sun, 

Sut he dare not go hence till the labor 
appointed is done, 


To each man is given a markle to carve for 
the wall; 

A stone that is needed to heighten the beauty 
of all; 

And only his soul has the magic to give 
it a grace, 

And only his hands have the cunning to put 
it in place. 


Yes, the task that is given to each man, no 
other can do; 

So the errand is waiting, it has waited 
through ages for you. 

And now you appear, and the hushed ones 
are turning their gaze, 

To see what you do with your chance in 
the chamber of days. 








Gleis & Goetz, South Bend., Ind., have 
been burned out. 
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66f USE that kind myself” is a_ stock 
phrase used by many salesmen. 

Like many frequently-used phrases, it is 
a weak one. In the first place, people like 
to be individual—they don’t like to wear the 
same article of jewelry that is worn by 
many others. And the chances are that ‘the 
customer thinks his likes and dislikes are 
unlike yours, 

That is one answer to the question raised 
by a jewelry salesman in this letter: 

I’ve started the policy of carefully 
analyzing my methods of selling, and 
I’m finding that my faults are all too 
numerous. 

3ut the question I’m writing this 
letter about is, What do you think of 
stock phrases? 

I intended to eliminate them, and 
then wondered if, after all, they really 
filled a need in retail selling. 

You know the old phrases as well as 
I do, but I’ll be specific and name a 
few: 

“You can’t beat that price.” 

“That’s the kind I use.” 

“That’s the one for you.” 

“That’s the latest style.” 


But then—why continue the list? 
Every salesman has his own pet 
phrases, 


Stock phrases should always be avoided. 
At best, they are mechanical.aids which 
the up-and-going salesman should detest. 
They are flat excuses for specific, forceful 
selling statements. 

Then, too, a surprisingly large number 
of stock phrases have hidden dangers. 
“You can’t beat that price’ makes the pros- 
pect think that, after all, perhaps he can 
buy the article for less. So he decides to 
“look around.” “That’s the one for you” 
makes some people say to themselves, “Oh, 
is that so? I guess I’m the best judge of 
what is best for me.” 

x * 

The next letter is brief and to the point. 
The salesman writes: 

Do you think it advisable, when try- 
ing to sell a customer on some article 
in preference to that which he already 
has, to point out the faults of his pre- 
vious purchase? 

This is one of those cases where we have 
to answer “Yes and no,” 

In a previous article I said, “We must 
see the faults of the things we have before 
we seek something better.” To that extent, 
it is well to criticize adversely the customer's 
previous purchase. If we are to sell a man 
a hundred-dollar watch when he already 
has a twenty-dollar one, we must first make 
him dissatisfied with his cheaper watch. 
When we have accomplished that, we can 
bring out forcefully -the merits of the ex- 
pensive watch. 

But the above method has several pitfalls 








of which we must beware. We are tread- 
ing on dangerous ground when we venture 
to criticize a man’s judgment in making 
any purchase. It is by not using tact in 
this respect that many salesmen “fall down.” 
If we can lead the customer to c: idemn 
his own judgment—all right, but lec’s not 
make him think that we’re condemning him, 

Even more than usual care must be taken 
if the twenty-dollar watch were bought at 
the store where an effort is made to sell the 
more expensive one. .Tact and good judg- 
ment will solve the problem, 

x ok Ox 

Here is a letter from a salesman who 

evidently reads this department carefully: 


In one of your articles in THE 
JEWELERS’ CIRCULAR, you state that 
over-insistence on the part of the sales- 
man results in many lost sales, 

That is probably true, but what is a 
salesman to do? The only alternative 
is to say practically nothing and calmly 
let the customer buy the article if he 
wants it, or let him walk out if he 
doesn’t want it. Am I wrong in think- 
ing that over-insistence is preferable to 
this latter course? 


This salesman makes his mistake in 
thinking that there are only two courses 
open. With this problem, as with many 
others, the best way is the middle course— 
to strike a happy medium between the two 


_extremes. 


If it were a matter of taking one of the 
two courses, the salesman would be correct 
in thinking that over-insistence is the better. 
In saying this, I am “backed up” by the 
facts brought out in an investigation con- 
ducted by a jeweler in a western city. 
The jeweler sent out a questionnaire to 
people who had not bought anything from 
him for a year, in an effort to determine the 
reasons, 

Out of 200 replies received, 47 people 
said that they had discontinued their deal- 
ings with the store on account of “indiffer- 
ence of the sales people.” Sixteen attributed 
the reason to “over-insistence of sales 
people.” 

The real salesman takes the merits of 
each methcd and the evils of neither. He 
aveids indifference by showing a real in- 
terest in the prospect, and he is tactful 
enough to avoid any appearance of over- 
insistence, 








A whole lot of people will resist your sell- 
ing arguments by expressing their own opin- 
ions. Don’t argue. Argument is not a good 
way to bring people in your direction. Be 
prepared to state facts briefly and give your 
authority for your facts. Do this in a 
friendly manner with a smile, and you can 
always control the situation. The man who 
is aggressive, intolerant, disagreeable, or in- 
different, has defeated himself before he 
starts. 
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Ne. OA. Leather Telescope 


Everything for 
The Jewelry Salesman 


Ino. 4iic. Karring Case 





9-13 Maiden Lane, New York 


162 Clifford St., Providence, R. I. 
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FREE Cuts in All Emblems and Initials Di d M “ 
lamon ountings 
SEND NO MONEY . 
2 GENUINE DIAMONDS 4/100 Each Exquisite, faultlessly fashioned 18Kt White Gold 
Solid Gold a Mountings with and without Calibre Sapphires 
14kt. White are now being shown in our fall samples and de- 
Gold Top livery. Be sure you see them among our com- 
GENUINE plete ring lines as carried by 
— Dae. v. B. — = le 9 ‘ie. teas, IL 
$25. 00 Mr. W. R. Landram, 140 Geary St., San Francisco, Cal. 
Send us your ~_~ and the M. ALEXANDER 
ring will be sent for inspec- 3: whe 50 Columbia St. NEWARK, N. J. 
Surprise your Wife on the Next Wedding Anniversary 
3 Genuine Diamonds 
ry ie For Your Holiday Trad 
1) Looks and Wears Like Pletinum 
20 Kt. White Gold our rioliday irade 
Hand Carved Feature 
$2 5.00 HAND CUT 
J. 6177 Platinum without | Diamonds at BAKELITE and GALALITH 
ame Price 
sdso aus © diataor od te the of F., Manes and Maven povloticate Earrings Pendants 
and women’s magazines. Necklaces La Vallieres 
All orders will be turned over to Retail Jewelers. , : ' ; : 
Uso o sinfier od in your local ledge gn yg ae Six times lighter in weight than precious stones. 
Mail us your business ome and | © eutetegme will be mailed to you. MADE IN ALL COLORS. ANY SHAPE. 
WRITE FOR WHOLESALE PRICE Indestructible—Non-Inflammable—Fast Color 
BUFFALO JEWELRY MFG, CO. 
bribes megaitt MAIL ORDER HOUSE 155 Broadway ABSE BROS. proctiyn, X.¥. 
—_— B 








The Three Piece Watch Case 


Eliminates the danger of injury when showing or regulating the movement. 





BACK TOP BOTTOM 
Dustproof by Interlocking Dove Tails 


Made in Variety of Shapes—Gold or Platinum 
Order Through Your Watch Importer. 
THE BETTER ONES SELL THEM 


Patented by Peerless Watch Case Co.” na“t 
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Prompt Payment Is the Thing 
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HE art of collecting might be expressed 

as the process of trying to take a thing 
from where it is and shouldn’t be to where 
it should be and isn’t. Some one once said 
the most tragic thing they could think of 
was a sick doctor. Another remarked that 
nothing could be more tragic than Bryan 
trying to pass the White House uncon- 
cerned. It would seem to me that nothing 
could appear more tragic than a slow col- 
lecting jeweler trying to collect an over- 
due bill from his landlord. 

Collections are the main problem of the 
country from the gathering of government 
taxes to the solicitation of tips. Even the 
trolley car conductor isn’t always so certain 
of his collections. The art of coaxing 
money from people is in a class all by itself. 
It is the last thing people want to give up. 
“Easy come, easy go” is not a familiar 
phrase to jewelers with experience in han- 
dling collections. It is generally “hard to 
get and still harder to get again!” 


Much has been said and written about 
collections—it is the business man’s main 
concern. Getting business is a good slogan, 
but getting prompt paying business is a 
much better slogan. The problem of collect- 
ing the money without losing the business 
is one that calls for much thought. Dunning 
isn’t good business—it is destructive. Sat- 
isfactory collections are not the results of 
dunning—they are the results of salesman- 
ship. 

The head of a thriving business recently 
took the stand that “comedy work” and 
humor were out of place in making collec- 
tions and practiced the theory that money 
due should be asked for without apologies. 
In theory this is a truth and results no 
doubt could be secured in its practice. But 
it makes collection end of the business 
a mighty coldblooded proposition. The 
idea that money is due for service rendered, 
or goods sold, and should be paid is con- 
veyed to the debtor in this first bill. Repeti- 
tion of this form with perhaps bold 
statements giving the impression that the 
money should have been paid and that you 
are a scandal not to have done so may 
produce the results through the element 
of fear being suggested to the beholder. 
As a last resort this method may be applic- 
able without remorse, but it would seem that 
the “service” advertised so much and the 
endeavor to incorporate in all our business 
transactions should also be extended to the 
collection end. You want the money and 
as quickly as you can get it, and firm de- 
mands should be made for it—but not of 
the threatening kind. A back payer can be 
educated to a prompt payer. Educate the 
delinquent so that he will pay up on the 
dot. You want him to know just why he 
should do so; what advantage it will be to 
him; how it will affect his credit standing. 
You want him to pay up pleasantly. 

To compare jewelry sales with tonsorial 
methods is perhaps a peculiar comparison, 
but it will bear well, not because jewelry 


sales suggest a close shave, but because 
of that peculiar phrase generally associated 
with hair clipping parlors, to wit—TWICE 
OVER. But it is the jeweler and not the 
barber who actually coins that phrase— 
actually, not literally! 

Do not many transactions have to be sold 
twice? First to get the order. Second to 
get the money. Selling the customer his 
bill is just as important as selling him the 
goods. Dunning for the money is not sales- 
manship, and to first win a man by sales- 
manship and to then lose him by dunning 
is not logical. 

The libraries, museums, railroad stations 
and other places of public service recognize 
the weakness of human nature and the in- 
clination of the public “not to think” and 
accordingly guard against it. Did you ever 
notice how all their pencils, pads, reference 
books and the like are chained to the desks? 

Successful business has reckoned with 
this impotent force—human weakness. In 
many cases the destructive forces cogniz- 
ant with this controlling power in life have 
been transformed into constructive elements. 
This is all considered as a vital part of 
twentieth century business ethics. 

Human nature plays a BIG PART in the 
business of gathering back premiums. Like 
the pencils in the libraries, you have got to 
keep your delinquents chained to you. 
Recognize in them the weakness of human 
nature and meet these weaknesses in a 
human way. Collect your bills in a human 
way. 

Try to keep the collections on a pay-as- 
you-enter basis. Urge cash where possible. 
Delays are expensive. Yours should be a 
cash business where the pay-as-you-enter 
idea prevails. And why not? 

Most of the lingering debtors travel the 
road paved with good intentions. Your 
bill arrives with a good morning greet- 
ing via the medium of Uncle Sam. The 
beholder looks at it while little mental 
thoughts chase around and register this 
decision. “H’m, I didn’t know it was quite 
time for this. Oh well, no real rush about 
it, I guess.” 

Bang goes the bill into his desk or in 
a book under a blotter or goodness knows 
where. Two weeks—three weeks—a month 
slides by while dust accumulates on the 
check book. There is nothing doing. Mr. 
Jeweler keeps on paying his own cash for 
milk for the baby, cigars for the boys and 
coal for the furnace. In the meanwhile, 
the customer gets a fleeting view of the bill, 
but the daily rush of business presses it out 
of his sight and mind. His subconscious 
mind keeps suggesting: “there’s no real 
hurry about this.” 

But there is a hurry. The cash is needed 
and needed badly. The “put-off” idea must 
be banished. Substitute the pay-as-you- 


enter thought as much as possible. Dissuade 

your salesman from the easy remarks of, 

“Oh, you can pay for this any old time.” 
Instruct them to diplomatically suggest 
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early payment. Supplement this effort with 
human collection appeals. Many have been 
described in these columns. Dr. Crane says: 
“Habits are better than rules.” Make 
prompt payment a habit in your store. 





Jewelry That “Speaks for Itself” 


A firm in Pasadena, Cal., has two ex- 
cellent window displays. 

The jewelry of one window is part of an 
early Puritan setting, the famous scene be- 
tween Priscilla and John Alden. There is 
the interior of the log cabin suggested, the 
yarn-winding episode represented by life-like 
figures, the proper furniture and spinning 
wheel provided in miniature. There is even 
the cat, the red clock on the mantle, and 
the rifle over the fireplace. The fire and 
kettle is painted for the fireplace, with an 
electric light behind it, making it glow very 
realistically, 

On blue-gray cardboard there is a 
church scene sketched, and beneath it in 
white lettering, is written, Priscilla said to 
John Alden, “Why don’t you speak for 
yourself, John?” This poster is at the right 
of the fireside scene, and at the left, a 
second poster reads, “We ask you to inspect 
our jewels and let their true worth speak 
for us.” 

The small rugs are of gray with wee 
border braid of old rose. Chairs are gray 
blue, and the velvet seats form cases for 
rings. Low benches of gray-blue display 
other jewels. 

The other attractive window is not as 
elaborate, but equally pleasing, It is de- 
voted to beautiful watches. A lattice work 
fence forms the background, with a quaint 
timepiece directly in front of it, in a frame 
of old ivory with ornamentation of small 
colored wreaths. The vivid green silk, 
covering the window floor, makes a brilliant 
contrast to the old ivory of the jewel stands 
upon which the watches are displayed. 
Neatness of arrangement, richness of color- 
ing, and beauty of display mediums make 
it striking, for all its simplicity. 





H. A. 
The Old Jeweler Says 


(Continued from page 121) 














the steady, trip-hammer blows, day after 
day, week after week, and month after 
month. It takes gumption and constant at- 
tention not to get into a rut doing this, but 
it pays. 

* * & 

Advertise your telephone number and con- 
nect it with your name or the name of your 
store, so that people will know it as a mat- 
ter of course, and will call you or call upon 
you personally when they have need of your 
services. 

x * * 

The man who is in business, who does 
what he ought to do today and does it well, 
will have no need to worry about tomorrow 
at all. 

* * * 

Business facts are mighty important. 
They are like pig iron, or steel, or copper, 
however—much more valuable when put 
into useful form so that they can be used 
conveniently as tools with which to get re- 
sults. 
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ii you are finding it hard to keep your 
receipts up to a satisfactory figure at this 
time, you are probably not exceptional in 


that connection, Others are having similar 
troubles. There is, however, never a time 
when plenty of jewelers cannot be found 
who will complain about the condition of 
business in their community or in general. 
There are always some who find the times 
bad, no matter what the condition of the 
country. And also there are always some 
who times good. As much depends 
upon the fellow who the looking as 
upon the conditions. 

Authorities have said that 
not vary more than 15 per cent from nor- 
mal That 
refers to the country as a whole, It may 
greater degree in isolated in- 
stances; in your own town, for example. 
But worst, there is 
There are some people who find the money 
what they want, and there are al- 
Ways necessary purchases, even in that busi- 
ness founded to a great degree upon what 
we may admit to be the 
jewelry business, 

There is business to be had in your com- 
munity, no matter what the local condi- 
tions, even if it is a strike city. The thing 
for you to do is to go after that business. 
You will not get your share of what busi- 
ness there is unless you fight for it. That 
means that you must speed up your adver- 
tising. What to advertise and how to 
advertise it are the questions. 

The answer must depend somewhat upon 
your loca! situation, upon the kind of trade 
the class of people around you. 


find 
dc Cs 


business does 


with bad times or good times, 
vary to a 


even at its business. 


to buy 


non-essentials, 


you have, 


T is important to remember that new 

things, new patterns, new designs, new 
articles, noveltics, interest people who will 
not be interested in more staple types of 
goods. This is because, referring to the 
staples, people have already made up their 
minds about them, They have bought them, 
or they have made up their minds not to 
buy, and they pay no heed to further ad- 
vertising of those goods, particularly when 
short of money. But when you bring to 
the front new and alluring articles in your 
line, you interest people in spite of them- 
selves and they have to come to a new 
decision about them, and if you make your 
appeal strong enough, they are likely to 
buy. 

The point to this is that you should keep 
up your stock by adding frequent new 
goods, by keeping something displayed that 
is novel and that attracts attention and 
arouses interest by its very newness. 

You can interest people in new 
and you can interest them by advertising 
lines you have not advertised before, goods 
about which you have been silent in your 
adv: rtising, so that most people do not real- 
ize that have them in stock. You 


goods 


you 





should bring all these things to the atten- 
tion of the public, so there may be no send- 
ing out of town for the goods just because 
they do not know they are to be had at 
home. 

Your advertising of lines of flat ware 


may have been such that it has brought 
no special patterns to people’s attention. 
You have been too general in your pub- 
licity. Then some mail order or nearby city 
jeweler advertises flat ware to your peo- 
ple, telling them about certain patterns, 


and they are attracted by the description 
of those patterns and they buy of them while 
keep the same pattern unmentioned 
right in your own showcases. 


you 


AKE mesh bags as a subject for your 

advertising. You have always carried 
mesh bags, ever since they came into vogue. 
At first you gave them a lot of attention. 
You thought they were a fad. You pushed 
them. Then when you thought it was about 
time for the fad to play out, you turned to 
something else and then, you have 
not said much about mesh though 
they have continued to sell and the fad part 
of it has merely consisted in yarying styles 
of mesh bags. 

Your women customers bought mesh bags 
and perhaps at last discarded them as worn 
out. You should be coming along with ad 
vertising of the newest styles in such bags. 
Leading people to buy new ones as the styles 
change, just as they continue to buy watches 
as styles change in them. 


The Newest Mesh Bags 


since 


bags, 


Mesh bags have made ene of the 
most attractive of the permanent addi- 
tions to woman’s street costume. As 
a dress accessory every woman ad- 
mires them. 

The newest designs in mesh bags 


are remarkably beautiful, more so than 
any that have appeared before, 
You will be delighted when you see 
these latest bags in our window. 
Don’t fail to call and have a good 


look at the design in our new mesh 
bags. 
These bags are exclusive creations, 


designed to give added style to the 
costume of the woman who wants to 
be exceptionally attractively appareled. 

The new bags in designs totally dif- 


ferent from any you have seen are 
priced from $—— to $——. We are 
elad to show them, even if you are 
interested only because you like to 


leok at beautiful things. 
9 ; 
Greene’s Jewelry Shop 
ANY women who bought or were given 


good wrist watches when the wrist 
watch first became popular, have reached 





the point where they need a new one. Many 
who have hitherto managed to get along 
with cheap wrist watches have decided that 
it is cheaper to buy a good one and take 
good care of it and have an accurate time- 
piece instead of a makeshift affair, at best 
only a bit of jewelry for show. The best 
class of trade is always amenable to efforts 
to develop interest in desirable wrist 
watches, 


A Real Watch or An 


Ornament? 

The day has passed when the wrist 
watch was only a bit of jewelry, only 
and ornament for a fair wrist. 

As a timepiece for popular use the 
wrist watch has superceded many 
other kinds and, especially for women 
has become the prevailing style. 

You have a wrist watch. You may 
have had several, Have you one now 
that keeps good time? The desirable 
wrist watch now is one that keeps 
accurate time, while being also as 
ornamental as such attractive articles 
may be. 

We have used special care in se- 
lecting a line of wrist watches of ex- 
cellent timekeeping quality, calculated 
to continue in service for many years. 
But we have not neglected the orna- 
mental feature and you will find these 
reliah'e little timekeepers the most at- 
tractive wrist ornaments you have ever 
seen, 

Will you step in and let us try on 
a few of them, just for your satis- 
faction, whether you think of buying 
or not. We shall not ask you to 
purchase, 


Greene’s Jewelry Shop 


HATEVER the times, wherever you 
are located, there is one course of 
business little affected, Lovers are still 
lovers and they will continue to become 


engaged and, though engagement rings may 
at times, average of less value and price, 
still they will be bought, and their pur- 
will be followed by other purchases 
for the wearer of the ring. Try to ac- 
quire popularity for your store as the 
souce of purchase of such gifts. 


Are You Engaged? 


Has the finest little girl in the world 
admitted that she loves you and 1s 
willing to wear your ring? 


chase 


The next things is to get the ring, 
a ring that will be good enough for 
HER. 


We know all 
We 


Our business is rings. 
about rings and precious stones. 
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know which ones are suitable under 
any and all conditions. We believe 
we even know what girls like for 
engagement rings. Anyway we have 
made hundreds, perhaps thousands of 
young folks happy by helping in the 
selection of the right ring. 

Come to us in confidence and we 
will treat you so well in the matter 
that you will wish you had become 
engaged sooner. 

Just what a suitable ring should 
cost we do not attempt to tell you, 
though we can tell you what our judg- 
ment is. You alone know how much 
money you can afford to pay. You 
may be sure the ring you buy will 
be the most attractive the money can 
procure, 

You can rely upon our treating your 
affairs with a _ personal confidence 
that will be pleasing to you. 

Wedding rings we always have in 
suitable variety and we do our own 
engraving on rings of this sort. 


Greene’s Jewelry Shop 





With the opening of the fall terms of 

schools and colleges, with many boys 
and girls going away to school, thousands 
of youngsters who have hitherto got along 
without a reliable watch will find it im- 
portant to have one. 

This is a good time to do a little ad- 
vertising along this line. It would be worth 
while to mail to a list of young folks you 
know will be entering school this fall, a 
folder about watches. Such a folder as 
the manufacturer might supply you with- 
out cost may be used to advantage with 
your imprint. 

Also you will be advertising to parents 
with the suggestion that they make this an 
opportunity to provide watches for the 
youngsters. There are going to be many 
watches sold this fall in your city for such 
uses and if you fail to sell your share, you 
will have only your own negligence to 
blame. Couple up window displays, of 
course, with the advertising. 





On Time at Classes 


How can a student be on time for 
schcol and for classes without a re- 
liable watch? It can’t be done. 

Instead of the schoolboy or girl 
carrying a makeshift timepiece that is 
anywhere from ten minutes fast to 
fifteen minutes slow, a good watch, a 
reliable watch ought to be carried. 

This does not mean an expensive 
watch, 

We sell a reliable 7-jeweled move- 
ment in a standard American made 
watch, solid nickel case, a watch that 
can he depended upon, for $—— This 
watch is a good watch for school use 
and will give long wear and good 
service, 

For girls we have a good gold-filled 
watch, accurate timepiece, and very 
pretty bracelet, bracelet and case guar- 
anteed for 10 years, the movement 
has seven jewels. Price $— 


THE JEWELERY’ 
These are only two values. Of 
course we have low priced watches, 
as cheap as any made. And we have 
much better ones well adapted to 
school use. 
Let us show them to you. 


Greene’s Jewelry Shop 





N such jewelry as necklaces and earrings 

there is an opportunity to sell more and 
more and more, because people who have 
purchased once are still prospective pur- 
chasers. Women like to have as much 
variety as they can in these things and 
there is a great vogue now, especially for 
earrings. Advertise them well and per- 
sistently and display them to match your 
advertising. You can make people want 
more of them, 


_—_—— 


A Woman’s Ears 


Fashion has decreed of late years 
that a woman hide her ears, It is not 
for us to say that this has proved an 
advantage for some women. It is 
the fashion anyway. 

And now every woman is using her 
ears to add to her attractiveness and 
to her beauty, while still keeping them 
partially concealed. 

Earrings! And then more earrings!! 

A woman no longer has just one 
pair of handsome diamond or pearl 
earrings. To these desirable properties 
she has added a variety of other 
stones in many color combinations. 

It is not too much to say that a 
woman may today acquire _ style 
through earrings alone. 

You should see our newly received 
Parisian novelties in this kind of 
jewelry. 

Seautiful and 
superb style. 

A great range of prices. 


Greene’s Jewelry Shop 


wonderful and in 





LINE of jewelry that will renew its 
sale in September and October, after 
lying quiescent through the summer, will 
be school class and emblem jewelry which 
will begin to sell again to students, and 
there will be, as every fall, a new crop 
of students. The grade students will come 
into the high school and want high school 
and prep’ school pins, The high and prep’ 
school graduates will move to college or 
to technical schools and that will mean a 
renewed demand for emblem jewelry from 
the jewelry stores in the vicinity of such 
schools 
The advertisement submitted is calculated 
to reach the students, but it is worth re- 
membering, particularly along toward 
Christmas, that the parents and friends may 
be interested in buying this sort of thing 
for gifts to the students. A dealer in a 
town where there is no college may adver- 
tise that he is prepared to supply college 
and fraternity pins from any college. He 
should have no trouble in taking care of 
this business by getting in correspondence 
with some manufacturer, jobber, or even 
retailer, who is located in the town where 
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the college is whose emblem there is a 
demand for. Don’t let the home parents 
think it is necessary for them to send to 
the college town jeweler away from you 
to get the pin wanted, You get it, 


Show Your Colors! 


Now that you belong to Norwalk 
High School, you ought to be wearing 
a school pin. You ought also to have 
a pin or ring indicating ,the class. 

Perhaps you are a member of the 

fraternity. How about a fra- 
ternity pin? 

You will have use for several of these 
emblems devoted to the school and to 
the various groups to which you be- 
long. 

Our emblem pins and rings are all 
guaranteed to be perfectly accurate in 
design in every respect. They are 
absolutely official and prepared under 
the instruction of those in authority. 

Notice the display of these goods that 
we are just putting into our window. 
You will see there some of the best 
values obtainable in the line, 

If you are interested in any special 
designs or in emblems for any organi- 
zation not shown in the display, ask 
us about it. We can get anything made 
in emblem jewelry. 

See our special 
School pin at 25c. 


Greene’s Jewelry Shop 


Norwalk High 





AS the nights grow longer there come the 

dark mornings when the early riser 
needs an alarm clock. Through the sum- 
mer the old clock with the out-of-order 
alarm has been good enough, but when it 
becomes necessary to rely upon an alarm 
for getting to business, to the job, to school 
in time, then the clock has to be reliable 
and in many instances a new clock is needed. 


The Harm of Being Late 


There is always something lost by 
being late. 

The schoolboy late to school loses 
his good reputation for promptness. 
He gets marked for tardiness and he 
loses some of school’s opportunities and 
advantages. 

The laboring man late to his job 
starts behind the rest and with the 
boss prejudiced against him. And he 
is docked part of his pay. 

The business man sets an unfortunate 
example for his employes when late 
and he may lose the best opportunity 
that has come his way in a long time. 


Don’t Be Late!!! 


Erlybird Alarm Clocks bring people 
around on time in the morning. 
They prevent starting the day wrong 
by starting it late. 

Spend $1.50, $2.50 or $5 getting a 
real Erlybird Alarm that is always ac- 
curate as a timepiece and reliable as 
a morning warning. We guarantee 
them. 


Greene’s Jewelry Shop 
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Modern Examples of Watch Case Artistry 
hy WADSWORTH 


What a half century 
has done fo heautyfy the watch 













Stem Winder 





‘LITITE more than a half-century has passed since 

the old key-winder watch burdened your yrand- 
father’s pocket—since your grandmother wore on a 
chain around her neck a timepiece as large as a man’s 
watch of today. 





But for the protection of these movements and the 
creation of style and beautiful design in the dress of 
the watch, Wadsworth has played a most important part. 


For more than thirty years Wadsworth Cases have 


dressed and protected the leading watch movements. 
Wadsworth white gold and green gold cases, now the 
popular vogue, are accepted among jewelers as the 
standard by which others are measured. 

When you buy a watch, select a movement that your 
jeweler will recommend and see that it is dressed in a 
Wadsworth Case. The Wadsworth name is your as- 
surance of correct design, finest material and perfect 
workmanship. 















Heavy, ornate, cumbersome, they were the height of 
style and convenience in their day. 


With the Civil War came the man’s stem-winder, 
still of unwieldy proportions. and then the woman’s 
chatelaine watch. Gradually, toward the dawn of the 
present century, the modern thin watch was evolved, 
together with the smaller movements which made the 
strap watch and the woman’s wrist watch possible. 

, ’ THE WapswortH WATCH CASE CoMPANY 
In the phenomenal development since the early stem- Dayton, Kentucky, suburb of Cincinnati, O 
winder, movement makers have achieved thinness, small , : hin 


size, dependability and lower cost for their timepieces. Case makers for the leading watch movements 
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© The Wadsworth Watch Case Co. 





BOVE is a reduced size reproduction of the Wadsworth Saturday 
Evening Post page of October 7th. 


This advertisement, telling of the progress in watchmaking during 
the last half-century, emphasizes the important part Wadsworth Cases 
have played in this development. Advertisements such as this are not 
only building up the watch sales of jewelers who handle Wadsworth 
Cases, but they are increasing the sale of better watches. 


THE WADSWORTH WATCH CASE Co., Cincinnati, Ohio 


Makers of watch cases exclusively 









Factories: Dayton, Ky. 
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THE roller jewel is the medium which 

links the power to the governor—the 
balance—and deserves more attention than 
it generally receives, 

Roller jewels are made from garnet or 
other hard stones, in the shape of a round 
rod, then about two-fifths of one surface is 
ground away, leaving a flat side, the corners 
of which are rounded. The flat face is set 
to the front. 

The rounded corner of the roller jewel 
strikes on one side of the slot and the mo- 
mentum of the balance is sufficient to un- 
lock the escapement. At this period the 
balance is traveling faster than the lever, 
but immediately the pallet unlocks, the im- 
pulse face of the pallet is engaged upon the 
impulse face of the escape wheel tooth, and 
lift begins, and the fork travels faster than 
the balance, and overtakes the roller jewel, 
striking it with sufficient force to send the 
balance to the limit of its vibration, In 
single roller escapements the roller jewels 
functions are to unlock the escapement, and 
to receive the impulse imparted by the lever, 
but in double rollers it has a function dis- 
tinct from this, 


When the dart enters the cutout, the im- 
pulse faces of the pallet and tooth are in 
a position to deliver an impulse to the lever. 
Now, we know that the cut out on a double 
roller is deeper than on a single roller, so 
what keeps the lever from forcing the dart 
through the cutout? The horns of the 
lever strike on the roller jewel and prevent 
any such occurrence, so we see the roller 
jewel has three distinct functions, viz: to 
unlock the escapement, to receive the blow 
of the lever, and to act as an auxiliary 
safety action during the period the dart is 
passing through the cutout. In unlocking 
the escapement, the roller jewel is an active 
force, then it immediately assumes a passive 
rolé, receiving the blow from the opposite 
side of the fork, so if it is not fixed firmly 
in its seat it impairs escapemental action 
to a marked degree. 

A roller jewel should fit the fork slot 
with just perceptible side shake. It should 
be set upright in the hole, exactly parallel 
to the staff and should lean neither to the 
right nor to the left, and the flat side should 


face the cutout exactly, and should be firmly 
fixed in its seat with shellac. 

Be extremely careful upon examining to 
test the roller jewel for tightness, or rather 
for looseness, for the least bit of shake in 
the roller jewel spells lost motion and 
erratic timing. 

Again, you are cautioned to be extremely 
careful in making this examination, for 
sometimes the oil from the balance jewels 
is drawn up or down the staff by capillary 
attraction and gets on to the roller table or 
jewel. If this is the case, and a workman 
attempts to set the roller jewel, the shellac 
will fill the hole in the table, but will not 
adhere and while the jewel appears to be 
imbedded in a solid mass of shellac, and 
extremely solid, a careful examination will 
shew that the whole mass of shellac moves. 
Examine the next watch you repair in which 
the roller jewel has been reset without clean- 
ing the table and see if this condition exists. 

It is a good plan before attempting to 
set a roller jewel to clean the balance in 
benzine to remove any trace of oil which 
may be on the roller table. 

It is not necessary to remove the hair- 
spring from the balance when setting a roller 
jewel, but it is advisable for several reasons. 
In the first place, you are going to poise the 
balance anyway, and in the second place by 
removing the hairspring you eliminate any 
possible chance of disaster to the hairspring. 

There are a number of roller jewel set- 
ters on the market, some of which require 
the roller table being removed from the staff. 
This variety we pass up. The ones to be 
used with the table on the staff are more or 
less cumbersome, and possess no particu'ar 
advantage over a simple homemade affair the 
writer has used with satisfactory results 
for a number of years, which will be ex- 
plained later. 

The first requisite of a roller jewel set- 
ter is that it combines speed with safety. 
It must not touch either segment of the 
balance or the heat transferred to the rim 
might harm the temperature adjustments. 

Procure a piece of copper such as en- 
gravers use to practice on, and cut a piece 
one and one half inches long by one-half 
inch wide. Using a needle file, file a slot 





in the end of sufficient size and depth to 
admit the hub of an 18 size staff. Grasp 
the copper just back of the slot with round 
nose pliers and bend ‘the copper nearly at 
right angles with the slot, now grasp it 
right back of this bend and bend the cop- 
per parallel with the slot. 

To use hold the balance between the 
thumb and fingers of the left hand and with 
the tips of the fingers up, so you can look 
down at the roller table, with the roller 
jewel in such a position that if you raise 
your hand to the level of the eye you will 
be looking directly at the flat side of the 
roller jewel, and hook the slot under the 
roller table, so the roller jewel is at the 
open side of the slot. The free end of the 
copper will now extend back over the circle 
formed by the conjunction of the thumb 
and index finger. By tilting the hand 
slightly backward, the copper may be held 
over the flame until warm enough to trans- 
fer heat enough to the roller table to warm 
the shellac, be careful not to let it get hot 
enough so the balance feels hot to your 
fingers and you will never blue a table. 
Place the shellac directly in front of the 
roller jewel, and when melted push the 
jewel down through the hole and back into 
position, straighten it and let it cool. 

Shellac is more convenient to handle if 
drawn into threads, which is done by melt- 
ing sufficient of it to form a small ball, 
which is rolled into a cylinder while warm. 
Hold the shellac over the alcohol flame 
until warm enough to run, and grasp the 
hot shellac with a pair of tweezers and pull. 
By judging the heat you can pull out 
threads of any thickness desired but about 
the size of No. 50 sewing cotton is the 
most convenient to handle not being so 
fragile. After pulling out several threads 
cut into lengths and keep in a bottle for 
future use. 

After setting the roller jewel see that no 
shellac adheres to the face or sides of the 
jewel and note the crescent to see that it 
is free from shellac. A convenient tool for 
removing excess shellac is made by sharp- 
ening a piece of brass wire to a wedge 
shape and pushing it down the face and 
sides of the jewel and through the crescent. 
Do not forget that a speck of shellac at 
any point on the rim of the roller table 
will cause trouble. 








A show window in the store of Mrs. M. 
R. Downs, Jacksonville, Fla., was smashed 
recently by a thief who stole about $200 
worth of jewelry. 
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With Patch 


Twenty-one years old and still the 
Best and Most Reliable. 


“Try them and be convinced. 


99 99M Ma a 


i289 $15 761 600 80l 855 lil 724 


Made in eight sizes 


WITH OR WITHOUT KARAT STAMP 
AL°O WITH YOUR TRADEMARK 


HERPERS BROS. 
NEWARK, NEW JERSEY 


ESTABLISHED 1865 
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Special combinations to order. 
Our 18Kt White Gold is distinctly superior. Try ét! 


R. & H. Platinum Works 


i 

; Refiners and Workers in Platinum, Gold and Silver 
a 709-717 6th Avenue, New York 

be 


* 
Perfect Incorporation 
is Guaranteed in our 
WELDED PLATINUM-ON-GOLD SHEET 
(White, Green or Yellow Gold) 
Stock Combinations 
PLATINUM—1/50 on Gold—49/50 
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HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 























Established 1858 





Silver Anodes 
Gold Anodes | 
Platinum 
Copper 


L. Lelong & Bro., lnc. 


Smelters and Refiners 
Halsey, Marshall and Nevada Sts. tr 


Newark, N. J. : 
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HEREVER two or more jewelers meet 

these days, you find them engaged in 
serious conversation. It is a safe bet that 
they are discussing either the unjust, mis- 
called Juxury tax or the problems of their 
watch department, if not both. Every 
jeweler feels the weight of responsibility 
put on his watch repairing department. 
Every jeweler knows that the success or 
failure of this department is apt to make or 
break his store. He realizes that bad watch 
repair service may alienate his customers 
from his store and undo the glorious serv- 
ice record of the store—often stretching 
across many generations. The watch repair 
department is the mirror in which the pub- 
lic sees reflected, in a language compre- 
hensible to all, the policy of the store, and 
more particularly, the service and values to 
be expected in its other departments. 

This is exactly the reason why so many 
jewelers are prone to exaggerate the pic- 
tures they want the public to see in that 
mirror. Instead of merely giving honest 
service at reasonable prices, they recklessly 
go to extremes in giving free service at less 


than cost prices. In other words, their 
watch repair service takes the place of 
“leaders” in their stores. It is, however, 


the most expensive leader a jeweler can 
think of in these days of high competition 
for first-class watchmakers, 

If most of the expense of securing trade 
for all departments of the store is thus 
saddled on the watch repairing department, 
one of two things will happen. Either good 
watchmakers cannot be paid as well as they 
deserve, or else cheap watchmakers in their 
places will bring disrepute upon the store. 

A notoriously bad feature in the watch 
repairing department is the time guarantee 
for work satisfactorily done. This guaran- 
tee is utterly unreasonable, unjust to honest 
watchmakers and a fraud when used by a 
“faker,” since the latter simply uses it as a 
bridge for a new pretended repair job—un- 
related to his previous job that was sup-. 
posed to be guaranteed. The public, how- 
ever, remains in the dark as to the disad- 
vantage of the legitimate jeweler. 

In this relation I recall an interesting 
little romance. The place is a typical New 
England manufacturing town. The three 
sons were reared in a family whose ances- 
tors had always manifested a bent for things 
technical, a love for mechanics and tools. 
The oldest and by far the brightest of the 
three boys decided to become a_ trained 
watchmaker. The middle one became den- 
list and the less intelligent one went into 
the garage and automobile business. 

Many years later, we find the garage man 
to be a wealthy real estate owner, the dentist 
enjoying great prosperity from a good prac- 
lie and the daughter of the fine watchmaker 
doing the bookkeeping of both garage man 
and dentist—her uncles. 

Her father had indeed not succeeded as 





Conditions seems to have 
been against him. Foolish trade practice and 
dishonest competitors were limiting his 
yearly income to the point where he could 
just afford to bring up his family decently, 
give the children a good education and run 
a Ford on Wednesday afternoons during the 
Summer season. His son had long given 
up the idea of becoming a watchmaker—his 


well as expected. 


example and family experience was too dis- 


couraging. The father was assisted by an 
able young watchmaker, who appeared sin- 
gularly enthusiastic over his work and pros- 
pects. Yet this business clearly was in 
a rut. 

The daughter was aware of it. She had 
a college education. She had her eyes open. 
She had the viewpoint of an outsider. She 
was making out bills and statements for her 
two uncles. She soon noticed how large 
her uncles’ bills were compared to the 
measly charges her father was making for 
repairs that required a great deal more time 
than her uncles’ employes spent on their 
jobs. Yet, how infinitely more delicate and 
difficult is the work of a fine watchmaker 
over the dentist’s work! As to the garage 
mechanic, let us be charitable and observe 
silence on this point! The watchmaker’s 
daughter had the benefit of facts and fig- 
ures. Her’s was not theory. It revealed to 
her the reason of her family’s comparative 
poverty. 

She resolved to change things in her 
father’s store. Among other things, she no- 
ticed that, despite the moderate repair 
charges, her father was constantly giving 
his customers guarantees for work done— 
a word she did not hear at the dentist’s or 
the garage man’s offices. She figured that 
customers must surely abuse this guarantee 
feature. Her father must be the loser, no 
matter which way he may figure. She was 
reading her father’s trade papers. What she 
learned there gave her the chance to point 
out the store’s shortcomings to her father 
and his assistant. It was, love’s labor lost. 


They did not dare change age-old store 
policies for fear of losing trade. 
But our little fighter rema‘ned uncon- 


vinced by all of their answers, and her op- 
portunity came when her father’s capable 
assistant revealed the source of his enthu- 
siasm and inspiration. His pleadings, how- 
ever, were of no avail. She added that she 
might charge her mind after a couple of 
years, provided that she were allowed to 
change the store’s policies and see them 
work in accordance with modern business 
ideas. She saw things through the spectacles 
of the garage man and sincerely believed 
that the same ideas would work out suc- 
cessfully in her father’s business. “No 
more of that guarantee talk when taking in 
watch and clock repairs,” was her last and 
most insistent injunction. 

What common sense failed to accomplish 
was freely conceded to a combination of 
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father’s affection and suitor love. 


At last 
accounts the store is on the way to pros- 


perity. This New England daughter in- 
stilled the whole business with a new spirit 
consistent with right and justice. 

You will win out if you have the courage 
to assert your rights. The world is not to 
the timid. Let us do away with guarantee 
on watch and clock repairs! These guar- 
antees only lead to free repairs, misunder- 
standings and ultimate dissatisfaction all 
around. Let your reputation be the guar- 
antee to the public that all repair work is 
being entrusted to high-grade watchmakers 
—that it will leave the repair bench in first- 
class condition—which is more than be said 
of watch repairers that crop up all over and 
whose only bait is low prices, paid by the 
ignorant to have their watches ruined. 

The watchmaker needs a great deal of 
professional courage to iniprove his finan- 
cial position in a permanent way. It is to 
the jeweler’s advantage that reforms be 
inaugurated, if he wants to protect his own 
best interests in the business. The present 
is a good time to improve things. Soon 
anyone may be able to tell a fine watch- 
maker by his certificate obtained from the 
Horological Institute of America. It will 
be a reliable guide. It will beat all other 
would-be guarantees and fully satisfy a 
doubting public. I predict that the time will 
come when we shall have a National Asso- 
ciation of Certified Watchmakers, which 
will closely co-operate with the various in- 
terests to whose efforts its members will 
owe its existence. 

We are fast approaching more enlightened 
times. As far as we are concerned, that 
valiant New England daughter is but a sym- 
bol, an abstract personality, but her example 
is worthy of all the courage, thought and 
work, any and all of us are capable of, in 
the furthering ideas that that are aimed to 
free the watch and jewelry business from 
any remaining shackles that threaten to im- 
pede its healthy progress. 

This subject has been food for thought in 
my own mind for many a year, and only 
time will tell the method which we will be 
able to use to wipe out this unprofitable 
feature of our business. 

Almost every retail store nowadays is 
equipped with a small electric polishing 
motor but the dust arising when polishing 
an article has always been a great drawback 
to its effective use. Accordingly the dust 
collecting bench will be of interest. The 
bench comes without the electric polishing 
motor so that any storekeeper having one 
can collect all the dust and not only keep 
his place clean but recover metal value of 
the dust. The bench is of neat construction. 
Two doors enclose the dust tank in which 
all the dust is collected. Underneath this 
tank is a motor and suction for creating a 
strong air current at both the dust hoods 
on the bench top. At the very bottom is 
another tank for holding water so that any 
very fine dust which might perchance escape 
the cloth straining bags in the upper tank 
will be surely caught. This outfit is finished 
in white enamel over copper, making a very 
neat and clean appearance. It may be oper- 
ated from any electric light socket. The 
entire outfit occupies slightly more than two 
feet in length and may be moved about at 
will as a unit. 




















THE JEWELERS’ 


September 20, 1922, 





CIRCULAR 








It 
ames White 


Do you know there is a white gold that 
works like platinum? 


| ALBADOR | is the new 18 Kt. Palladium White 


Gold, containing precious metals 
only and in working qualities the nearest approach 
to Platinum. 





























can easily be set, beads raised 
ALBADOR | without difficulty, danger of chip- 
ping eliminated. Its blue tint matches diamonds 
perfectly. 
ALBADOR contains neither nickel nor zinc, 

therefore can be remelted without 
changing its properties and can be soldered without 
tarnishing. 

does not tarnish, therefore does 
| ALBADOR not require stripping or pickling. 

can be engine turned and takes 
ALBADOR enamel beautifully. 








ALBADOR 


Saves Tools, Labor and Time 











Try it for yourself and find this out. 
If not satisfactory may be returned. 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. Newark, N. J. 











“If You Are Not Using 


FULCRUM OILS 
You Are Not Using the Best Oils” 


Experts of the War Depart- 
ment of the United States 
Government say so. 


Experts of some of the largest 
watch factories of the world 
say so. 


Expert watch repairers from all 
over this continent have said 
so for many years. 


Fulcrum, Watch, Clock and 
Chronometer Oils meet every 
requirement of a perfect lubri- 
cant. 








Every material jobber sells Fulcrum Oil 


FULCRUM OIL COMPANY 


Franklin, Pa., U.S. A. 














Do Your Own Refining 


—Recover Iridium 


You may be rich but you are not rich enough to 
throw away iridium. Follow the HOKE direc- 
tions and recover this metal. 


—Recover Palladium 


The high platinum prices are bringing palladium 
into greater use every day, in platinum, in solders, 
in white gold. 


Do your own refining, and 


—Do It Right! 





Write TODAY for free folder. 


























[SAM W. HOKE, Mcr. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 


Issue of Aug. 29, 1922 


1,427,162. BELT BUCKLE. Epwin S. Mix, 
Rochester, N, Y., assignor to Hickok Mfg. Co., 
Inc., Rochester, N. Y. Filed March 30, 1922. 
Serial 548,169. 2 Claims, 

A belt buckle comprising a buckle frame having 
a clamping surface thereon, and a pivoted clamping 
member having a rib for co-operation with the 
clamping surface on the buckle frame, said rib 








extending in the direction of the axis of rotation 
of the clamping member and having a surface 
which gradually increases its distance from the 
axis of rotation of the clamping member and also 
gradually shifts about said axis of rotation. 
1,427,591. BELT BUCKLE. Tueroporz Bezrnarp 
Harerterp, Chicago. Filed Feb. 11, 1921. 
Serial 444,141. 2 Claims. 
A belt buckle having side members, and a spring 
clamping member extending from the forward end 


2 24 
a __- on 
0. 


of one of said side members, said clamping member 
extending at right angles to said side member, and 
then being bent parallel with said side member. 


1,427,729. PENCIL. Howarp L. Fiscuer, St. 
Paul, Minn. Filed May 13, 1921. Serial 
469,295. 12 Claims. 


A pencil comprising a casing, a threaded member 
means fixed to the ends of said threaded member 
adapted to space it in said casing to form a cir- 





cular magazine thereabout, said spacing means on 
the outer end of said threaded member being 
adapted to detachably secure said threaded member 
in said casing, an operating member, having a lead 
carrier, adapted to extend through said threaded 
member, an engaging head formed on said operat- 
ing member, an eraser recess formed on said en- 
Zaging head, a cap adapted to removably engage 
said head to conceal the eraser, and a locking sleeve 
dapted to engage said head. secured to said rear 
spacing means on said threaded member. 


DESIGNS 


41,422. CHARM, EMBLEM, BADGE, BUTTON, 
OR ARTICLE OF SIMILAR NATURE. 


4 
' 








| 


Cuartes P. Woopsury, Kansas City, Mo. 
Filed May 15. 1922. Serial 2,257. Term of 
patent 14 years. 
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61,410. 








SPOON. Emir Fucus, New York, N. Y., 


assignor to Cartier, Inc., New York. ._ Filed 
ieee SE 





Serial 993. 


1922. 


March 3, 
3% years. 


Term of patent 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act. | 





Trade-Marks Published Aug. 29, 1922 


Ser. 123,881. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Marx Dorrten- 
HEIM, doing business as Victor Co., New 
York. Filed Oct. 17, 1919. 


Hictor 


Particular description of goods.—Single Pearls 
and Strings of Pearls. 
Claims use since about July 1, 1919. 
Ser, 159,617. (CLASS 28. JEWELRY AND PRE. 
CIOUS-METAL WARE.) Rocuester Stamp- 
NG Co., Rochester, N. Y. Filed Feb. 20, 1922. 


Royal-Rochester 


Particular description of goods.—Articles Made 
Wholly or in Part of Precious Metal or Plated 
Therewith, Tea-Ball Pots. Chafing Dishes, Salad 
Forks, Salad Spoons, Baking Dishes, Relish Dishes, 
Pie Servers, Casseroles, Crumb Sets, Sirup Pitcher 


and Tray, Candy Jars, Water Pitchers, Cream 
Pitchers, Sugar Bowls, Bouillon Cups, Cups and 
Saucers, Cups, Bread and Butter Dishes, Con- 


diment Sets, Pie Knives, Au Gratin Sets, Coffee 
Urns, Sandwich Trays, Covered Baking Dishes, 
Salad Bowls, Vegetable Dishes, Trivets, Trays, 
Bread Boats, and Steak Planks, 
Claims use since Jan. 1, 1913. 
Ser. 164,641. (CLASS 28 JEWELRY AND 
PRECIOUS-METAL WARE.) Herert & 
Trow Co., New York. Filed 29, 1922, 


Particular description of goods.—Jewelry fos 


Personal Wear, not Including Watches. 
Claims use since Jan. 


(CLASS 28. 


1, 1922. 


Ser. 166,065. JEWELRY AND 






SSO wana, ya YR 


RLS 





PRECIOUS-METAL WARE.) NATHANIEL 
M. Krrsuner, Los Angeles, Cal. Filed March 
2, 1922. 
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No claim is made to the word ‘‘Pearls” 

from the mark shown in the drawing. 
Particular description of goods.—Beads Used as 

Jewelry. 

Claims use since Feb. 8, 1922, 


Ser. 160,225. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL’ WARE.) X-L Bert Bucxis 
Co., Cincinnati, Ohio. Filed March 4, 1922. 


"TWINWEDGE 


Particular description of goods.—Belt Buckles 
made of or Plated with Precious Metal. 
Claims use since on or about Oct. 27, 1921. 


Ser. 161,019. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Wuitine & Davis 
Co., Plainville, Mass, Filed March 21, 1922. 

Trade- mark consists « the words “Princess 

Mary.” 


PRINCESS. MCARY: 


Particular description of goods.—Mesh Bags 

Comprised Wholly or in Part of Precious Metal. 

Claims use since March 11, 1922, 

Ser. 161,535. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Marsuatt Fizetp & Coa., 
Chicago. Filed March 31, 1922. 

The words “Alarm Clcek” do not form a part of 
the registration sought apart from the mark shown 
in the drawing. The picture of the boy is fanciful, 


apart 





























Particular description of goods.—Alarm Clocks. 
Claims use since 1915, 

Ser. 161,750. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) BeRNnarRp 
Rice’s Sons, Inc., New York. Filed April 4, 
1922, 


DOTCHAROT 


Particular description of goods.—Silver Hollow 
Ware. 
Claims use since March 15, 1922. 


Ser. 162,285. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Cegcitt Mra. Co., 
New York. Filed April 14, 1922. 


No claim is made to the words “Silver Ware’’ 
apart from the mark shown in drawing. 





Particular description of goods.—Silver-Plated 
Flat and Hollow Tableware and Silver-Plated Ware 
for Soda-Water Use. 

Claims use since January, 1921. 

Ser. 162,776. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Suiman Bros. & 
Co., New York. Filed April 22, 1922. 


description of goods.—Jewelry for 
Personal Wear, Not Including Watches. 
Claims use since April 1, 1922. 


Ser. 163,931. (CLASS 28. JEWELRY AND PRE- 


Particular 
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GTENHUBER & LEHRFE ] 


KA REFINERS and SMELTERS LD 
Precious Metals 


PLATINUM 
































In all Degrees of Hardness Welded on Gold in all Ratios 
Works: General Office: 
NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 
TELEPHONE 7583 BARCLAY CABLE ADDRESS, MATTHEY, NEW YORK 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


JOHNSON MATTHEY & CO., LTD. 
Hatton Garden 36th Floor ee 
London, E. C., Eng. Woolworth Building 


Official Assayers and Refiners to the New York 
Bank of England 




















THE WASHBURN 


: — Established 1897 
Confidence An Intelligent faith based on Facts SECURITY MAGIC NOT 
Automatic Holder for ear studs, scarf-pins, 


Jewelry Engraving Learn It—Safe a Accurate | ca c.cissst 





Results Produced with Albert A. Winter, Instructor Write Today 





Winter’s School of Engraving 


4624 Sheridan Rd. CHICAGO, ILL. 








for unpierced ears. 





7759 The finest Tower Clocks in the world are made by 
| ¥ The E. Howard Clock Company of Boston. Also a 
“SJ very complete line of substantial and accurate clocks ; 
a 5 for the bank, office and school. : 
7 Write us for full information 


SAFETY CATCH 


For Brooches, etc. 
Can be applied to any 
work where pin ton 


x 












are used 








7 . Lm = oe oo CO. | ae D i oni Bes iain 

. ; i } } escriptive Ci . 

. - ee a og ee: 3 Sa | Pearl Drilling and Adjusting a Specialt) » 
Established 1842 a “={] Special Order Work and Repairing 








C. IRVING WASHBURN, 108 Fulton Street, N.¥. 


EMBLEMS KEITH~ LANDIS 
Electric Clock 


‘ School, College, MED A . 4 Insured 6% Better 
Y/ Fraternity Pins Accur row A Dealer Profits 
NTERBORO MEDAL and LAND RPORA 
7}. TURGENSEN. Prop Foe SAeee Co. KEITH- IS CO! TION, 

















123 Fifth Ave.. NEW YORK 














337 West Madison Street - Chicago 2 West 45th Street, NEW YORK 
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(TOUS-METAL WARE.) Hickox Mre. Co., 
Ixc., Rochester, N. Y. Filed May 16, 1922. 


Beltogram 


Particular description of goods.—Watch Chains. 
Claims use since March, 1922, 
Ser. 164,179. (CLASS 28. JEWELRY AND PRE- 
C10 'S-METAL WAKE.) Txe McCHuesney 
Co., Newark, N. J. Filed May 20, 1922. 


) © 


Particular description of gocds.—Articles made 
of Gold, Silver, Platinum, or a Combination of 
These Metals; Belt Buckles. Match Boxes, Ci a - 
ette Cases, Eyeglass Cases, Miniature Cases, Photo 
Frames. Cigarette Boxes, Cigar Boxes, Children’s 
Cups. Children’s Bowls, hildren’s Plates, Children’s 
Porringers, Children’s Rattles, Banks, Children’s 
Spoons, Children’s Forks, Children’s Food Pusher, 
Children’s Knives, Children’s Napkin Rings, Paper 
Knives, Letter Clips, Paper Racks, Stamp Boxes, 
Pen Trays, Inkstand Trays, Inkstands, Drinking 
Cups, Drinking-Cup Cases, Flash-Light Cases, Card- 
cases, Purses, Match Holders, Smokers’ Trays, Ash 
Trays, Shavin (ps, Childrens’ T-ays, Milk 
Pitchers, Nail-Polisher Trays, Trinket Boxes, Pin 
Trays, Manicure Trays, Hairpin Boxes, Shoe 
Horns, Soap Boxes, Cream Jars, Talcum Boxes, 
Candlesticks, Powder Boxes. : 

Claims use since May 15, 1922. 


Trade-Marks Registrations Granted Aug. 29, 
1922 


158,178. JEWELRY FOR PERSONAL WEAR, 
NOT INCLUDING WATCHES. Ray Ben- 
GERT, Kansas City, Mo. 

Filed Sept. 16, 1921. Serial 152,982. PUB- 
LISHED JUNE 20, 1922. 

158,193. FINGER RINGS, BROOCHES, BAR 
PINS, LAVALLIERES, AND SCARF PINS. 
D. D. Brokaw & Son, New York. 

Filed Oct. 24, 1921. Serial 154,479. PUB- 
LISHED MAY 9, 1922. 

158,207. PEARLS. Mark DottenHerM, New 
York, 

Filed Jan. 5, 1920. Serial 126,813. PUB- 
LISHED FER, 1. 1921. 

158,208. PEARLS. MarK DotTtENHEIM, New 
York. 

Filed Jan. 5, 1920. Serial 126,814. PUB- 
LISHED FEB. 1, 1921. 

18,221. WATCHES AND PARTS OF WATCHES. 
KiILCHENMANN Freres, Lg Chaux-de-Fonds, 
Switzerland. 

Filed March 24, 1922. Serial 161,194. PUB- 
LISHED MAY 23, 1922. 

18,2441. ARTIFICAL PEARLS, NECKLACES, 
BRACELETS, BROOCHES, LAVALLIERES, 
\ND STICKPINS. Cartes A. Keene, New 
York. i 
Filed March 26, 1921. Serial 145,272. PUB- 

LISHED JUNE 14, 1921. 

158,242, ARTIFICAL PEARLS, NECKLACES, 
BRACELETS, BROOCHES, LAVALLIERES, 
AND STICKPINS. Cuarrtes A, Keene, New 
York. 

Filed March 26, 1921. Serial 145,273. PUB- 
LISHED JUNE 14, 1921. 
158,257, IMITATION-PEARL 

_Lovis N. Marx, New York. 

Filed Dec. 7, 1921. Serial 156,395. PUB- 
LISHED MAY 23,. 1922. 

18,260. IMITATION PEARLS. Tue May De- 
PARTMENT Stores Co., St. Louis, Mo. 

Filed Nov. 21, 1921. Serial 155,700. PUB- 
LISHED MAY, 2, 1922. 


282. WATCHES, CLOCKS, AND PARTS 
THEREOF. Meyer & Sruperi, Societe 
_Anonyme, Soleure, Switzerland. 

Filed Dec. 9, 1920. Serial 140,843, PUB- 

USHED APRIL 5, 1921. 

i264. CERTAIN NAMED JEWELRY FOR 
PERSONAL WEAR. Josepu E. Mitrer, INc., 
_ Providence, me 
Filed Sept. 6, 1921. 

LISHED MAY 16, 1922. 


M318. CERTAIN NAMED JEWELRY AND 
PRECIOUS METAL WARE. A.puHonse W. 
Werner, Inc., New York.. 

To June 14, 1921. Serial 149,158. PUB- 

“SHED MAY 23, 1922. 


NECKLACES. 


Serial 152,628. PUB- 
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Issue of July 4, 1922 (Cont’d.) 
1,421,971. HYDROCHEMICAL CLEANER. Bert 
McCarty, Tampa, Fla. Filed Nev. 1, 1920, 
Serial 421,145. 9 Claims. 
A portable cleaning device comprising a hand 
pump having a cylinder and a plunger, a cylindrical 
foraminous receptable having an open end flatly 


ae 
> = 

















abutting the forward end of said cylinder, said 
cylinder and said receptacle being of the same 
diameter, an attaching flange surrounding the 
adjacent portions of said receptacle and said 
cylinder, the forward portion of said cylinder being 
provided with a retenciated end wall. 








San Diego, Cal. 


P. J. Hilts has purchased from John H. 
Webster, the business of the Watch Shop 
at 724 Broadway 

The jewelry and pawnbroking business of 
Harry Epstein and C. Weinberg at 628 Sth 
St. has been bought by Joseph Fleishman, 

The Broadway Luggage & Jewelry Co., 
228 Broadway, of which P. I. Hadden has 
been manager, has been secured by W. R. 
Trachsel. 

Sol Reiss, until recently a salesman in 
the store of the Ernsting Co., has left the 
jewelry business and is now connected with 
a local bond brokerage house. 

W. B. Sunderland, representative of 
I'rank M. Whiting & Co., North Attleboro, 
Mass., was the guest of John Ernsting at a 
recent luncheon of the San Diego Ad Club. 

John W. Ware, who conducts a jewelry 
store at 1060 6th St., was visited recently 
by a man who tendered him a check for 
$26.50 in payment for a watch and chain. 
The check was returned to Mr. Ware from 
his bank with the statement that the man 
had no account in the Los Angeles bank 
on which it was drawn. The “artist” has 
not been apprehended, 











Pacific Coast Notes 





C. D. Prescott is starting in the retail 
jewelry business at Melrose, a flourishing 
residence suburb of Oakland, Cal. 

Harry Epstein and Charles Weinberg have 
published notice of sale of the jewelry stock, 
etc., at the 5th St. Loan Office, 628 5th 
St.. San Diego, Cal., to Jos, Fleishman, 

The jewelry store of C. Earl Miller, of 
Van Nuys, Cal., has been thoroughly reno- 
vated and attractively decorated. Rapidly- 
growing business is stated to have been the 
cause of the improvements. 








F. M. and L. C. Merrick recently took 
over the jewelry business of S. H. Avey & 
Co., Auburn, Nebr. 
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Canada Notes 


Minnie Patcher, jeweler, is registered in 
Montreal. 

The Anglo-Canadian Silver Co. is reg- 
istered in Toronto. 

A. Delisle & Co., jewelers, are registered 
at Shawinigan Falls, Que. 

Stanley & Aylward, Ltd., manufacturing 
jewelers of Kingston, Ont., have been in- 
corporated with $150,000 capital by Fred- 
erick J, Aylward, Edwin Mooers, Clayton 
E. Cobb, Minnie E. Ball and Oscar V. 
Bartels. 

A large party of members of the Mon- 
treal Board of Trade, accompanied by a 
dozen members of the British Parliament, 
left Montreal Sept. 1 on a trip to the Pacific 
Coast. W. M. Birks, president of Henry 
Birks & Sons, and also president of the 
Board of Trade, is in charge of the party. 

A manufacturing jeweler of Toronto was 
arrested on Sept. 11 on a charge of re- 
ceiving stolen goods. It is alleged that 
during the past few months upward of 
$6,000 worth of gold stolen by the em- 
ploves of a gold mining company at Tim- 
mins in the Porcupine district. The method 
said to have been employed was for the 
thieves to hand the stolen gold to a middle- 
man who would communicate with the 
jeweler when the latter would take a trip 
north and return with the gold. He had 
just returned from a journey when ar- 
rested and had in his possession, it is 
alleged, crushed gold to the value of $1,000. 

The annual Canadian National Exhibition 
held in Toronto Aug. 26th to Sept. 9th 
exceeded any of its predecessors both in 
interest and attendance with 1,372,500 paid 
admissions, against 1,242,000 last year. 
Handsome and well-arranged display of 
silverware were made by the Canadian 
Wm. A. Rogers, Ltd., the Standard Silver 
Co., Ltd., of Toronto, and the McGlastian 
Clarke Co., Ltd., of Niagara Falls, Ont., 
the latter also showing a line of stainless 
steel cutlery. Ambrose Kent & Sons, 
Toronto, had an exhibit of regalia and 
souvenir goods and J. B. Parry, jeweler, 
had an assortment of brooches, pins and 
souvenirs. British manufacturers were 
represented in a display arranged by the 
Imperial Government’s Overseas Trade 
Department, which included an exhibit of 
jewelry and medallions by Burns, Oakes & 
Washbourne, Ltd., of London, and some 
fine showings of ceramics. Jewelers visit- 
ing Toronto during the exhibition fortnight 
included J. R. Wendt, Wroxeter; I. R. 
Sentley, Port Perry; R. Hadley, Frank- 
ford; W. J. Chambers, Coldwater ; George 
Savage, Guelph; R. J. Rutherford, Fer- 
gus; J. H. Young, Brantford; O. R. Ben- 
sette, Windsor; J. R. Diller, Thedford; H. 
Wendt, Clifford; G. Madden, Orillia; W. 
Sanguine, Renfrew; J. M. Hicks, Whitby; 
R. J. Roger, Kingston; Allan Hill, Alliston ; 
W. H. Smith, Oakville; J. H. Porte, Pic- 
ton; J. W. Phillips, Caledon’ East; F. W. 
Coates, Kingston; A. C. Darling, Petrolia ; 
G. R. Hartley, Marmora, and W. H. Hop- 
per, Cobourg, all Ontario; W. S. Brown, 
Huntingdon, and A. C. Skinner, Sher- 
broke, Quebec, and W. Wagner, Edmond- 
ston, N. B. 








"The Hoffman Jewelry Shop was recently 
opened at 218 W. 4th St., Santa Ana, Cal. 
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“We have Saved the Price of it Since its Installation” 


The outfit that has the powerful air suction that saves the 


gold and protects the worker’s health. 


This is becoming the byword among users of 


Leiman Bros. Patented 


POLISHING 
DUST COLLECTOR 


The latest and most improved outfit of its kind ever 
offered.—There have been dust collectors offered for 
many years but what one is as well known as this. It 
stands to reason that it must be good and do all we 
claim for it—and better still—what users claim for it, 
otherwise you wouldn’t see it advertised continuously. 


Get This Outfit Today—It Will Begin to Save 
for You at Once 


This is an outfit constructed on entirely different lines 
than any outfit you ever saw—it occupies only 2 x 4 feet 
and costs no more than common outfits that do not have 
our ballbearing fan support, copper water pan, exten- 
sive dust screening compartments—easy running, noise- 
less qualities. 


Don’t Breathe Polishing Dust 


LEIMAN BROS, °*23,Watker st. 


Makers of Good Machinery for 35 Years 








Special designs of platinum 
jewelry of the highest grade 
and greatest artistic value 
executed most skillfully. We 
are in a position to furnish 
fine melee for your special 
order work at low prices. 


SIMMONS & ZAWOLKOW 


Platinumsmiths 


31 N. State St. CHICAGO 





NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 








GRIMSHAW, BAXTER & J. J. ELLIOTT, L1D. 


29/37 Goswell Road, London, England 


Cablegrams, Grimbax, Barb, London. 


Manufacturers of the celebrated 
London made 5 


“ELLIOTT” 
Movements only supplied or clocks complete in richly 


Chime Movements 
designed cases. 


Will forward on receipt of business 
card a copy of their High Grade 
English Clock Catalogue. 





C.W. BUTTS, Inc.4 "9" 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and afe 
prepared to make very prompt deliveries of same for bracelet watches. 








Pat. Feb. 20, 1917 








The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
) Made im 14K Yellow and White 


The Lion Safety Pin Clutch Co. 
81 Nassau St.. New York 





Ww 
Pat. May 25, 1900 




















